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GROUP INSURANCE NOW 
ENTERS ON NEW PHASE 


Early Competitive Factor Is Found 
of Less Importance 
Today 





CALLED SOCIAL NECESSITY 


Spread of Coverage Removes Entice- 
ment of Labor Turnover Reduction, 
But Gains in Recognition 





NEW YORK, April 12.—There is 
every indication that group insurance is 
entering upon a new phase of develop- 
ment, the old competitive factor now be- 
coming negligible in the production of 
new business and the economic-social 
factor becoming the all important one. 
This is the opinion of most group in- 
surance underwriters and also indus- 
trial managers who view the situation 
from the outside. It is believed that 
group insurance will become an essen- 
tial part of industrial management in 
the future and that the sales force of 
the solicitor will not be in the realm of 
competition, but in the realm of social 
duty. 


Sees New Development 


This thought was summed up by 
Cyrus S. Ching, manager of the indus- 
trial relations department of the United 
States Rubber Company and vice-presi- 
dent of the American Management As- 
sociation, who recently told the Equit- 
able Life group supervisors that he be- 
lieved the day was not far distant w hen 
group insurance would be universally 
adopted by all efficient employers and 
that he would be very glad to welcome 
the day when this would be effected. 
Mr. Ching said that he held this view in 
spite of the fact that the company which 
he represented held out to its employees 
as an additional enticement the group 
insurance plan under which it now 
covers some 35,000 employes. The pic- 
ture of the new order in industry as 
given by Mr. Ching shows group insur- 
ance as one of the essentials to efficient 
office management. 


Originally Competitive 


Originally, group insurance was pur- 
chased on a competitive basis, as an en- 
cement to employees. It was pointed 
out that the employee could greatly 
benefit by remaining with the company 
which offered group insurance, thus re- 
ducing the labor turnover. During the 
17 years of group underwriting however, 
there has been a new reaction towards 
this business. Group insurance has be- 
come one of the important social devel- 
opments. It is no longer recognized as a 
Possible accessory to be purchased by 
the employer as an enticement, but 
tather is a necessity which should be 
purchased by the employer as a duty. 
It is becoming more and more recog- 
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| EDMONDSON APPOINTED 


nized that every employer owes it to | 


his employees to offer this opportunity 
(CONTINUED ON PAGE 27 








MANHATTAN FIELD HEAD 


KING WITH UNION CENTRAL 


Supervisor of Field Service Takes 
Position as General Agent at 
Indianapolis 


Announcement is made 
President 
Manhattan 
Vincent W. 


this week by 
Thomas E. Lovejoy of the 
Life of the appointment of 
Edmondson as successor to 


Russell S. King, who has resigned as 
supervisor of field service to take a 
Union Central Life general agency at 


Indianapolis. Mr. Edmondson is an ex- 
perienced life underwriter with long ex- 
perience in home office and field work. 
He has been in the business for 20 vears, 
more recently with the Western Union 
Life, which has just been merged into 
the Sun Life of Canada. He joined the 
Western Union at its head office in 





RUSSELL 8S. KING 


engaged in 
educational, 


Spokane in 1918 and there 
underwriting, field service, 
conservation and advertising work. In 
1926 he was transferred to the New 
York office, which was then changed 
from a receiving agency to an office of 
issue. Mr. Edmondson was made 
sistant manager and secretary in charge 
of the underwriting and agency work. 
The office transacted all of the home 
office details with the exception of in- 
vestments and Mr. Edmondson was in 
charge of this work. 


as- 


Abroad for 10 Vears 


In addition to this experience, he has 


had 10 years experience abroad in vari- 
ous phases of underwriting and has a 
well rounded knowledge of the business. 


took the Carnegie course at 
Pittsburgh, that he is personally ae- 
quainted with the educational methods 
in use today. He is a man of broad ex- 
perience, of the dynamic type and with a 
likable personality and in every way 
fitted for the post. 

Mr. King started in the life insurance 
business with the Life & Casualty of 
Tennessee as an industrial and ordinary 


In 1921 he 
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PRUDENTIAL MEETING 
FOR ITS FIELD MEN 


CALLS BUSINESS CONFERENCE 
Annual Convention of Its Representa- 
tives Will Be Held at the Home 
Office, April 16-19. 


NEWARK, N. J., April 12.—Hun- 
dreds of field representatives of the 
Prudential throughout the United States 


and Canada, will attend the annual busi- 


ness conference, to be held at the home 
offices, beginning April 16, and ending 
April 19. Included in the delegations 


will be district superintendents, ordinary 
managers, special agents, assistant sup- 
erintendents, industrial agents and 
special inspectors. 

Opens With General Meeting 


The conference will open with a gen- 


eral meeting in the new Gibraltar build- 
ing of the Prudential group, where the 
visitors will be welcomed by Edward D. 
Duffield, their president, and other 
executives. On Monday afternoon home 
officials will receive in their offices. On 
Tuesday morning, April 17, there will 


be a meeting for district superintendents 


only and the afternoon of this second 
day of the conference will be devoted 
to divisional meetings of the same 
conferees. 

Wednesday morning will be devoted 


to a meeting of ordinary managers and 
in the afternoon there will be 
for the assistant superintendents, 
dustrial agents and special agents. 


sessions 


Meeting of All Delegates 


All the delegates will meet again in 
the Gibraltar building on the morning 
ot April 19, there to be addressed by 
all the company’s executives. The con- 
ference will end that night with the 
annual banquet. The speakers will be 


Col. Hanford MacNider, until recently 
assistant secretary of war and former 
national commander of the American 


Legion; Brig. Gen. C. H. Mitchell of 
roronto and the 


Arlington, Mass 


Rev. 


Purpose of the Conference 


conference will 
to discuss various 
Prudential’s busi 
bringing about a 
its great objective, 
President Duffield— 


Che purpose of this 
be, as in former years, 
ramifications of the 
ness with a view to 
further realization of 


as expounded by 


‘The providing of the fullest measure 
of protection at the lowest cost consis 
tent with safety.” 


salesman. After 14 months he 
assistant district manager and_ six 
months later was made field manager of 
the ordinary department. He served in 
that capacity for almost three years. 

He moved to Chicago in 1924 and was 
made assistant general agent of the State 
Mutual Life. Before he made his Chi- 
connection Mr. King 
Carnegie Tech course in life underwrit- 
ing. He assisted Griffin M. Lovelace, 
director of the course, for two summers 
in conducting the standard New York 
University course in underwriting In 
1926 he assisted Charles J. Rockwell in 
conducting his course. 


cago took 


was mauce 


the 





John Nicol Mark, | 


| chairman ot 








JUDGE WILLIAM A. DAY 
DIES AT ST. AUGUSTINE 


Was Prominent as Life Insurance 
Executive, Lawyer and 
Public Official 


COMPANY HEAD 


16 YEARS 


Served as Chairman of Board and For- 
mer President of Equitable of 
New York 


William A. 
Fla 
Equitable 
Last 
resignation as 


Day died April 8 
Judge Day was 
Life of New 
October he 
head 


Judge 
at St. Augustine, 
president of the 
York for 16 
tendered 


years. 


his active 


DAY, 
Late Chairman of Board of Equitable Life 


JUDGE WILLIAM A. 
elected 
He 


Thomas 


organization and was 


the 


of the 
board of directors. 
was succeeded as president by 


born in 


I. Parkinson. Judge Day was 

Wilmington, Del., 77 years ago He 
was one of the outstanding figures in 
the life insurance executive ranks. He 
spent his early years as a lawyer in the 
middle west, serving two terms in the 
Illinois legislature He was made audi 
tor of the United States Treasury in 
1895 under President Cleveland. In 
1903 he was appointed sistant to the 
Attorney-General of the United States 


In 1904 he entered the commission which 


went to Paris to purchase the Panama 
Canal rights. He was appointed by 
President regener to prosecute the 
trusts and be popularly known as the 
“Trust Buster.’ 

In 1905 Judge Day turned to the life 
insurance 1 ‘ ind was made 
comptroll i th E quitable Life of 
New Yorl In 1906 he was elected 
vice-president and in 1907 he became a 
director. When Paul Morton, then pres 
ident, died in 1911, Judge Day was 


(CONTINUED ON NEXT PAGE) 
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NEW MARCH RECORD FOR 
DETROIT LIFE IS MADE 


MORRIS FISHMAN HONORED 


Agents Did a Splendid Piece of Work 
in Tribute to Their Vice- 
President. 





President M. E.. O’Brien of the De- 
troit Life reports +that March 1928 
which was celebrated as “Fishman 
Month” in honor of anniversary of Vice 
President Morris Fishman, broke all 
March records in new business produc- 
tion. The total amount of new in- 
surance written by the agency organiza- 
tion was $3,854,550. This business 
brought the total amount of insurance 
written in the first three months to 
$7,590,839, which is over $1,000,000 more 
than the amount produced by the com- 
pany in the same period of 1927. 

In the time that Vice President Fish- 
man has been associated with the De- 
troit Life he has built up an agency 
organization which has made an enviable 
reputation for itself throughout the 
country. The Fishman agency at De- 
troit was responsible for $2,055,000 of 
the March business. 


Fishman Led the Field 


The Detroit Life now has over 
$71,000,000 of insurance in force on the 
lives of its Michigan policyholders. 

Mr. Fishman led the company in 

personal production for the month with 
new insurance of $359,000 to his credit. 
Although he never shares in any prize 
awards or participates in any contests 
he nevertheless worked as hard as any- 
one in addition to supervising the activi- 
ties of his agency group. 
_ Louis E. Norman was the next in line 
in new business production with a total 
of $355,000. Many other members of 
the Fishman Agency obtained a record 
amount of business in the month of 
March and throughout the whole De- 
troit Life Agency organization new 
high records in personal production 
were made. 


JUDGE WILLIAM A. DAY 


DIES AT ST. AUGUSTINE 
(CONT’D FROM PRECEDING PAGE) 
named his successor, which post he held 
until last fall. Judge Day was a grad- 
uate of Harvard. He was once mayor 
of Champaign, IIl., where he began his 
law practice. 

At a special meeting of the executive 
committee of the Association of Life 
Insurance Presidents, held Tuesday, a 
memorial to Judge Day was spread upon 
the records. The following-named were 
appointed a committee to represent the 
association at the funeral services: John 
R. Hardin, president, Mutual Benefit; 
Frederick L. Allen, second vice-president 
and general counsel, Mutual Life of New 
York; Walker Buckner, vice-president, 
New York Life; Robert Lynn Cox, sec- 
end vice-president, Metropolitan Life; 
James Lee Loomis,’ president, Connec- 
ticut Mutual; Ethelbert I. Low, presi- 
dent, Home Life; John D. Sage, presi- 
dent, Union Central; George T. Wight, 
secretary and manager, Association of 
Life Insurance Presidents. 

Honorary pallbearers at the funeral 
services included, in addition to the ex- 
ecutive and finance committees of the 
board of directors, the following: 
Charles E. Hughes, Darwin P. Kings- 
ley, Samuel Rea, Charles A. Peabody, 
Gage E. Tarbell, Dr. John H. Finley. 
Haley Fiske, Morgan J. O’Brien and 
Victor J. Dowling. 


Licensed in Massachusetts 


The Judea Life of New York has been 
licensed in Massachusetts and will or- 
ganize an agency staff in that field at 
once. The Judea has been in operation 
slightly under a vear and has written 





over $14,000,000 of new business. 





SPRINGFIELD LIFE IS 
MAKING GOOD PROGRESS 


GAINS MADE IN LARGE CITIES 


C. Hubert Anderson, Agency Superin- 
tendent, Reports That All Depart- 
ments Show Increases 


Superintendent of Agents C. Hubert 
Anderson of the Springfield Life states 
that the company has been making very 
substantial progress in all departments. 
Mr. Anderson says that the experience 
of the Springfield Life upsets one of the 
popular illusions that younger and 
smaller companies cannot get any busi- 
ness to any extent in cities. The theory 
is that they must confine themselves to 
agricultural territory. Mr. Anderson 
states that the Springfield Life is get- 
ting more than 25 percent of its busi- 
ness from cities of 100,000 or over. 
During the last 10 months of 1927 it se- 
cured more than $1,250,000 in Cleveland 
and $1,500,000 in Detroit. These cities 
are showing a substantial gain over the 
same period last year. The issued busi- 
ness of the Springfield Life for the first 
three months shows a gain of 41.6 per- 
cent over the similar period of 1927. In 
March the increase was 53 percent. 


Monthly Payment Business Sticks 


Another popular illusion is that 
monthly payment business shows a 
much higher lapse ratio than policies 
written on a longer payment plan. Mr. 
Anderson says that the best renewal 
record of the Springfield Life is on its 
monthly business. Less than 2 percent 
of the business written by the agents 
carries a note settlement. Mr. Anderson 
says that this indicates that where 
agents are properly trained cash settle- 
ment can be secured and the business 
will be stabilized. 

In March the company had 24 agents 
who produced $10,000 or more of busi- 
ness. The leader was H. F. Scamahorn 
of Metropolis, Ill, whose business was 
$45,813. The leading agent for the year 
was Roy Buck of Cleveland with a total 
of $239,006. There was only one $25,000 
case, the rest being in small amounts. 
During the first quarter of the year the 
company had three agents who did not 
miss one of the 13 weeks in sending in 
business. They are L. F. Clapp of Kala- 
mazoo, Mich.; Lewis R. French of Dan- 
ville and W. R. Kalb of Springfield, II. 

Mr. Anderson states that the $1 a 
month policy has proved very popular. 
A little less than 50 percent of the busi- 
ness the company is writing is on the 
monthly pay plan. It is issuing this on 
a non-medical application blank. The 
non-medical ages run from six months 
to age 60. we 

The company commenced writing the 
adult policy April 1, 1927, and on March 
1, 1928, covering 11 months of opera- 
tion, 74.29 per cent of the policies 1s- 
sued were still in force. wes 

The Springfield commenced issuing a 
juvenile dollar policy Sept. 5, 1927, and 
on March 1, 1928, covering six months 
of operation, 88.31 per cent of these pol- 
icies were still in force. It considers this 
persistency record little short of remark- 
able because of the strict methods the 
company uses in handling such business. 

The policyholder is sent no notice of 
premium due on the policy, all prenriums 
are due on or before the first of the 
month and during the first year of the 
policy there is no grace period. More 
than half the premiums are collected 
by mail from the home office. The com- 
pany has never paid anything in ad- 
vances, salaries, expense or office al- 
lowances to agents on this business. It 
is written absolutely on a commission 
basis. 


Executive Committee Meeting 


The executive committee of the 
American Life Convention will hold 
its next meeting at the time the Medi- 
cal Section has its annual meeting in 
St. Louis. 








BANK INSURANCE BILL 
GIVEN ANOTHER HEARING 


SEEK TO ELIMINATE SUBSIDY 
Massachusetts Legislature Considers Bill 
That Would Make Savings Bank 
Plan Self-Supporting 





BOSTON, April 12.—For the second 
time this year a Massachusetts legislative 
committee has given a full time hearing 
to house bill 808, being that on petition 
to Merle G. Summers, of the Boston Life 
Underwriters Association, providing for 
the reimbursement of the commonwealth 
for the cost of supervision of savings 
bank life insurance. 

An early hearing was given the bill by 
the insurance committee. The bill was 
unfavorably reported in the senate but 
the bill was submitted for the report by 
a goodly majority and was then referred 
to the ways and means committee of the 
senate, which gave hearing to the bill on 
Thursday. 

Purpose Accomplished 


Edward I. Brown, of the legislative 
committee of the Boston association, ap- 
peared principally in favor of the meas- 
ure. It was pointed out that savings 
bank life insurance had been instituted 
in Massachusetts as a relief for the poor 
man and the state had contributed some- 
thing like $400,000 in subsidy to the plan 
since 1907. Originally a bank could issue 
$500 on a single life and there were four 
banks with that privilege, allowing $2,000 
on a single life. The banks had already 
increased in number to ten with each 
bank allowing $1,000 policies, giving a 
total of $10,000 on a life. Moreover, 
there were 196 banks in the state. It 
was contended this was going beyond the 
scope of the original act and providea 
more than relief for poor men and wom- 
en. The use of the state seal, state of- 
fices, and some $30,000 for expenses an- 
nually, were handicaps which provided 
unfair competition for the life insurance 
men earning their own living. It was 
contended the state had no right to go 
into life insurance business, that the pur- 
pose for which the subsidy was given 
had been accomplished in that the sav- 
ings bank life insurance was now firmly 
established and, finally, that the $30,000 
expenses could well be absorbed in the 20 
percent lower rates which the system ad- 
vertised to charge. 


Discusses Equity Merits 


Mr. Brown maintained that the com- 
monwealth should not be in any business 
in direct competition with its people and 
that the taxpayers’ money was being 
used to give men of means an opportu- 
nity to buy life insurance cheap which 
was originally intended as a boon for the 
poor man. 

Merle G. Summers, author of the bill, 
discussed the equity merits of the meas- 
ure and argued that citizens ought to 
pay for what they get, whether they re- 
ceived it from another citizen or the state. 
The governor had recommended that the 
supervisory cost of savings bank life 
insurance should be charged back to the 
banks. The banks would not be put to 
expense, as the cost would revert back 
to the premiums. The policyholders 
would hardly feel the cost as it meant but 
30 cents on a thousand and the system 
itself should gain in self-respect by pay- 
ing its own way. 

John W. Downs, of the Insurance Fed- 
eration of Massachusetts, George H. 
Spillane of Lowell, Senator Pond of 
Greenfield and Representative Thomas 
of Fall River, all favored the bil. 


Deputy Against Bill 


Miss Alice H. Grady, deputy savings 
bank life commissioner, appeared prin- 
cipally againsi the bill. She explained 
some matters relative to bank advertise- 
ments and others which had appeared for 
the system. Savings bank life insurance, 
claimed Miss Grady, was responsible for 





PROVIDENT MUTUAL LIFE 
IN ITS NEW HOME OFFICE 





BUILDING OF GREAT BEAUTY 





Philadelphia Company’s Activities 
Transferred from Old Downtown 
Location to 46th and Market 


PHILADELPHIA, April 12.— The 
Provident Mutual Life moved its home 
office from Fourth and Chestnut streets 
to its new building at Forty-sixth and 
.Market streets over the Easter holidays, 
and the work of the company proceeded 
as usual on the morning of Monday, 
April 9. The moving was under the 
supervision of Leonard C. Ashton, sec- 
retary of the Provident. 

The type of architecture of the new 
building is in the main Renaissance, and 
although suggestions have been adopted 
from several countries, the building does 
not follow slavishly any exact prece- 
dent. It is of white Indiana lime- 
stone, and faces Forty-sixth street with 
three wings extending westward in E 
fashion. The front of the building is 
340 feet long and 60 feet deep, and the 
wings are 90 feet long. Directly over 
the main entrance in the center of the 
building stands the handsome clock 
tower from which a commanding view 
may be obtained of all parts of the city. 


Gives Good Working Conditions 


Generous provision has been made 
for natural light, and a system of venti- 
lation has been installed which, coupled 
with the height of the rooms and the 
absence of noise and dirt, makes the 
working conditions most satisfactory. 

There are five main floors, a_base- 
ment, and an attic, each floor having a 
total of 40,000 square feet. This ar- 
rangement gives ample room _ for 
locating near each other those depart- 
ments whose work is closely related, 
and enough space in addition to provide 
for eight to ten years’ expansion. 

Directly behind the main office build- 
ing is a service building in which there 
is a large auditorium, and in which will 
be served daily luncheon for the em- 
ployes. There is also a power house on 
the large tract, as well as tennis courts, 
baseball and soccer fields and provision 
for other athletic sports. 

Will Maintain Downtown Office 


The company will maintain a down- 
town office for its Philadelphia agency, 
which will move approximately June 1 
from its present location at 111 South 
Fourth street to the main floor of the 


home office building at Fourth and 
Chestnut streets. : 
The Provident was founded in 1865 


by a group of Philadelphia friends, and 
has grown rapidly, now having 55 
branch offices in 33 states and in the 
District of Columbia. Last year it did 
a business of $113,708,691, an 8 per cent 
increase over 1926. Its assets amount 


to over $200,000,000 and its  insur- 
ance in force amounts to almost 
$900,000,000. 











cutting the rates on industrial policies of 
old line companies in Massachusetts to 
the extent of 20 percent since 1907, which 
meant a saving of $10,000,000 to Massa- 
chusetts citizens in 1927, This alone she 
thought justified the savings bank life 
insurance plan. She laid much stress on 
the surrender value available after six 
months and maintained that nowhere 
else could the state get so much for 1ts 
money. 

A number of representatives of savings 
banks also opposed the bill and a list o! 
manufacturers, whose employes carry 
the insurance, was presented as opposed 
to the measure. 





Gus Cox, Fort Dodge, Ia., life under: 
writer, a member of the Equitable of 
Iowa general agency there, died last 
week following a month’s illness from 
influenza. He was a prominent member 
of the Fort Dodge Life Underwriters 
Association and a former officer. 
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BIRMINGHAM BECOMES 
AN INSURANCE CENTER 





Five Life Companies Now in 
Operation There, With 


Another at Hand 





ALL WORKING TOGETHER 


One New Home Office Building Just 
Completed, Another Under Way 
—All Show Good Growth 





BY E. J. WOHLGEMUTH 


BIRMINGHAM, ALA., April 12.— 
Birmingham, the fastest growing city in 
the south, and, according to some, des- 
tined to become the south’s greatest city 
— statement which might be challenged 
by Atlanta and New Orleans—is cer- 
in a most advantageous position 
and is becoming an important insurance 
center. 


tainly 


Has Five Life Companies 


Besides its fire insurance company, the 
Birmingham Fire, which is increasing its 
capital to $500,000, it has five life com- 
panies, and another one is now being 
organized. The Protective Life, of 
which S. F. Clabaugh is _presi- 
dent, is the outstanding life company and 
is going strong. It increased its insur- 
ance in force last year by $6,000,000 and 
now has around $60,000,000. It is erect- 
ing a new 14-story office building which 
will be an ornament to the city. It is 
the consolidation of the Protective and 
the Alabama National, and it certainly 
got the right man for president when 
it secured Mr. Clabaugh, although he was 
without insurance experience, having 
been a banker. Mr. Clabaugh is not 
merely president, he is superintendent of 
agents also, and the results he has already 
achieved show that he is a natural leader 
of men. 


Southern Has New Building 


There are two fine life home office 
buildings going up in Birmingham, or, 
rather, one has just been completed and 
is being moved into this week. The 
Southern Life & Health sold its old build- 
ing some time ago—making a handsome 
profit on it—and is moving into a beauti- 
iul new Indiana limestone structure on 
Highland avenue at Ash street, a little 
Way out, where it will occupy the first 
and second floors, the basement and an 
auditorium on the fifth floor, which it 
will use as an employes’ rest and lunch 
room. The Southern writes ordinary 
life through its industrial agents and is 
becoming quite a factor in ordinary. C. 

. Orr, the president, reorganized years 
ago the Southern Mutual Aid Associa- 
tion and he now has the satisfaction of 
Seeing the company, the result of his 
life work, housed in its own beautiful 
building and growing steadily both in ac- 
cident and health and life insurance as 
one of the south’s stable institutions. 


Burns Heads Lincoln Reserve 


Life insurance men of Birmingham are 
much pleased over the choice of J. R. 
3urns, for some years vice-president and 
actuary of the Lincoln Reserve, for the 
presidency of that strong company, suc- 
ceeding Jesse Stallings, its founder, who 
died recently. Mr. Burns is president of 
the local life underwriters’ association 
and has been the active insurance head 
of the Lincoln Reserve for some time. 
The Lincoln Reserve is one of the 
strongest life companies in the country 
m its ratio of assets to liabilities. It 
also owns its own building, one of the 
substantial office structures of the city, 
which it purchased and carries in its 
Statement at $465,000, but for which it 


NORTHWESTERN MUTUAL 
TO HOLD ZONE MEETINGS 


THREE SESSIONS SCHEDULED 


Company’s Agents Are to Be Schooled 
—-Home Office Men Will Be 
in Attendance 


MILWAUKEE, April 12.—Zone con- 
ferences of the Northwestern Mutual 
Life will be held this year at Briar Cliff 
Manor, New York; Chicago, and Colo- 
rado Springs, an announcement from 
the home office here states. The New 
York meeting will be the first of the 


series and will be held April 25-27. The 
second conference will be held at the 
Edgewater Beach hotel, Chicago, May 


i6-18, and the final one will be at the 
Broadmoor hotel, Colorado Springs, 
May 23-25 

Home office representatives who will 
attend will be M. J. Cleary, vice-presi- 
dent; Charles H. Parsons, superintend- 
ent of agencies; and U. H. Poindexter, 
William Ray Chapman, and Roger A. 
Clark, assistant superintendents of agen- 
cies. Officers of the general agents’ as- 
sociation of the company are Clarence 
H. Poindexter, Kansas City, Kan., presi- 
dent; Ralph M. Hamburger, Hamburger 
& Kaufmann, Minneapolis, 
dent; Sam C. Pearson, Kansas 
Mo.. secretary. George P. Roberts of 
Goldsbury & Roberts, Pittsburgh, will 
be chairman of the New York confer- 
ence; Harry French, Madison, Wis., 
will preside at the Chicago meeting, and 
R. G. Emmert of Emmert Bros., 
kogee, Okla., 
rado Springs. 
be 


; The same program will 
given at each of the meetings. 


who owned the common stock of the 
company, provided in his will that Mr. 
Burns should succeed him. 


Liberty on Good Basis 


Another interesting company in Bir- 
mingham is the Liberty Life Assurance 
Society, which, although still operating 
under fraternal laws, has transferred 
over $25,000,000 of the $30,000,000 of the 
old Heralds of Liberty fraternal business 
to the American 3% percent old line 
basis and will no doubt soon complete 
the *) The president of the Liberty 


is R. P. Davison, and the secretary and 
cit id Frank P. Samford, both former 
deputy superintendents of the Alabama 


eg department. The actuary is 

M. Speakman of Philadelphia, who is 
te consulting actuary of the Alabama 
and Mississippi departments. The Lib- 
erty will no doubt become a legal reserve 
company in time. 


Old Fraternal Had Difficulties 


The old Heralds of Liberty was con- 
ducted for many years from Huntsville, 
Ala., but suffered from manipulation and 
was removed to Philadelphia, where it 
still owns some home office property. 
When Commissioner A. W. Briscoe, who 
preceded Frank N. Julian as Alabama 
commissioner, decided that something 
must be done to protect the policyhold- 
ers, he induced his deputy, Mr. Davison, 
to take charge of the concern and, with 
the assistance of Mr. Samford, who had 
formerly served as deputy of the depart- 
ment, has now nearly completed a fine 
piece of work of rejuvenation and reor- 
ganization on the legal reserve basis. 
Mr. Samford, by the way, is a son of 
Judge William H. Samford of the Ala- 
bama Supreme Court, one of the backers 
of Thomas E. Lovejoy in the purchase 
of the Manhattan Life, and also one of 
the directors of the Manhattan. Mr. 
Lovejoy was an Alabama banker and 
with some Alabama associates purchased 
the stock of the Manhattan and went 
to New York as president. Messrs. Davi- 
son and Samford plan to develop the 
Liberty gradually and will no doubt build 





a refused $1,000,000. Mr. Stallings, 
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City, | 
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will be chairman at Colo- | 


STUMES & LOEB AT 
MILLION-A-MONTH GAIT 


GENERAL AGENCY IS STRONG 
Have Built a Hard-Hitting Organization 


for the Penn Mutual Life 
in Chicago 


_The Chicago general agency of 
Stumes & Loeb tor the Penn Mutual 
Life is making rapid progress. Charles 


B. Stumes and Arthur A. Loeb are re- 
garded as two of the most successful 


personal producers in Chicago and in 
recent years have demonstrated their 
ability as general agency heads. The 


Stumes & Loeb general agency this year 
is writing at the rate of $1,000,000 a 
month. Stumes & Loeb started their 
general agency of the Penn Mutual Life 
Dec. 1, 1924, with no business on the 
books and no agents. In 1925 their pro- 
duction was $6,500,000. In 1926 it was 
$7,500,000. Last year they rounded out 
$9,000,000, 


Business from Many Sources 


One of the interesting features in the 
Stumes & Loeb Agency is that last year 
it received business from 123 sources. 
This indicates the popularity of the 
office and the service that it gives. The 
firm is endeavoring to attract agents and 
brokers through a program of personal 
and satisfactory service. The office now 
has 23 whole time agents. They are 
going at a good clip, talking Penn Mu- 
| tual Life insurance and Stumes & Loeb 
agency service. 








How Partners Got Together 


yartners in this agency came to- 
~ the old George Pick general 
| agency the Mutual Benefit Life in 
| Chicago. Arthur Loeb was a member 
of the old insurance agency of A. Loeb 
| 


| They 
| gether 
o! 


& Son. Adolph Loeb, his father, was 
one of the outstanding fire insurance 
| men of his day who was beloved by all 
|} who came in contact with him. Arthur 
| Loeb left his father’s agency June 1, 
| 1910, to devote his entire time to life 
insurance production. He had _ been 
| writing life insurance in connection with 
his other work and saw its possibilities. 


He cast his lot with the Mutual Benefit 
Life and at once became one of the 
most successful personal producers in 


Chicago. 
Stumes a Sugeessfal Man 

Mr. Stumes had been associated with 
George Pick, his uncle, in Milwaukee, 
when Mr. Pick represented the North- 
western Mutual Life. Mr. Pick then 
took the Chicago general agency of the 
Mutual Benefit and Mr. Stumes was 
made assistant manager. He gained a 
splendid idea of agency service and 
launched out in personal work. He soon 
discovered that he had the knowledge 
and ability to put over big cases. The 
two men make an admirable team. 

After they left the Mutual Benefit 
they formed a partnership representing 
the Massachusetts Mutual. 


Shortage in Benefit Fund 


The St. Louis Firemen’s Mutual 
Zenefit Association will be reorganized 
and steps taken toward rebuilding the 
fund for death benefits in which a short- 


age of $8,165 was discovered the past 
week. 
The shortage became known follow- 


ing the resignation from the fire depart- 
ment on April 2 of Capt. James. L. 
Mahen, secretary and custodian of the 
mutual benefit funds for the past 20 
years. Mahen was made secretary when 
the association was organized. 

The association at the present time 
has three death benefits of $1,000 each 
to pay with but $430 left in its treasury 
Special assessments to pav the death 
benefits now due and also levy another 
assessment to rebuild the fund have 
been made. It is now proposed to place 





EXPECT FARM LOANS 
TO REGAIN STABILITY 


Life Insurance Investments in 
That Field Continue But Are 


Being Scrutinized Closely 
CRISIS NOT FULLY PAST 


Some Sections Beginning to Show Re- 
covery—Foreclosures Serious Prob- 
lem for Many Companies 


NEW YORK, April 12.—Farm mort- 
gages, constituting one of the important 
divisions of life investment, 
with over $2,000,000,000 of life insurance 
funds so invested, are at the present time 
by in- 
vesting officials, and are being placed ju- 


insurance 


being given the closest scrutiny 


diciously in certain parts of the country. 
During 1927 the unfavorable situation in 
the farm mortgage field was continued, 
and there does not appear to be any sign 
of immediate improvement, though the 
life companies feel that farm loans will 
shortly restabilize themselves. The funds 
are still going into this field in about 
the same proportion, somewhat over 15 
percent of the total of life insurance 
tunds being invested in farm mortgages. 
The present agricultural depression is 
one of those cyclic conditions through 
which the business must go and it is only 
a matter of time before recovery will be 
effected. 
Depression Is Cyclic 


It is recognized by investment officials 
that the present situation in the farm 
mortgage field is but a return of the 
cyclic agricultural depressions which 
have at times been notable factors in 
the country’s economic condition. It was 
just 30 years ago that very much the 
same situation existed throughout the 
Mississippi Valley and at that time many 
officials were heard to voice 
status of the farm mort- 
The investments 


company 
fears as to the 
gage as an investment. 
fully recovered from that slump and 
company funds went into the field in 
even greater abundance in the following 
years. This present situation has devel- 
oped largely from the deflation which 
followed the war and has not yet been 
completely accomplished in all parts of 
the country, although it is completed in 
certain sections. 

In Iowa, where one of the most nota- 
ble deflations on record was experienced, 
the values have apparently reached bot- 
tom, but the farmers have not yet re- 
covered sufficiently to return farm mort- 
gages fully to their former status. In 
some other sections of the country the 
deflation is now in its most acute stage, 
notably in Georgia and Montana. 
Throughout the country the farmer is 
in difficulties yet and these may not even 
be completely eliminated during 1928. 
Farm mortgages, however, are gener rally 
regarded as one of the most stable forms 
of investment available and, once this 
cemplete cycle of deflation is passed, the 
field will continue to be one of the most 
favored for the investment of life insur- 
ance funds. 

Huge Total on Foreclosure 


Foreclosures by life companies in re- 
cent years have reached large propor- 
tions and during 1927 there were nota- 
ble additions in this connection in many 
sections of the country. Some compa- 
nies have several millions in farm prop- 
erties on their hands as a result of these 
foreclosures. One company has over 
$3,000,000 of farm properties in Georgia 
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the new secretary under bond. 
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Drifters 


from first one organization and one job to 
another organization and another job may 
gain much experience, but they endanger the 
morale of their more reliable associates and 
leave behind only painful memories. 


Birds of Passage 


are a detriment to the life insurance profes- 
sion and a constant source of trouble, dis- 
satisfaction, and expense—just as are the 
“drifters” in all other kinds of modern busi- 


agency building and remuneration holds 
little charm for the short-sighted “bird of 
passage.” These contracts are designed ex- 
clusively for those who are in the business as 
a serious life work and enable the right type 
of man to assure his future wealth and in- 
dependence. 
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LIST OF THE LEADING PRODUCERS 
OF THE LIFE COMPANIES FOR 1927 











VERY year the “Insurance Sales- 

man,” published by the Rough 

Notes Company of Indianapolis, 
companion monthly publication to THE 
NATIONAL UNDERWRITER, gets out its big 
annual “All-Star Convention” number, 
giving sales talks by the leading pro- 
ducer the previous year of each company 
and interesting data regarding their rec- 
ords. The following interesting compila- 
tion shows those whose names have 
been reported up to date, together with 
the amount written if given. These fig- 
ures do not include business placed in 
other companies or group insurance. 


Acacia Mutual; E. J. Warshell, Chi- 
cago, $500,000. 

Aetna Life; D. K. Martin, San Antonio, 
Tex., $1,815,980. 

American Bankers; Carl M. Ellison, 
Sebring, Fla., $367,000. 

American Central; Floyd V. Studer, 
Amarillo, Tex. 

American Life, Mich.; Harold P. Tros- 
per, Detroit, $1,200,000. 

American National, Mo.; Dr. C. E. 
Johnson, Minneapolis, $159,000. 

American National, Tex.; C., O. Wil- 
liams, Houston, $994,875. 

Atlantic Life; Angus O. Swink, Rich- 
mond, $1,502,000. 

Bankers Life; Joseph Janciar, Pitts- 
burg, $1,000,000. 

Bankers Life, Neb.; E. F. Goodrich, 
Seneca, Kan., $600,000. 

Bankers Reserve; Sol Kreisman, St. 
Louis, $478,166. 

Berkshire Life; Lowell M. 
Pittsfield, Mass., $1,000,000. 

Business Men's; S. T. Combs, Mt. Ver- 
non, Wash., $482,500. 

Central Life, Ill.; John P. Scheying, 
Chicago, $520,000. 

Central States; Mrs. Frances Burk- 
hardt, St. Louis, $750,000. 

Chicago National; H. C, Pegram, Chi- 
cago, 

Columbia Life, O.; 
Jr., Cincinnati. 

Columbus Mutual; Charles F. Durrant, 
Pontiac, Mich., $300,000. 


Clucas, 


Commercial Life; R. J. Lee, Kansas 
City, Mo. 
Connecticut General; Stuart Smith, 


Akron, $1,055,049. 





Frank B. Cross, | 


Connecticut Mutual; M. A. Schwartz, 
| 


New York. 


Gary Ind., $156,000. 


Conservative Life, W. Va.; S. R. Hollo- | 


man, Birmingham, Ala. 
Continental American; John E. Harris, 
Reading, Pa., $847,516. 


Continental Assur.; J. A. Mudd, Jr., | 


Chicago, $1,350,000. 
Tulsa, Okla. 
City, Mich. 
Chicago, $3,180,750. 


Equitable Life, Ia.; J. D. Wainwright, 
New York, $1,000,000. 


Brooks, Charlotte, N. C., $1,417,200. 
John Hancock Mutual; Frederick Per. 
ritt, Ill, $514,000. 
Kansas City Life; Dix Teachenor, Kan. 
sas City, Mo., $1,056,950. 


Knights Life; Frank Klein, Bethlehem, 


Pa. 


Lamar Life; W. C. Buckley, Jackson, 


Miss., $519,205. 


Liberty Life, Ill.; A. J. Holmes, Ill, 


$100,000. 

Life & Cas., Ill; J. E. Workman, Free. 
port, Ill. 

Life Ins. Co., Va.; John Antrim, Roa- 
noke, Va., $428,000. 

Lincoln Liberty; 
Dodge City, Kan. 

Lincoln National; J. Wade Bailey, Ft 
Wayne, Ind., $807,000. 

Massachusetts Mutual; Caleb R. Smith 
Ann Arbor Mich., $1,270,463. 

Metropolitan; Max Parker, Rockaway 
L. I., N. Y¥., $554,000. 

Midland Mutual; Jesse M. Lust, Tiffin, 
O., $321,500. 

Midland National Life; Edwin Boeder 
Pipestone, Minn. 

Mid-West Life; 
Kan. 

Missouri State; 
Louis. 

Minnesota Mutual; Sam R. Weems, 
Dallas, Tex., $589,641. 

Mountain States Life; W. E. Simpson, 
Hollywood, Cal. 

Mutual Benefit; Hamilton Kerr, Day- 
ton, O., $1,890,950. 

Mutual Life, N. Y.; Jacob W. Shoul 
Boston, Mass., $1,921,000. 

Mutual Trust Life; A. E. Thompson, 
Chicago, $576,500. 

National Equity Life: Ernest R. Kel- 
lar, Conway, Ark., $378,500. 

National Fidelity Life; Frank B. Neil, 
Jr.. Kansas City, Mo. (5 months), $245,- 
222. 

National Guardian; Henry M. Tofson, 
Kilbourne, Wis. (6 months), $175,000. 

National Life, Vt.: Barle S. Kinsley, 
Rutland, Vt., $521,000. 

National Life, U. S. A.; 
Scranton, Pa. 

New England Mutual; 
Schwab, Chicago, $1,006,000. 

New World Life; Patrick S. Byrne, 
Spokane, Wash. 

North American, Ill; Asa _ Peterson, 
Chicago. 

Northeastern Life: G, H. Bowen, New- 


Alvin T. Spikes, 


Hugh Milner, Salina, 


Robt. Newman, St 


B. F. Maxey, 


Charles H. 


| ark, 7,000. 
Conservative Life, Ind.; Daniel Jadron, | ark, $167, 


Northern Life; F. D. Addis, San Diego 
Cal. 
Northwestern Mutual; Raymond Ear! 


| Powless, Pemberville, O. (on number of 
| lives), $556,000. C. E. Albright, Milwau- 


kee (largest amount), $3,200,000. 
Northwestern National: C. D. Ford, 


| *vils Lake, N. D., $490,000. 
Continental Life, Mo.; Simon Selinger, | Devi — $ 


Occidental Life, Cal.: Hoyt M. Leisure, 


| Hollywood, Cal., $1,029,000. 
Detroit Life; Glenn H, Wilson, Bay | @@!¥wood. Cal. $1 7 


Occidental Life, N. C.; W. R. McClel- 


| lan, Dallas *x., ,000. 
Equitable Life, N. ¥.; John Morrenl, | ‘2; Dallas. Tex., $446,00 


Eureka-Maryland; D. S. Chesley, Fred- | 


erick, Md. 


Farmers & Traders; J. Walter Barnes, | 


Fairmont, W. Va., $617,000. 


Federal Life; R. A. Ridgway, Kansas | 


City, Mo. 

Federal Union Life; David F. Warren, 
Philadelphia. 

Fidelity Mutual; J. A. Tougas, Provi- 
dence, R. J., $923,000. 

Franklin Life: Kenneth Hoskins, Luf- 
kin, Tex., $532,000. 


Gem City Life; Raymond W. Stratton, 


Dayton, O. 

Grange Life; John B. Weaver, Lansing, 
Mich. 

Great Northern Life; Mark M, Schol- 
field, Wausau, Wis. 

Great West Life; Adonai Meunier, 
Montreal, Que., Can., $724,050. 

yuaranty Life, Ia.; Roscoe C. Ellis, To- 
peka, Kan., $600,000. 

Guardian Life; Leon Alexander, Brook- 
lyn, $899,500. 

Tliinois Bankers; Dr. A. E. Booth, St. 
Louis, $473,000, 


Illinois Life; Ira McBride, Springfield, | 


Mo. 
Imperial Life, Canada, B. Vise, 
Toronto, Ont. 
International Life; I. K. 
Newark, N. J., $1,100,000. 
Inter-Southern; Samuel Weiss, Phila- 
delphia, $1,506,000. 
Jefferson Standard; William 


Schwartz, 


Lester 








Ohio National; C. H. Kahn, Fort 
Worth, Tex. 

Ohio State Life; Henry Stevens, To- 
ledo, $307,500. 

Old Line, Neb.; Franklin Tuma, Okla- 
homa City. 

Pacific Mutual; Hallock Vanderleck, 
Los Angeles, $1,187,500. 

Penn Mutual; Thomas M. Scott, Phila- 
delphia. 

Peoples Life, Ill.; F. E, Allen, Chicago 
$299,000. 

Peoples Life, Ind.; Rufus F. East, 
Gary, Ind., $521,000. 

Phoenix Mutual; Lewis S, Welch, New 
Haven, Conn., $652,263. 

Pilot Life; R. O. Browning, Burlington 


| N. C., $385,000. 





Pioneer Life: John D. Gilbert, Gree?- 
ville, S. C., $269,500. 

Protective Life, Ala.; Herbert J. Baum 
Birmingham, $658,000. 

Provident Life, N. D.; Murley A. ReeP 
Minot, N. D., $625,000. 

Provident Mutual: Sig Mellor, Phila- 
delphia, Pa., $1,224,500. 

Register Life: Arthur M. Watson, Des 
Moines, $253,000. 

Reliance Life: 
trager, Pittsburgh. 

Rockford Life; Ernest Freden, Rock- 
ford, T11., $284,500. 

Royal Union Life; W. A. Hinshaw, Des 
Moines, $851,500. 

Security Life, Ill.; William Hordes, De- 
troit, $762,585. 

Security Mutual, N. Y.; R. M. Feely 
Newark. 

(CONTINUED ON PAGE 2S) 
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R. B. HULL REPORTS 
ON BANK OF ITALY 


COERCION USED IN SELLING 


National Association Manager Finds 
That Pressure and Influence Are 


Used to Close Cases 


executive com- 
Association of 


Hull, 


meeting of the 
the National 
Roger B. 


the 
mittee of 
Underwriters, 


Lule man- 
aging director and general counsel of 
the association, made a comprehensive 
report on the Bank of Italy situation 

California. A feature of the report 
was that Mr. Hull said frankly that he 


impressed with what he considered 
intentions of the Bank of 
with reference to the sale 
“I was impressed with 
calmness which per- 
discussions of the problems by 
leading life underwriters,” 
Mr. Hull said. “With only one or two 
ceptions my interviews and discus- 
sions, especially with those representing 
the Bank of Italy and those favoring its 
plan, were characterized by and 
lispassionate analysis of the entire sit- 
sation. Generally speaking, there was 

wholesome undercurrent of concern 
ior the ultimate best interest of the life 
insurance business as a whole, divorced 
from the selfish urge for business-get- 


ting. 


Was 
the idealistic 
Italy people 
e insurance. 

the dignity and 
vaded 
and among 


since re 


Ferrari Statement Stands 


Some weeks ago Mr. Hull interviewed 


Louis Ferrari, vice-president and gen- 
eral counsel of the Bank of Italy, and 
at that time Mr. Ferrari expressed it 
as his belief that the life insurance 
agency system eventually would be re- 
placed by a bank sales system, which 


1 his opinion would bring the policy- 
holder and the life insurance company 
closer together through the bank as in- 
termediary. With reference to this in- 
terview Mr. Hull said in his report: 
“I have seen no repudiation by the 
of Italy of the Ferrari interview, 
although I learned that some of the 
still loyal supporters of the bank’s po- 
sition among the Los Angeles under- 
writers had served notice that unless 
that interview was repudiated they 
withdraw from all connection 





oa 


would 
with the bank’s plan of writing life in- 
surance. But to my mind, neither such 
: repudiation by the bank nor 
any forced denials or studied explana- 
tons on the part of Mr. Ferrari could 


a forced 





ossibly rob that interview of its sig- 
heance. The interview was given 
lreely and without the slightest sugges- 
tion of confidential relationship. When 
Mr Ferrari states unequivocally that 
the life insurance solicitor is to be elim- 
nated entirely and life insurance sold 
over the counter like sugar and flour, 
and that the general agency contracts 
inder which the business is now being 
tandled are ultimately to be cancelled 
and the bank to stand directly between 
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| L. BRACKETT BISHOP HAS OBSERVATIONS H 
| ON HIS TOUR AROUND THE WORLD 
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the policyholder and the insurance e« m 
t ot whose counter is he speakir gy. 
Ms own or the bank’s And who is 
to cancel the contracts, Louis Ferrari 
t the bank, which signed them?” 
Finds Harsh Methods Used 
Mr id that in spite of the 
s i¢ provram, in tact, coer- 
1as heen used throughout the ban! 
eg in California to compel Bank of 
‘aly chents to buv life and other in- 
urance over the bank counters. Spe- 
“iieally Mr. Hull said: 
Although I spent much more time 
| talking with those representing the 
ank of Italy than with those actively 
©Pposed to it, there came to me through- 
Sut my more than two pte on the 
4st, cumulative and compelling evi- 
hoe, that the actual working out ot 
«Pian 1s not upon the idealistic level 
which has been held up to life com- 
mes and underwriters as the reason 
JY they should cooperate. Pressure 
— is being used in the writ- 
8 insurance, no matter how 











McNAMARA ORGANIZATION 
OPENS UPTOWN OFFICE 


EXTENDS BROKERAGE SERVICE 





SRACKETT BISH¢ P, formerly associations ar¢ needed there 
L. : hicago manager of the Massa- should be one of the first countries in New Office Will Be Under Manage- 
bs Mutual Life and former | which the international committee of the , ? 
National Life Underwriters Association | National Life Underwriters Association ment of Balfe, Russell and 
president, who retired some time ago, should start a movement, as was done in Wolfe 
has returned to the city after spending | Canada. International competition in 
the winter in Miami, Fla. Mr. Bishop | business needs no stimulation, but inter ; 
left on a tour of the world with Mrs.| national cooperation in business and NEW YORK, April 12 The an 
Bishop July 27 last, having been gone sports and Other activities will mean a] youncement of the opening of an uptown 
six months. The Bishops made Los! long step torward towat d peace and | ranch by the John C. McNamara O1 
Angeles their first port of call. In! outlawry of war, which if it cai | ganization this week, adds an important 
- | achieved will make for a happi ind | office to the increasing number estab 
y | more stable world. The success of life | jished in uptown New York. The M« 
surance is based on stability and peace. | Namara Organization, New York gen 
eral agents for the Guardian Life of 
in Better Frame of Mind New York, are opening spacious, well 
“In France. Italy and Germany. which | equipped quarters in the Graybar build 
we visited, we found the people in gen- ing udjoining the Grand Central Be 
eral full ol hope and business ts thrivin ge. | " inal rhis omce | will Sunctic mw “ 
| Life insurance has not recovered from| the management of Balfe, Russell an 
| the shock which used 1e people 1 Wolfe Chis first decentralization ol 
| pay premiums in mone f full valu cation has been made to extend th 
| and yet have losses and cash values paid | agency and brokerage service to the 
j in depreciated currency In Cevlon | most independent section of t ae city 
} country of 8,000,000 people. and the best | Which has developed around 42nd Street 
| example of Great Britain's colonial gov- | im Be “ -" Hl be broker — 
» je | horers | onn . bate wi ye Drokerage an 
rman ag doo a m In ~ help ier of the new office Mr. Balfe 1S a 
| on the tea and cocoanut planta ons. We | senior supervisor of long ¢ +o tala _= 
|found Egypt going ahead nicel vith | the McNamara Organization and has 
strong hopes of becoming again one of | 4 !are clientele of brokerage producers 
| the great nations of the world Phere Development of a whole time agency 
1 is not much life insurance in Fe organization will be in charge of the 
| People do not receive enough income to] NeW agency managers. Donald Rus- 
| eeraall them to pav life insurance | sell and Edwin M. Wolfe Mr. Russell 
miums | has made an outstanding success as } 
. , . . | personal producer, though one of the 
Conditions in Palestine | enanger men in the business He is only 
“Palestine under British mandate and | 24 vears of age, but last year paid for 
| with the millions being spent <« joint | $1,159,000 He is a close student ot 
L. BRACKETT BISHOP colonization has a fine futur: . New ‘ business, and has_ studied agency 
: . hi es @ | Jerusalem is being built b re ; | organization. Mr. Wolfe, a young man 
speaking of his trip and in its relation | - x “. , 2 two vears older, has also developed into 
to life insurance and business, Mr. | CUtside of the walls of the old « 1 . personal producer, fast yea 
Bishop said: noticed the general agency of the ot 4 — f “ ny He has built a 
“Los Angeles is a very progressive | Life ye anvda — : a nat gp Mire lil es $s without high pressure 
and prosperous city, the headquarters | Sun Life oS OSS CORY, MST RATIOAE COM | 
of the fine Pacific Mutual Life. It has | P@™) It is found in almost "1 anas | 
a real live life underwriters’ association. peo Pg Brera me , te ) + nad DR. Ss. S. HUEBNER MAKES 
Two ex-presidents of the National Asso- | "oe Se a eee : TE 
ciation of ife Underwriters reside | Uder, Kemal Pasha, as modern SPEECHES AT LAFAYET 
there. John N. Russell, who leads the America. 1 ot 4 
agencies of his company, has the home| , -\!together we foun eed “ ries} Dr. S. S. Huebner, dean of the Amer 
office general agency of the Pacific Mu- | a world we visited, including ! ae College of Life Underwriters and 
tual. Frank E. McMullen is manager | 2" Italy, in a ver prosperous cond! | 1 fessor of insurance in the Wharton 
of the Massachusetts Mutual at Los | "0" compared to the time vnen ve | school commerce and finance at the 
Angeles. made a trip in our world tout 1920 University of Pennsylvania, spoke at 
“Mr. Russell’s agency is now paying | JUSt alter the war. | Purdue University at Lafayette, Ind., 
tor over $25,000,000 a year, Advocates Woods Memorial | last week, before the senior and ae 
| of 1 1 ry s ‘nts nh tne pubd 
Comment on Hawaiian Islands “On our arrival in New York I saw | 2 ( Ai r we a y a he wales 
“I think that the Hawaiian Islands | President J. S. Myrick of the Nati aa the Life Underwriters’ Association 
exemplify the splendid government of | Life Underwriters’ Association an sug , Tafavette on “Human Life Values 
the United States in the treatment of | £ested a permanent memorial to the lat Property Values.” Members of the 
its colonies. Honolulu is a most beau- Edward \. Woods ol Pittsburg wit smber of commerce were special 
tiful spot. There are some dozen differ- | probably did as much poe Tae Sees uests f the underwriters at this 
ent races residing in Honolulu in a har- | ©! the knowledge of the benencence t emeditins 
monious way. John N. Russell and I | life insurance among the people as Life insurance is really time insu 
attended a meeting of the life men at other man, either at any home oimce or declared, “and assure the 
Honolulu and helped form a life under- | '" Ux field. My MERTON © that a : otfien al protection on his 
writers’ association there. Much life in- AW’, m« i statue be pat ne me : oni power for the normal span of 
surance is written in the best places om | retreat Iie insurance An. appre: | liter" He “deplored. the fact that the 
< . suse 6 ¢ . . ° ° ° ; . » ) he man lit 
tropical pre mium charge I saw two | priate inscription "ike ‘thi mat om t napa 8 meuinad place 
native Hawaiian agents, who wrote from statue, something like this: : it aealeall ial ales , age citizen 
$500,000 to $1,000,000 a vear . Cage to Sewers Make 1". NY i ihe Reece ho oe 
New Zealand and Australia + seaport e insuran a I 4 Seaci” aninninee’ ail protecting 4 fam 
“T was particularly impressed with| “The sculptors of the country m ght | the cornerstone of society, statistics 
New Zealand and Australia, which have | be asked to compete for the design. I |} w thes Bes = ge — bag rage 
ome 9.000.000 people These are both would suggest that the statue be erect 1] oney worth ol er ute in the 
fine countries for men of British blood some point in Pittsburgh where it} United States is insured,” he declared 
About 95 percent of the people are white | will be seen and appreciated The | a 
ind are British. Australia has long been | money should be raised popular sub- | vice Presidents of Canadian Association 
the home of some of the best life com- | ription among the life insurance peo = . 
panies in the world. Life underwriters’ ple of the countrv.” | rhe following have been elected vice- 
| presidents of the Life Underwriters As- 
sociation of Canada for their respective 
vigorous, or even sincere, may be the | companies from the Bank of Italy con- | provinces British _ Columbia, Albert 
protest patience of high officials sitting | tract has been dictated by sound and | James, C. L. U ; Vancouver; Alberta, 
in the main offices that this is not the | compelling good sense, and that those | J. W. Preston, Edmonton; Saskatche- 
plan. This was established not only bv | who are still continuing to accept busi wan, R. A. Riddell, ( I U., Moose 
specific incidents brought to mv atten- | ness will eventually come to the same law: Manitoba, H. B Martin, Brandon: 
tion, but by general admission to me | conclusion. IT am afraid that in several | Ontario, N. J Wootten, North Bay: 
personally by one who has been most | instance s, home offices are being poorly Quebex H. P. Douglas, ¢ a Mont 
intimately connected with the bank’s | advised or unduly influenced by local] real; New B unswick, M. L McPhail, 
plan from its inception and who has been | representatives who see in this busines ee St. lohn: Nova Scot W. W 
one of its stoutest adherents.” In con- | especially now that the field has been | Barry, C. L. U., Halifax. The vice-presi 
cluding his report Mr. Hull said: “I | narrowed by the withdrawal of so many | dent for Prince Edward Island has not 
believe that the withdrawal of the many | (CONTINUED ON PAGE 27) vet been rmally elected 
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CHALLENGE IS MADE TO 
ECLIPSE THE RECORD 


REMARKABLE WORK IS DONE 





Home Life of Arkansas Presents Re- 
sults of a Campaign That It Has 
Carried on 


“_—_—_— 


What is believéd. by officers of the 
Home Life of Arkansas, to be a national 
selling record for companies in the 
$40,000,000 class was established by 
the agents of that company the last 
two weeks in March when they produced 
980 applications for a total volume of 
$1,945,000, honoring the 60th birthday 
of A. B. Banks, founder and president 
of the Home Life. 

Most of this volume was produced in 
Arkansas but an agency at Jackson, 
Miss., established last year, supplied 71 
applications for $122,000 and a newly 
appointed agent at Houston, Tex., sent 
in four applications for $6,000. 


For the purpose of the two weeks’ 
campaign effort the Home Life field 
force was divided into 10 divisions, 


largely along agency lines, each division 
was assigned a quota of 60 applications, 
one for each year of President Banks’ 
age. Probably the most remarkable 
thing about the campaign was that every 
division reached or exceeded its quota. 
Three divisions practically doubled their 
quotas and one, led by Charles E. 
Dicken of El Dorado, Ark., more than 
trebled its quota. 

Outstanding individual producers were 
John R. Gannaway of Warren, who 
secured 91 examined applications in two 
weeks; J. B. Atkinson of Fordyce, with 
64 applications for $109,500 and C. E. 
Dicken and Frank Spawr of El Dorado, 
who jointly produced 107 applications 
for $137,000. 

J. J. Harrison, vice-president and gen- 
eral manager of the Home Life, in sub- 





mitting the figures to THE NATIONAL 
UNDERWRITER, said that he believed his 
agency force had made a national record 
for companies near the size of the Home 
Life ($40,000,000 in force) and that he 
Gesired that it be published as such sub- 
ject to challenge by other companies 
which may have exceeded the record. 


CHAPPELL HAS LIFE COMPANY 





P. J. Kieffer Illinois Agency of Ameri- 
can Life Consolidates With Chi- 
cago and Miami Firm 





Affiliation of the P. J. Kieffer agency 
of the American Life of Detroit with 
Joy F, Chappell & Company, Chicago 
and Miami, Fla., general insurance of- 
fice, has just been announced. The 
Kieffer agency has represented the life 
company for all of Illinois from offices 
at 111 West Jackson boulevard, but the 
offices now have moved into the Chap- 
pell offices at 172 W. Jackson boulevard. 
The Chappell firm is one of the most 


active general insurance firms in the 
country. 
Mr. Kieffer has been identified with 


the insurance business in the central 
west for many years and most recently 
was located in New York as a company 
executive. After returning to Chicago 
he became manager of the American 
Life, specializing in that branch of its 
business dealing with estate analysis, 
trusts and corporation insurance. 

The new association gives the Chap- 
pell office a complete insurance service 
with departmental heads devoting their 
entire time to the upbuilding of agency 
business. 

The office now represents as Illinois 
manager the American Life, and the 


Massachusetts Accident, and is agent 
for the New York Underwriters, Fire- 
man’s Fund, Commercial Casualty, 


Bankers Indemnity, Commercial Union, 
Urbaine, and American Automobile 
Insurance Co. 





HOME LIFE CONTINUES TO 
SHOW TREMENDOUS GAINS 


————. 


HUGE INCREASE FOR QUARTER 





New Business 45 Percent Over Last 
Year—New Tone Is 
Evident 





NEW YORK, April 12—As_ the 
monthly reports of the Home Life of 
New York continues to come in, the con- 
tinued record production takes on an 
increasing significance, pointing to the 
effectiveness of the company’s new 
policy, promulgated the latter part of 
last year. The Home Life first offered 
its special whole life, preferred risk policy 
in the last few months of 1927, and a re- 
action was immediately noted in the 
business. The first three months of this 
year has seen an increasing gain in both 
quantity and quality of business, and 
the figures for the first quarter show an 
enviable record of achievement. 


Gain of 45 Percent 


In the first quarter the Home Life paid 
for $12,493,000, compared with $8,623,000 
in the first quarter of 1927, an increase of 
45 percent. This would be a gratifying 
increase in any year, but it is almost phe- 
nomenal in a year when the entire life 
insurance business country-wide is just 
holding its own. The effect on the com- 
pany’s business of the new contract is 
seen in the figures on production which 
show 60 percent of the total business of 
the quarter as coming from the preferred 
whole life. 


Improved Tone Seen 


is the business improved 
quantitatively, but there is a new tone 
in all that is going on the books. The 
business for the quarter shows that 85 
percent is on the continuous payment life 


Not only 





plan, 5 percent on the limited paymen 
plan, 3 percent on the endowment plan, 
and from 6 to 7 percent on term insur. 


ance. Formerly the company was writ. 
ing nearly 25 percent on the term plan, 
and this change has greatly reduced the 
quantity of that less desirable business, 
The figures for the quarter show that the 
average size of policy has trebled sing 
the adoption of the new form. It is now 
$8,500, whereas just six months ago 
was practically one-third of that. 


LIFE INSURANCE MEN 
MAKE AIRPLANE TRIP 





The National Life of Vermont char. 
tered an airplane for the flight of the 
Milwaukee’s Sales Managers’ Association 
to Chicago, where they attended a ban- 
quet on April 9, as a feature of Avia- 
tion Week. 

It was believed to be the first time 
that a life insurance company chartered 
. plane for commercial aviation. Frank 

Pettric, manager of the company in 
—Matceunt had as his guest on the 
trip, Gov. Fred R. Zimmerman of Wis. 
consin. William E. Quinn, Nicholas A. 
Mohl, Alvin P. Neisser and Edward 
Curtin, associated with the company at 
the Milwaukee branch, made the trip 
in the same plane. 

Gifford T. Vermillion, manager for 
Mutual Life of New York at Milwaukee, 
was another representative of Milwav- 
kee life insurance circles who made the 
trip via the air. 


Wisconsin National Director 
O. J. Hardy of Oshkosh has been 


elected a director of the Wisconsin Na- 
tional Life for the unexpired term of 
one year, succeeding the late J. J. Sher- 
man of Appleton, Wis. Mr. Hardy isa 
substantial stockholder of the Wiscon- 
sin National Life. He is the publisher 
of the Oshkosh “Daily Northwestern” 
and also vice-president of the City Na- 
tional Bank of Oshkosh. 





Are You Doing}ri 


Ring Master? 
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Centers? 








VICE PRESIDENT 


Are you draining the 
hometownevery month 
by sending your pre- 
miums to Financial 


It is far better for your 
community (this in- 
cludes you) to represent 
a company that has you 
bank locally and makes 
its investments in the 
territory it serves. 


Farmersé Bankers 


Life Insurance (ompany ~ 


J.H. Stewart Frank B. Jacobshagen 
SECRETARY 


WICHITA, KANSAS 
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NORTHWESTERN MUTUAL 
AGENCY STIRS NEW YORK 


—_———— 


OBJECT TO CIRCULARIZATION 








Complaints Made to Life Underwriters 
Association, but It Can Take 
No Action 





NEW YORK, April 12.—New York 
agency managers are considerably in- 
censed at the recent advertising scheme 
of the Northwestern Mutual Life in this 
city, which has been aggravated this 
week by the circularization of prominent 
agents of a number of the larger agen- 
cies, seeking to transfer their interests 
to the Northwestern. 

Advertised in 


Not long ago John I. D. Bristol, gen- 
eral agent for the Northwestern Mutual 
Life in the uptown New York district, 
carried advertisements in the New York 
“Times,” presenting the appeal of his 
contract and urging other agents to join 
his organization. This week copies of 
that advertisement, with no letter en- 
closed, were sent to agents in many 
prominent agencies. Julian S. Myrick, 
general agent for the Mutual Life of 
New York and president of the National 
Association of Life Underwriters, re- 
ports that 12 of his men received these 
circulars. Another agency reports that 
practically half of its force received 
them. 


“Times” 


Protest Is General 


The office of the New York Associa- 
tion of Life Underwriters has been 
fiooded with protests from agencies 
throughout the city which have been 
similarly circularized. There is nothing 
that can be done about it officially, as 
it is purely a matter of ethics and co- 
operation, but agency leaders are out- 
spoken in their criticisms of the methods 
employed. 





Start American Savings Life 


The American Savings Life has just 
been organized in Kansas City, Mo., 
with R. S. Tiernan, president of the 
Central Life of Fort Scott, as presi- 
dent. J. T. Mayall is vice-president 
and agency manager, and D. Sharpe is 
secretary-treasurer. O. C. Mosman is 
general counsel. The company is a Mis- 
souri corporation and has a $200,000 
paid up capital. 

The American Savings Life is taking 
over the business of the Empire Mutual 
Life, of Washington D. C., which will 
give the American Savings business in 
force amounting to approximately 
$3,250,000. The company will increase 
its capital to $500,000. 

Although the American Savings is 
now licensed in Missouri only, it ex- 
pects to enter several central western 
States immediately. Its home office is 


ag Board of Trade building, Kansas 
Ity, 





March Best N. Y. Equitable Month 


March of this year was the best 
month in paid-for business in the his- 
tory of the Equitable Life of New York, 
the company’s total paid-for for the 
month being $75,125,751, a gain of $1,- 
“39,324 over last March. The gain for 
the company for the first quarter of 
this year as against the first quarter of 
1927 was $4,176,978. 

The Chicago offices of the company 
Wrote a total of $8,473,643, an increase 
of $912,000 over March of last year. 
The month was the 39th consecutive 
30-day period in which an increase was 
shown. The total for the Chicago offi- 
ces of the company for the first quarter 
Was $22,370,000, a gain of $1,400,000 
Over the first quarter of 1927. 

The Harry J. Berls agency of the 
company in Chicago led in March with 
$1,834,140. The P. L. Girault agency 
Was second with $1,491,013. 





LIFE INSURANCE EDITION 

















PEREZ HUFF, OUTSTANDING NEW YORK | 
UNDERWRITER, IS INVESTMENT EXPERT 











standing life underwriters and gen- 
eral insurance authorities in the 
country, has launched an investment 
business in New York under the name 
of Perez F. Huff Company, Inc., to 
feature insurance securities; also to 
handle bank and trust company shares. 
Taking the slogan “To have and to 
hold,” Mr. Huff has launched his busi- 
ness as an investment house and not a 
firm dealing in speculations. As a re 
sult of his plans for this business and 
his broad background of general in- 
surance knowledge and home office con- 
tacts, he is in an unusually intelligent 
position to interpret and advise on mat- 
ters dealing with insurance investments 
and has already been entrusted by some 
of the ranking insurance executives with 


Pi stana F. HUFF, one of the out- 





PEREZ F, HUFF 


new and old issues of their stocks to 
be offered on the investment 
free from the taint of speculation. 


one of the most aggressive and effect- 
ive investment houses of this type in 
the country and already, in the few 
months since the doors were first 
opened, it has achieved tremendous pro- 
portions under Mr. Huff's leadership. 


Is Outstanding Underwriter 


Mr. Huff is one of the outstanding 
life underwriters of the country, having 
written, individually, so far as is known, 
a greater total of personal business than 
any other man in the business. And 
he has made a distinct record as a 
general agency leader. But his work 
has been as broad and effective in the 
field of general insurance as it has in 
life insurance and his knowledge of the 
business covers all phases. He has a 
peculiar insight into company manage- 
ment, strength and possibilities, having 
made a study of this throughout his 
38 years in the business, and is a keen 
judge of values in insurance securities. 
He first demonstrated to himself his 
abilities in this direction by investing 
many years ago in insurance securities 
which have since pyramided in value 
and he is now holding a broad range 
of issues that have already grown rapid- 
ly and promise to continue in the future. 
“As an example, he purchased 50 
shares of Travelers stock some time 
ago at $500 a share, when the capital 
was $5,000,000 (which has been in- 
creased to $15,000,000) and since then 
has been privileged to purchase 100 ad- 
ditional shares at $100 a share, making 
a total cash investment of $35,000, this 
now being valued at over $250,000 on 
present market values. The same is 
true of many shares he holds, including 


Continental Fire, Fidelity-Phenix, Con- 
tinental Casualty, Lincoln National 





| tional of Hartford, 


|} surance 


Pacific Mutual, Aetna Life, Na- 
Providence Wash- 
ington, Aetna Fire, Hartford Fire, In- 
Company of North America 
and many others, new and old. As 
another example of his insight, he re- 
cently purchased a block of shares of 
Insurance Securities Corporation at $20 
and, seeing the possibilities in this or- 
ganization, persuaded them to put into 
his hands 25,000 additional shares to 
be marketed, which he sold within three 
weeks, after which he sold 25,000 more 
and then interested Curtis & Sanger and 
Kissel, Kinnicott & Company, promi- 
nent bankers, to add $4,500,000. The 
present valuation is 28.5 bid and 29 
asked. 


Life, 


Long Insurance Career 


Perez Huff has had a long insur- 
ance experience, beginning at the age 


of 16 in Florida. He has built his 
achievement on a foundation of per- 
sonal effort extending over 38 years. 


In his early youth, he was thrown on 
his own resources, due to a reverse in 
family fortunes and at once entered a 
local agency in his home state. Duc 
to an insufficiency and uncertainty of 
that income, he decided to enter the 
selling field and took a rate book for 
the Penn Mutual Life. Within a few 
years he was named superintendent of 
agents in Florida for the Penn Mutual, 
although he lacked several months of 
being 21 years old. Mr. Huff subse- 
quently went with the Home Life of 
New York, persuading that company 
to enter Florida and taking Duval 
county as his territory. Three months 
later he was given charge of the en- 
tire state. Three years later his ac- 
complishments in Florida caused the 
Home Life to call him north to 
ganize a new territory for it. While 
in this campaign, he was called south 





market, | 
The | 
Perez Huff Company promises to be | 


to Florida by the Equitable Life of 
New York, to reorganize that field, by 
reason of its representative there hav- 
|ing absconded with company funds. In- 
| side of three years, though Florida was 
a poor state then and the company’s 
had been besmirched by the 
actions of his predecessor, Perez Huff 
built the largest agency in the state, 
personally writing at the same time 
| nearly $1,000,000 of business. Also he 
| developed one of the largest general 
agency businesses in the state. But 
Florida was confining in possibilities in 
those days and in 1899 Mr. Huff turned 
! northward to seek a larger field, going 
to New York. 


|} name 


Has Broad Background 


In the years that followed, he built 
one of the largest insurance agencies 
in the country and established one of 
the most outstanding personal records 
ever achieved. He first purchased an 
interest in the old brokerage firm of 
L. Wachenheim & Son. This had been 
established in 1866 and its background 
of solidarity plus Mr. Huff's aggres- 
siveness and knowledge of the business 
resulted in a rapid expansion of busi- 
ness. In 1903 the firm became Wach- 
enheim & Huff, Inc., with Mr. Huff 
as president and active head. This firm 
continued until the war, when Mr. 
Wachenheim retired and Mr. Huff con- 
solidated with E. R. Dryer & Co., the 
new firm of Huff, Dryer & Co., being 
launched in 1914, which has grown to 
be a large and aggressive general in- 
surance agency. 

It was at this time that Mr. Huff 
came into his prime in the life insur- 
ance business, developing that at the 
same time that he was a partner of 
the Huff, Dreyer & Co, agency. Mr. 
Huff took on a general agency for the 
Travelers and at once established a 
record in the field. His contract be- 
came effective in June, 1915, and by 
the end of the year he had paid for 
over $1,000,000. He thus became the 
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PRUDENTIAL’S RECORD 
ON MORTGAGE LOANS 


WORK OF THE THREE MONTHS 


Continued Activity Is Shown by the 
Company in This Form of 
Investment 


NEWARK, N. J., April 12.—Records 
of real estate mortgage loans made by 
the Prudential during the first three 
months of 1928 disclose continued activ- 
ity by that company in this form of 
investment. 

For the first three months such loans 
on dwellings and apartments, on farms 
and on city properties other than those 


used for residential purposes totalled 
$52,812,179 

_Mortgage loans were made in the 
United States and Canada during the 


first quarter on 5,253 dwellings and 333 
apartments amounting to $37,307,242.50, 
lhese furnished living accommodations 
tor 9,733 tamilies. The total of loans 
on other city properties was $12,893,075, 
while farm loans reached the sum 
$2,612,861.50. 

For March, alone, the mortgage loans 
made on residential properties reached 
a total of $13,227,248, representing loans 
on 2,001 dwelling houses and 123 apart- 
ments tor the accommodation 
families. 


ot 


of 3,868 


first million-dollar producer for the 
Travelers, taking less than a vear to 
accomplish it. Mr. Huff soon started 
building his general agency, so that he 
very shortly achieved another record, 
having the first general agency to write 
$1,000,000 a month, He became a pace- 
in personal production and his 
agency became a pace-maker in agency 
production. For several years he led 
the company personally and his agency 
led the company for agency production. 
In one year his personal business 
reached $9,000,000, which necessitated 
doing business with about 50 life com- 
panies. In the twelve years that he 
was general agent for the Travelers, the 
agency paid for $100,000,000 and in the 
38 years he has been in the field, he 
has personally paid for over $100,000,- 
000. 
Doing Large Business 


_ With this broad background of actual 
field experience, contact with home of- 
fices and long and keen study of home 
office methods, both as to business 
progress and investment influence, he 
is now in a position to interpret the 
insurance investment market in an un- 
usual way. He has had his new in- 
vestment undertaking in operation but 
a short time, yet he has already trans- 
acted a large business and has been 
entrusted with the marketing of many 
large blocks of exclusive securities. The 
head of one of the foremost fire com- 
panies in the country recently gave him 
a large block of new shares to place 
on the market, because of his approach 
to the investment market, rather than 
that of speculation. “To have and to 
hold” is his slogan and he operates on 
the assumption that the only worth 
while purchases of*insurance stocks are 
made for permanency, rather than mar- 
ket fluctuations. Perez F. Huff Com- 
pany Inc. should grow rapidly and be 


the outstanding success in the insur- 
ance investment market. It is now lo- 
cated in luxurious new quarters at 75 


Maiden Lane, which is a unique loca- 
tion, being in the heart of the insur- 
ance district and yet on the edge of 
the investment district. It is the only 
insurance investment house in this dis- 
trict. 





The highest price ever paid for life 
insurance is paid by the families of 
men who die without availing them- 
selves of its great and everlasting 
benefits. 
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TWO GREAT 
OPPORTUNITIES 


Manager for 
Chicago Wanted 


An aggressive, intelligent leader of men 
is wanted for the position of Chicago 
Manager by an established mutual Life 
Insurance Company, having over $100,- 
000,000 in force. 


This is an excellent opportunity for an 
ambitious capable man to build up a. 
most satisfactory agency. 


In your application give age, concrete 
details of your experience and present 
connection. 


Address in confidence: F-12, care The 
National Underwriter. 





Manager for 
Cincinnati Wanted 


Another attractive proposition is open 
to the man who is capable of assuming 
the managership of this established mu- 
tual life Insurance Company for Cin- 
cinnati. Every aid possible for the 
Home Office to give will be rendered 
this manager. 


In your application give age, complete 
details of your experience and present 
connection. 


Address in confidence: F-13, care The 
National Underwriter. 
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| NEW LOW MORTALITY RATE 


REPORTED FOR FEBRUARY 


METROPOLITAN GIVES FIGURES 





Tuberculosis Improvement Was Chief 
Factor—Auto Deaths Sharply 
Increase 





NEW YORK, April 12.—Completed 
statistics on February mortality, just 
published ‘by the Metropolité an Life, 
show a new low point in the mortality 
rate for February of any year. In Feb- 
ruary the Metropolitan's death rate 
among its 18,000,000 industrial policy- 
holders was 9.4 per one thousand. The 
previous low point was 9.6, which was 
registered in both 1927 and 1921. This 
was reported in spite of a sharp increase 
in automobile accident deaths, the Feb- 
ruary total for this item being 37 per- 
cent greater than the previous February 
maximum. The February death rate was 
identical with that of January and thus 
the year has started with promise of a 
new record low mortality. 


Tuberculosis Down 
The most important single factor in 


reducing the February death rate was a 
sharp drop in mortality from tubercu- 


losis. In February of this year it was 
89.5 per 100,000, compared with 99.7 
during the same month of 1927. The 


company reports that present indications 
point to a considerable reduction for the 
year as a whole from the previous mini- 
mum figure for tuberculosis which was 
established last year. The experience 
thus far this year shows a tuberculosis 
death rate of 90.5, compared with 97.7 
for the same period of 1927. As the first 
five months of the year constitute the 
season of highest mortality from tuber- 
culosis, there is reason to expect a new 
low record. 


Auto Deaths Up 


The mortality records for typhoid 
fever, measles, scarlet fever, whooping 
cough, influenza, Brights disease, suicide 
and homicide all showed an improve- 
ment. On the other hand the death rate 
for diphtheria, organic heart disease and 
automobile fatalities increased. Automo- 
bile deaths in particular turned sharply 
upward. Following a record January, a 
record February was reported. The 
Metropolitan Life had 228 industrial pol- 
icyholders killed by automobiles alone, 
a death rate of 15.8 per 100,000, which 
is 37.4 percent higher than the previous 
February maximum. 


Conference for First Year Agents 


The second of a series of educational 
conferences for first year agents of the 
Connecticut Mutual Life from all parts 
of the country was held last week at 
the home office. 

President James Lee Loomis spoke on 
“The Company, Its Aims.” Dr. J. B. 
Hall spoke on “Medical Phases, ” fol- 
lowed by B. W. Loveland on “Company 
Attitude on Claims and _ Disability.” 
A. M. Hills spoke on “Underwriting 
Practices,” T. K. Dodd on “Policy Con- 
tract Clauses,” and Miss Lyla Thomp- 
son on “Beneficiaries or Policy Titles.” 

Other talks included: “Issuing the 
Policy and Your Part in It,” by Clifford 
Haskins; “Office Co-operation,” F. S. 
Forbes: and “Agents’ Tools and Uses,” 
E. C. Sparver. 


Has Record Month 


The Business Men’s Assurance com- 
pleted the biggest month in the history 
of the company with the production dur- 
ing March of approximately $4,300,000 
of life insurance. This is the first time 
that the B. M. A. has written over 
$4,000,000 in a single month. The busi- 
ness during March represents a 20 per- 
cent increase over last March and is 
substantially over last November, which 
was the largest month the company had 
ever had up to that time. 
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EQUITABLE SAVINGS LIFE 


TAKES MONARCH BUSINESS 


IS ORDERED SOLD 


CARRIER 


Receiver of Defunct Company Expected 
to Pay About $8.50 on $25 
Shares 





KANSAS CITY, MO., April 12.—Th 
Equitable Savings Life of Kansas City 
Kan., has_ bought the insurance of th 
Monarch Life in a sale made by Com. 
missioner W. R. Baker of Kansas, spe- 
cial master and receiver, and approved 
by Judge Pollock of the federal court 
Judge Pollock ordered the sale 10 days 
ago. The Monarch had approximately 
$740,000 of insurance in force in Kan- 
sas, the only state in which it operated 


Mayall Is Manager 


R. S. Tiernan, president of the Cer 
tral Life of Kansas, is president of th 
Equitable Savings. D. S. Hawthorne 
is ‘secretary and treasurer, and J. T 
Mayall is manager. With the business 
of the Monarch the Equitable Savings 
has over $5,000,000 of life insurance 
in force. 

The Equitable Savings was organized 
in June, 1926, and operates in Texas, 
Wyoming and Kansas. The company 
has just finished the biggest month it 
has ever had, writing over $500,000 in 
March. - 

Commissioner Baker as receiver for 
the Monarch will now proceed to se! 
the assets of the company. It is ex- 
pected that the stockholders will receive 
about $8.50 for each share for which 
they paid $25. The stock had a par 
value of $100 share. 


FEDERAL RESERVE LIFE 
MAKES EXPANSION PLANS 





The Federal Reserve Life has just 
been licensed in Missouri. It expects 
to start immediately building up a Mis- 
souri agency force, handling the busi- 
ness out of the Kansas City, Kan. 
office. This is one of the first steps 
preliminary to reinsuring the business 
of the United States Reserve Life oi 
Kansas City, Mo. The Federal Reserve 
Life is going to reinsure the business 
of the United States Reserve, and also 
the Agricultura! Life of Bay City, Mich 
Massey Wilson, former president of the 
International Life of St. Louis, is the 
Spy president of the Federal Reserve 
wife. 


UNDERWRITERS COLLEGE 
SETS APPLICATION DATE 


Applic ants intending to take first ex- 
amination for the degree of Charter Lite 
Underwriter given by the American Col- 
lege of Life Underwriters must file their 
applications before May 15. The appli 
cations must be accompanied by the fee 
of $50. The examinations relate not only 
to life insurance fundamentals but life 
insurance salesmanship and are based on 
the presumption that life underwriters 
have an adequate educational back- 
ground. The applications for permission 
to take the examinations can be obtained 
from Dr. Arthur Spalding, registrar © 
the college, Fifth-Grant building, Pitts 
burgh, Pa. 


Missouri State Honors Taylor 


The Missouri State Life has desig: 
nated April as “Our President’s Month” 


and will endeavor to produce an aver 
age of a million a day as a tribute t 
Hillsman Taylor, president of te 
company. 

The April production of _ paid-for 


business will largely determine who shall 
be the delegates to the company ’s an- 
nual club meetings in Julv. The Quartet 
—— Club meets at Quebec “July % 

while the $100,000 Club has selected 
Ses as its convention city. he 
dates are July 30-Aug. 1. 
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Dr. HE. Sharrer Heads 
“‘Knot-Hole Club”’ in 
the Calumet District 


R. H. E. SHARRER of Hammond, 
D Ind., president of the Northern 

States Life, one of the great civic 
leaders of the Calumet section, propon- 
ent of red cravats, prominent Shriner, 
song leader and booster for his com- 
munity, has struck the limelight again. 
Dr. Sharrer was desirous of aiding 
Hammond’s baseball club, managed by 
“Lefty” Sullivan, former Chicago White 
Sox pitcher. He purchased 3,000 mem- 
berships in the club entitling their own- 
ers to season seats at the inter-city 
league games. Then he made a propo- 
sition to Superintendent Caldwell of the 
Hammond schools to distribute a num- 
ber of these tickets to baseball loving 
youngsters of Hammond, Lansing, Ind., 
and Calumet City, Ill, if their deport- 





DR. H. E. SHARRER 


ment and general standing entitled them 
to such tickets. 

The superintendent made a standard 
for qualification. Dr. Sharrer calls his 
organization the ““Knot-hole Club.” He 
predicts that he will have to buy more 
tickets to satisfy the demand because all 
the boys and girls seemingly have de- 
cided to be good and their deportment 
records will be 100 percent. 

When the baseball season opens April 
15 there will be an exclusive grandstand 
with a big sign over it, “Reserved for 
Members of the Knot-Hole Club.” 


CALIFORNIA AGREEMENT 
IS CONFIRMED BY DALY 








Robert E. Daly, actuary of the Mis- 
souri department, has confirmed the 
effecting of a friendly agreement be- 
tween California and Missouri, saying: 
“The insurance department of Missouri 
iS arranging through Commissioner 
Joseph Button of Virginia, chairman of 
the committee on examinations of the 
Insurance Commissioners’ Convention 
lor convention examinations of the 
International Life and Continental Life 
of St. Louis. A number of states, in- 
cluding California, will be invited to 
Participate, the examination to begin 
a soon as the insurance commissioners 
ot the participating states agree upon a 
date convenient. Nelson B. Hadley, 
chief examiner of life companies of the 
Msurance department of New York, is 
to act as examiner for the Missouri de- 
Partment,”’ 


Passes 150 Million Mark 


a Atlantic Life passed the $150,000,- 
mark of insurance in force on April 
- It reached the $100,000,000 mark in 
October, 1923. It is thus seen that it 
aude @ gain of $50,000,000 in less than 
ve years, whereas it took 23 years for 


the first $100,000,000 to be placed on its 
books, 
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ILLINOIS LIFE INSURANCE CO, 


cerilcAce 




















ape 
JAMES W. STEVENS, Founder 


ILLINOIS” - 
KANSAS MICHIGAN 


In each one of these States we can offer some splendid 
territory. Either rural or urban. 
We offer three types of contracts. 


A district agency contract with liberal commis- 
sions and renewals— 


A district manager’s contract with part com- 
mission and part salary — 


A district manager’s contract on salary basis— 
In your letter please state the line of work in which you 


are now engaged and the contractual arrangement in 
which you would be interested. 


Let us help you make 1928 your most successful year. 


ILLINOIS 
KANSAS MICHIGAN 


Write to the 


Illinois Life Insurance Co. 


CHICAGO 


James W. Stevens, Founder 


Greatest Illinois Company 
1212 LAKE SHORE DRIVE 
The Illinois Life is The Dean of the Illinois Legal Reserve Companies 
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THE VERDICT 
OF YOUR 
CLIENTS 


is always the final decid- 
ing factor in the success 
or failure of your busi- 
ness. Are you exercis- 
ing your best judgment 
in selecting the company 
and contract that will 
serve your client best? 






























If you want to build “a 
business of your own” 
with such a company 
write us provided you 
live in Illinois, Indiana, 
Michigan, Pennsylvania, 
West Virginia, New Jer- 
sey or California. We 
have an IDEAL AGENCY 
PLAN which helps the 
man who really want 
to help himself. 


Write the Agency Department 


HE MIDLAND 
MUTUAL LIFE 
INSURANCE CO. 


Columbus, Ohio 


‘“‘Its Performances Exceed Its Promises’’ 


























LIFE INSURANCE BY STATES 











Business issued in 1927 and amount in force December 3], 1927, in various commonwealths 
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--$ 591,881,722 $3,458,024,514 












































—.—_ 
7 Industrial Business 
{ 
New Business In Force 
OHIO | | Ohio Companies— 
i} | Federal Union..... $ 1,215,591 $ 4, S98. 531 
—S!] —=—=—S = = —. 2 3° os 250 83,492 
upreme & 1,745,070 1,796,894 
Ordinary Business Western & Southn. 102,389,381 227,277,062 
Ohio Companies— — 
New Business In Force Tetal ceccccececcs $ 105,350,292 $ 233,393,979 
Companies of Other States— 
ee» © 4---5 ee . 16,072:182 American Bankers$ = 3,264,228 $ — 1,808,499 
Columbus Mutual. 14'620,325 76,500,750 | American E. GA. 10,328,883 6,539,804 
Federal Union. 3,715,434 12°105,017 — (D. Cideo 4,917,134 8,791,667 
Gem City... 791,184 12,886,253 ee ese Seneens 1.600 
Midland Mutual... 11,968,639 we 8 BR -~gye OS ee @ 
Ohio National..... 5°753.664 35,369,442 | J0hn Hancock... .. 11,530,452 = 28,117,506 
Ohio State 12'040.179 56880929 Kentucky ea 6,096,049 6,078,918 
Supreme L. & C... "692,500 2'119,500 | Life Ins. Co. of V 8,716,444 6,353,244 
Toledo FF a. Reta sind 1,704,419 4,630,602 Metropolitan ...... 69,220,415 315,368,516 
Union Central 24°799,.755 163,897,647 Mut Fite of iid et tte xe 
1 ' spew 24,799, va a =e " x 2,371,346 
Western & Southn. 22,202,926 90,488,601 | prudential ........ 122,400,153 441,036,249 
Sun (Md.)......0% 97,785 82,000 
DOM - cca ncsumnue $ 101,927,513 $ 551,253,851 | Wash. Fid. Natl. 1,186,400 1,348,471 
Companies of Other States— 9 51.89 
Abraham Stncein..¢ 244,000 $ 218,697 Total .cccccceces $ 253,424,273 $ 846,651,821 
Senate Mutual... . ot ,973, o+4 Sere ese Group Business 
GARR ccccccescoce 318, . ° 
American Bankers. 409,397 titi. 
American Central. 1,988,859 8,255,403 | Greait Life $ 2,346,262 $ 1,173,131 
American (Mich.). 438,176 3,364,923 | Pederal Union aes 8 . 60.650 . 97'400 
American Natl..... 585,405 1,827,353 | Gem City......... 2,056,240 8 102°353 
Bankers (Iowa)... 8,419,091 53,410,766 | Ghio National..... 16000 *"16°000 
Bankers (Neb.)... 271,714 3.146,578 Ohio State........ 4.000 609.000 
paamere Reserve.. 3.338.068 ei 4 pinata . y 
ank Savings...... 08,1 , 9 - 
Berkshire ........ 1,887,893 15,846,631 Total ..-++0+++- $ 5,483,152 $ 9,997,884 
Business Men’s.... 1,270,490 1,096,177 | Companies of Other States— 
PEER. cena ndcee oe 7,498,016 49,637,583 | Aetna... ....+.++. $ 560,960,981 $ 116,203,716 
Central Life (1ll.). 449,297 1,246,521 | Conn. General..... aed 834 12,566,998 
Central L. As. (Ia.) 1,143,299 6,754,682 | Continental Life. 3,500 17,228 
Connecticut Genl.. 12,195,238 62'049:729 | Equitable (N. Y.).. 28,767,939 88,329,133 
Connecticut Mut... 8,183,960 53,438,155 | Guardian ......... 24,000 139,000 
Conservative ..... 1,497,060 7,943,624 | Inter Southern.... 422,250 2,151,250 
Continental Assur. 6,829,032 20,826,955 | John Hancock.... 2,307,100 3,596,350 
Continental Amer.. 318,877 609, Metropolitan ..... 39,505,826 65,085,127 
Continental (Mo.). * 974,84 3,255,570 | Missouri State. 1,545,900 4,738,150 
Equitable (N. Y.). 27,463,682 176,678,863 | Northwestern Nat. 18,0 293,000 
Equitable (D. C.). 1,749,903 6,552,638 Prudential . 14,158,526 32,289,392 
Equitable (la.).... 10,459,738 71,555,386 | Sun Life......... : »481,5 6,484,000 
Eureka Maryland.. 98.6 929,301 | Travelers ......... 36,039,437 104,755,680 
Farmers National. 1,797,760 4,012,777 
Farmers & Traders 1,238,140 4 163.567 Wetes ceccccsces $ 181,443,793 $ 436,649,024 
Federal ....-++++. 499,867 2,760, 
Fidelity Muiuai: 2,233,682 17,346,448 Recapituiation 
Franklin § ....0.00. 627,784 2,126,279 ’ New Business _ In Force 
George Washington 518,874 1.662.530 | Ohio Co.’s (Ord.)..$ 101,927,513 $ 651,253,851 
OEE cbc aene' cece 246,679 1,190,226 | Companies of other 
Great Northern 780,500 918,500 states (Ord.).... 591,881,722 3,458,024,514 
Great Western..... 5,500 7,500 | Ohio Co.'s (Indus.) 105,350,292 233,393,979 
Guardian .......++ 1,940,630 13,283,117 | Companies of other 
ginal oer 2,960,538 19,745,941 states (Indus.).. 253,424,273 846,651,821 
Indianapolis .. 1,714,106 4,280,082 | Ohio Co.’s (group) 5,483,152 9,997,884 
Inter Southern.. 1,962,319 10,002,129 | Companies of other 
International ..... 1,756,873 5,140,843 state (group)... 181,443,793 436,649,024 
Jefferson Standard 96,7 507,000 | Assessment Life... 1,580,450 10,599,950 
John Hancock... 16,840,358 119,085,718 Assessment L, & A. 48,000 1,504,000 
° 2,8 ,460, 
i ~ = Bebe ae yt e723 | Grand total.....$1,241,139,195 $5,548,075,022 
Life Ins. Co. of Va. 1,120,332 2,282,976 
Lincoln National.. 12 685,275 51, 776, 669 *Includes reinsurance. 
Manufacturers 1,413,391 4,895,370 
Manhattan .....--+ 21,647 1,733,563 = —— 
Massachusetts Mut. 22,320,235 119,538,121 
Mass. Protective... 196,000 738,00 H 
Merchants .......- 13,500 991,028 KENTUCKY } 
Metropolitan ..... 59,901,978 377,897,099 i 
Minnesota Mutual. 754,581 2,349,714 — 
Mississippi Valley.. 178,385 233,449 
Missouri State .... 6,230,635 30,241,164 New 
Monarch ......+--- 241,500 326,000 Business In Force 
Morris Plan....... 947,750 ,033,900 | Guardian Life ....... 632,249 3,872,435 
Mutual Benefit. 21 422,442 170,457,912 | Dom. L. » Ky.o. 1,079,000 695,500 
Mutual Life (Ma.) 2223. 44 726.354 | Dom. L. & H., Ky..I. 2,350,906 3,569,328 
ee ie m. FZ. me ety aeeveaaea Metropolitan ...... QO. 12,827,006 71, 502,967 
utua rust ..... 1,043 173, Metropolitan ......G. 6,298,122 10,376,51 
National Life ave ? 9,091,740 66,224,866 | Metropolitan ....... I, 14,706,423 78,756,843 
Natl. Life, U. S. ’ 17,088,441 | Amer. L. & A., Ky..I. 7,577,116 7,784,979 
National L. & 2,896,318 | Chicago Natl. ...... 1,132,500 1,232,670 
New England 55,524,693 | Fidelity Mutual, Pa.. 857,293 6,791,063 
New Yor 293,129,534 | Business Men’s Assur. 952,078 886,578 
| gy ee ether siperty iste in ccece yt , pa rH 
. er. ,736, anhattan D seses 162,502 , 767, 
Northwestern Mut. 28, "198, 810 252,579,128 | Mo. State Life..... o. 179,600 2,604,725 
Northwestern Natl. 1,305,517 4,800.258 | Mo. State Life..... G 257,000 631,000 
Old Line Life..... 4,028,771 5,125,461 | Lafayette Life ...... 24,027 129,267 
pe on ° 7 Sosryec 41 Herth Ohio State Life...... 132,000 535,438 
Penn Mutual...... 11,219,766 92,317,025 | Seuthenstern Lite... 524,780 Bs3.778 
Peoples (Ill.) ....- "774,83 1'114,200 | US Life N.Y... 186,991 1,489,880 
Feiss nds: ER ERR | Wank Pad ase ER 
eee ee eee eee . . . , as c at » .e* 
Philadelphia eeeeee 1,257,612 3,909,417 | Geo. SR Lite See e 2,819,505 
Phoenix Mutual... 4,325,008 22,872,978 | Natl. Life, U. S. A. 368.686 5,080,401 
Provident L. & A.. 256,00 312,303 | Amer. Bankers, I. 62,750 25, 
Provident Mut..... 7,821,061 56,285,719 | Columbia Life ...... 485,875 
Prudential ....... 55,258,120 303,194,619 | Life & Casualty...O. 360,638 
Register ........++ 1,060,274 1,948,339 | Life & Casualty..Mo. 314,700 
Reinsurance =e. 375,995 2,360,950 | Life & Casualty....I. 4,531,427 
Reliance . 4,838,440 22,152,194 | Com’wealth Life....O. 6,777,079 
Reserve Loan. 102,090 3,985,2 Com’wealth Life....G. 5,400 
Rockford ......++. 31,11 403,582 | Com’wealth Life... .I. 7,649,576 
Royal Union....... 1,297,017 17,005,297 | Jefferson Standard... 2,311,900 
Security (Va.)..... 1,927,076 ‘515,595 | Mam. L. & A., Ky..1. "786.940 
Security Mutual... 728,586 5,394,841 | Conservat. L., W. Va. 355,000 
Sentinel Life...... 4,5 4,500 | New York Life...... 6.731.171 
Springfield ....... 1,095,699 1,723,643 | Our Home, D. C..... 1'302,450 
Standard ......... 661,000 1,904,410 | Peoria Life ......--. "418.719 
SD. scnvececeteue 2,608,415 16,974,220 | Prudential ........ O.  7,463.350 
State Mutual...... 8,535,855 62,854,902 | prudential G. 3'928.404 
Sun (Md.) ........ 18,00% 8,000 | Prudential ......... I. 14,219,003 
Sun (Canada)..... 11,774,978 41,951,586 { Reserve Loan Life... 1'057.600 
Travelers .......-. 32,075,731 164,039,509 | Reliance Life ......- 663.948 
Union Labor...... 24,590 24,500 | Inter-South’n Life..O 6.634.000 
Union Mutual..... 213,603 2,565,589 | Inter-South’n Life..G. 2,683,900 
United pe. 434,000 83,600 | Atianta Life : 275 
United L. & A..... 813,000 2,856,855 | Atlantic Life . 
United Cates vite: 308,492 2,754.514 | Amer. Natl., Mo 
VISOEY oc ccsseceee 477,912 526,526 | acacia Mutual 
Wash. Fid. Natl.. 107,250 126,750 | Bankers Life, Ia 
Western Reserve.. 309,025 665,525 | Federal Life, 
Western Union.... 33,070 163,729 3 1, 172, 500 
Federal Life, O....G. 655 
Central Life, Ky...I. 5,517,922 8,668, 





(CONTINUED ON PAGE 28) 
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LIFE INSURANCE SHOWS 
GREAT GAINS IN CANADA 


INCREASE IN ALL CLASSES 


Canadian Companies Lead in Volume 
of Business Written, With United 
States Companies Next 


The total amount of life insurance 
paid for in Canada in 1927 was $846,- 
594,830, as against $797,940,009 in 1926. 


This includes $624,641,580 ordinary, 
$162,360,332 industrial and $59,592,918 
group insurance. Canadian companies 
wrote $552,610,184, British companies 
$15,414,004 and United States com- 
panies $278,570,642. The total in force 


at the end of the year was $5,044,629.- 
635, as against $4,610,196,334 the prev- 
ious year. The classified figures by 
companies, as reported to the Dominion 
insurance department, are: 


Canadian Companies 


New 
Business In Force 
Canada Life....... O. 42,793,358 303,734,255 
Canada Life....... G. 600,858 38,103,362 
Capital Life ......... 2,834,990 13,432,803 
Commercial ....... oO. 1,963,366 7,808,093 
Commercial ....... G. 1,141,500 1,181,680 
Confederation ..... O. 19,584,511 160,800,108 
Confederation ..... G. 2,044,667 2,120,167 
Continental ......++.+ 31,540,687 


Crown 














GHOWE cccccesceses 53, 67,0 
Dominion 6,072,3 98,990,455 
Dom. of Can, G.&A.O. 1,428,429 3,769,767 
Dom. of Can.G.&A..G. 40,500 81,500 
BatOmn .nccccccccccsce 3,094,894 11,358,004 
Excelsior .... «see O. 10,910,449 73,122,124 
Excelsior .....:scee. ZI. ss wewess 13,4 
Great-West. ....... O. 52,602,024 437,361,122 
Great-West. ....... G. 679,875 5,404,784 
Imperial Life ....... 31,519,228 178,600,397 
Imperial Life ....... 2,501,382 46,311,293 
London Life ....... O. 34,892,310 178,090,895 
London Life ....... I 40,050,331 103,778,158 
London Life ...... G 6,727,23 74,7 
Manufacturers ....O. 31,96 
Manufacturers G 1,13: 
Maritime ....... 90% 
Monarch Life 6,7 
Montreal Life 7,2 8 
Mutual of Canada.O. 47,273,$ 
Mutual of Canada.G. 44, 
National Life ....... 5,143,165 43,482,345 
North American....O. 19,109,562 141,282,893 
North American... .G. 789,083 971,083 
Northern .......00. O. 14,050,971 41,591,139 
BOUEROTB cccccccces G. 1,297,705 1,407,805 
Royal Guardians. ..O. 1,256,250 3,716,705 
Royal Guardians... .I. 243,877 621,225 
Saskatchewan 1,394,695 10,082,810 
Sauvegarde ....... 5,409,600 24,163,617 
Sauvegarde ......-G. =e euees 221,200 
Security .ccccccces 913,367 7,530,457 
COGUITEY cocccecece 917,000 2,219,500 
Sovereign Lif 2,891,416 22,858,271 
Sun Life .... 78,432,906 449,124,062 
SU BAD ecccceccoct _. sneees 180,223 
BER BSED cccccccces 26,870,847 103,119,915 
BR EAD cccccccccses 8,231,209 20,291,414 
Western Life ....... 1,206,445 8,321,378 
Total, 1927 .....0+. 552,610,184 3,277,040,348 
Total, 1926. ...cccee 515,328,711 2,979,946,768 


Canadian Cos, Bus. Outside Canada 
Canada Life .O. 48,488,376 277,778,927 














Canada Life G. 1,229,000 30,197,617 
Confederation ....... 19,681,292 85,530,436 
_ . ee eeeieiepenee 2,934,314 8,101,494 
CR ein eae nip eet d 182,500 786,170 
Great West ....... O. 11,154,462 61,234,771 
Great West. ....... a. 179,500 243, 
I <sccnuas enki 2,501,382 46,311,293 
Manufacturers ..... O. $35,412,752 163,486,555 
Manufacturers ..... >  .»secae 198,450 
a epi tetage 793,500 1,936,050 
Mutual of Can....... 217,548 2,046,460 
National iii18netenese 142,000 981,778 
North American ..... 1,482,422 10,724,060 
De BED scescccces O. 214,873,076 915,076,303 
UE scttesicresaccl G. 8,231,209 20,291,414 
eee $47,496,883 1,615,123,341 
Th SOO ccuernee 277,756,540 1,319,101,163 
Tot. Bus. Can Cas., 
ME snccBowuudewe 900,107,067 4,892,163,689 
Tot. Bus. Can Cas., 
ey “denandaanee 793,085,251 4,299,047,931 
British Companies 
Commercial Union.... 16,000 588,528 
‘Edinburg Ze ssoees 2,796 
‘Gresham Life ...... 3,369,321 
‘Life As. of Scotlan 85,55 
putverpool &L&G.. 153,271 
London & Scottish.. 1,039,316 18,548,336 
sjutual & Citizens..O. 3,961,506 14,125,677 
wotual & Citizens...I. 6,141,963 15,293,898 
North British & Mer.  ....+- 1,829,818 
Prorwich Union .... BMS 54,075 
proenix of London... 509,624 7,736,750 
GE, S20ccecetenccee 1,500,213 23,454,252 
egcottish Amicable... «= ceccoe 11,704 
egcottish PUOCGER.s _ osccce 2,450 
standard Life ...... 2,245,282 28,603,627 
Star Life Soc...... ;. wnaoee 66,263 
aa for 1927...... 15,414,004 113,870,517 
> bs 
‘otal for 1926...... 16,042,800 111,375,336 
United States Companies 
Astne tte eeeeeeeees O. 6,043,665 56,813,397 
Gant nee ceccencces G. 2,724,200 26,108,500 
Equingecut Mutual... ...... 8,742 
BED occcscces 61,720 25,584,537 
Gautable terececesGs = erences 3,272,750 
ne ET 17,500 147,111 
Politan ...... O. 64,985,056 394,817,581 











Metropolitan ....... I. 60,933,894 326,336,071 
Metropolitan ...... G, 7,693,617 47,815,770 
Mutual of N. Y...... 8,297,099 73,234,722 
"eee, U. G Aseco s80eec0 13,360 
New York Life....... 20,030,200 171,345,553 
*Northwestern Mut... = ..ss- 26,395 
*Phoenix Mutual .... —§ «««.+- 45,225 
Prudential 154,236,860 
Prudential 231,803,226 
Prudential 7,590,000 
State Life 514,65 1,654,006 
TravelerS ...cccecs 21,454,781 104,098,196 
TVOAVOIOTS ccccccces 1,769,000 91,096,193 
Union Mutual..... ee 468,500 

United States Life... 49,682 

Total for 1927..... 278,570,642 1,65: 
Total for 1926..... 266,568,498 1, 

All Companies ....O. 624,641,580 4,05 

All Companies .....I. 162,360,332 

All Companies ....G. 59,592,918 





ececscce 846,594,830 5,044,229,635 
BOORE, BOSS coccesec 797,940,009 4,610,196,334 
All Companies ....... 162,360,332 677,926,285 
*These companies have ceased transacting 
new business in Canada. 


Total, 1927 


Schriver’s Speaking Dates 


Lester O. Schriver, assistant superin- 
tendent of agencies of the Aetna Life, 
spoke before members of the Staten 
Island Rotary Club April 10 on “Why 
Rotarians Make Good Insurance Risks.” 

He will address members of the New 
York Life Underwriters Association at 
their meeting April 17 on “What We 
Ought to Know,” and on May 4 ata 
meeting of the Toledo, O., Life Un- 
derwriters Association, he will reveal 
“What Every Insurance Man Should 
Know.” 








BANKERS NATIONAL MAY 
PURCHASE PUBLIC LIFE 


—_—_ 


COL. AUSTIN INVESTIGATING 





Questions Put to Illinois Department 
Which Will Guide Action of 
Eastern Company 


Col. H. G. Austin, vice-president and 
treasurer of the Bankers National Life 
of Jersey City, was in Chicago last 
week, seeking information regarding 
the Public Life of Chicago, which is 
now in the hands of the L[llinois insur- 
ance department for liquidation. The 
Bankers National is considering the 
purchase of the Public Life and Col. 
Austin put a number of questions to 
the Illinois department, upon which the 
action of the eastern company will de- 
pend. The Public Life was organized 
in 1918, and had been writing business 
since 1920. The last report before the 
company was taken over by the depart- 
ment showed an income of $250,118, 
admitted assets of $685,301, and insur- 
ance in force of $3,729,942. The Bankers 
National Life has only been operating 
since last September, but in its first 





year, it placed on the books $1,308,- 
280 and its business is now rapidly ex- 
panding. 


Midland Life Shows Gains 


The Midland Life of Kansas City 
made a considerable gain the first quar- 
ter of the year over the same period 
last year. The company has written 
$4,270,936 in January, February and 
March as compared with $2,531,466 the 
first quarter of last year. The March 
production was almost double that of 
last March, the volume for the month 
past being $1,410,000, as compared with 
$740,702 in March, 1927. The total gain 
for the first three months of the year 
over the same period last year is $1,- 
739,470. The company expects to write 
between $15,000,000 and $20,000,000 this 
year. 


Southern States Life Makes Record 


Increase in March, 1928, business over 
March, 1927, business was 47 per cent 
for the Southern States Life, the com- 
pany reports. It was the largest 
month’s business the company has ever 
written when no special effort in the 
way of drives or contests were con- 
ducted. 








ROYAL UNION LIFE 
INSURANCE COMPANY 


DES MOINES, IOWA 

















Royal Union Life Building 
Cor. Seventh and Grand Ave., 
Des Moines, Iowa 


ROYAL UNION LIFE 
INSURANCE COMPANY 


DES MOINES, IOWA 
A. C. TUCKER, President 


READY 


NEBRASKA 


An excellent opportunity for a 
capable and experienced life 
agency organizer! 


For the man who can satisfy 
our requirements we now offer 
the State of Nebraska under a 
money-making general agency 
contract. 


FOR 


Write us. 
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Metal Motors and 
Jtuman Hearts 





\ 


Hour after hour news was anxiously awaited. It 
seemed incredible that a man could fly 3,610 miles 
without stopping. Could any motor stand such a 
test? But two motors carried that plane to France. 
One of metal, the other—the most wonderfully de- 
signed motor in the world—a human heart. 


Like the metal motor, the human motor must keep 
going. When the human motor Starts to “miss” and then 
Stops, life’s flight is ended. Yet, oftentimes, with no 
attention and more abuse than was ever given any motor 
invented by man the heart “carries on.” If the heart com- 
plained more it would probably have better care. 


Whether defective at birth or damaged by disease, 
it keeps at work—day and night—doing its best to make 
a brave “non-stop” record. Strong hearts need rest and 
intelligent protection. Weak hearts must have their 
loads lightened or they will be forced to give up. 


Thanks to modern science everybody can find out 
how big or how little a load or work, strain and exercise 
his heart can carry. Briefly, while there are many dif- 
ferent kind of heart difficulties, they may be roughly 
divided i 
troubles of young people caused by diseases of childhood, 
second, heart diseases of middle-aged people 
from syphilis i 
or elsewhere. 


Know your own heart. Have your doctor examine 
it regularly. Give your heart a fair chance. Take care 


of it so that it will carry you safely ona “non-stop” flight 
to a happy old age. 


Heart disease is now the chief of 
the captains of death. It has 
risen to this Position in the past 
twenty-five years surpassing tu- 


The Met litan Life Insurance 


‘ompany pam 
Phlet entitled “Strong Hearts” 
which sets forth principal 


berculosis, ia and other 

diseases, x ~~ of dying ie means you 
from:a bad heart has increased serious trouble. A 
every year, while that from most will be mailed free our - 
other deadly diseases has de- let department. for it 
creased. Under Present condi- 

tions one in every five will ulti- HALEY FISKE, 
mately die of heart disease in 

one form or another. President. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


NEW YORK 


Biggest in the World, More Assets, More Policyholders, More Insur- 
ance in Force, More New Insurance Each Year 



































Cope 
AS SEEN FROM NEW YORK 


| 
By C. C, NASH, JR 
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Magnate and politician y 
who died last week at the age of 94, in- 


life contacts during 
reer. 
York Central lines, 
ber of the bar, active 


years one of the outstanding figures in 
the political world, both 
ticipation and behind the scenes, 
was 
versed on life insurance problems with 
the great army of 


Equitable Life 


to 1906 and a member of its finance | ground for the work, with both home 
committee from 1881 to 1905 and his | office and field experience in agency 
knowledge of the business was such work. : 
that he was called into the conference * * x 


and his advice sought by 
even beyond the calling of the post of 
director. 


With the revision of its special mort- 
gage policy, the Equitable 
York 


lation of the plan. 
* 


elsewhere in the west, where a different 
atmosphere and 


Manhattan Life, 


ing westward, to become 
for the Union Central Life at Indianapo- 
lis. Mr. King is well known throughout 
the country as an 


: peaker and has also made a record | his publishing business. There is a dis- Be 
in agency work. He is an able agency | tinct life interest in this case, as he has Be 
and should make a record in his 


new post. 


James A, Fulton, 
agents for the Home 
returned to his desk last Thursday after 
an absence of eight weeks. 
was stricken with an attack 


the first of the year and was operated 


» 
on immediately. “He was forced to re- . , bh 
: . I NCE-WISE 

main away from the office for two CHARGES INSURANCE 2 
months, but is now back at the job, tak- The failure of million dollar lines to t 
ing it a bit easy at first, though Swing- | stir the emotions of the reading public 


ing into action rapidly. 
on his arrival with reports of a record 


of 1927, 












ONCE IN LIFE INSURANCE 


Chauncey M, Depew, colorful business 
of New York, 


Persistently been maintained, in Spite of 

decreases or only slight increases shown 

by the business in general country-y ide, 
~” a ~*~ 





IN NEW GENERAL AGENCY 

Raymond C. Ellis has opened his ney 
general agency offices at 217 Broadway, 
: New York, and is already Operating op 
in many branches an extensive scale. Mr. Ellis has a gen- 
Statesman and for many eral agency for the Home Life of Ney 
York. e has been with the company 
for some time, Starting in the home of- 
fice, then going into the field with the 
John Scott agency in Brooklyn and later 
returning to the home Office in the 
agency department. He is now back in 
the field with his own general agency 
and he has an unusually broad back. 


ided insurance among his many-sided 
the prime of his ca- 
Mr. Depew was head of the New 
a distinctive mem- 











business, a 









in active par- 
But he 


time almost equally 






also at one 







insurance executives 
He was a director of the 
of New York from 1877 







New York. 

















the president 





SPEAKS ON TRUST SERVICE 


Speaking before the life underwriters’ 

* * * conterence of the Equitable Trust Com. 
LIBERALIZE MORTGAGE PLAN pany of New York last week on “Living 
Trusts,” Gilbert T. Stephenson, vice. 
President of the Wachovia National 
Bank of Raleigh, N a Rave special 




























Life of New 


Tk has drawn up an attractive propo- ; 


dey : . | consi io rani . 
sition for the home builder, which offers | C°NSideration to the Organization, man 
a guarantee of 


: ervisi 1 n 
the investment in the | #8¢ment and supervision of a moder 


home, with greatly liberalized terms. ‘a aoe san want her 

This was formerly a 10 year liquidation | P!a! : ; a 

plan, but it has Ad fone ania a 13 | Which the trust company undertakes in 
, 


handling a life 


‘ti . tf CPrtcremnetis : a insurance trust. He 
neh nnd me rig Pye so ood: pointed out the methods of selecting in- 
period during which other charges are | V¢stments for trust funds. He pointed 
apt to be more burdensome. Now, at | Out that one advantage of the trust com- 
the end of 13 years, the mortgage is | Pany plan is that the smallest trust re- ¢ 
retired, with the further safeguard that | C¢!ves the same service as does the larg- ( 
it will be retired automatically at any | ¢St. a v 
time within that period, should the pol- u 
icyholder die. The popularity of the TWO CITIES IN ONE v 
plan is evidenced by the company’s fig-| The distinctly separate field in uptown 7 
ures, which show well over $100,000,000 | New York for life insurance business is be. P 
loaned by the company to home Owners | coming more and more recognized and now 4 
throughout the Country, since the instaf- practically all of the life companies have 4 


either dual general agencies or branches 


=o in the uptown district. One of the lead- = 
ABANDONS NEW YORK ing agencies in the City is planning to = 
That New York is not the easiest city |OPen an uptown branch this week. Since ea 
to which newcomers may become accli- | the first of the year there have been at we 
mated is easily seen by the rapid | least a half dozen general ea fo 
changes made in many offices, the turn- | OPened in this district. Many of them are 00 
over of newly appointed westerners | 8TOuped around the Grand Central Sta do 
often being a serious item in office man- | ton, though many are scattered around is 
agement. Many executives ot greater | the huge outreaching uptown district, of 
or less rank have been called to New | Whose vast field offers a rich opportu- ear 
York posts, only to relinquish the at- | nity for development for the life ages the 
tractive positions within a very short| It is practically another city, — 
time to return to their former homes or | 2Nd separate from downtown New Yor 


























and the type of business produced is 
plane of living is in somewhat different. It is almost as dis- 
King, who came to | tinct as and probably more important 
to assume the post | than the Brooklyn field, as compared 
f agents for the| With downtown Manhattan, 

is One of the more re- 7 2s 

examples. He found New York 
0 his liking and is once again turn- 
general agent 


e. Russell S. 
York recently 
uperintendent of 


ANOTHER MILLION DOLLAR POLICY 


The noted Bernarr Macfadden, 60 year 
old publisher of Magazines and tabloid 
newspapers, entered the lists of million- 
aire policyholders last week, taking out 
a policy for $1,000,000 in the name of Be 

















insurance educator 


built his business extensively about his & 
and his death Be 4 
to the business. 


name and personality 
would be a distinct loss I 
It is unusual, however, for one of his 
age to be persuaded into the purchase YU 
of a large line and yet his unusual physi- 
cal condition is demonstrated by _ the 
fact that but two medical examinations 
were required. The policy, which was 
written by Harvey P. Miller, was distrib- 
uted among six companies. ” 
* * x 


* * * 
RETURNS TO WORK 


superintendent of 
Life of New York, 


Mr. Fulton 
of appendi- 
hortly after the agency convention 


He was greeted today is clear evidence of the changed t 
market insurance-wise. A few years ago 

r of production during his ab- the writing 

the company having shown a 
f 45 percent over the first quarter 
This remarkable gain was seen 


early reports of the year and has 


of a million dollar policy 
would have caused front page comment 
even in New York. Today, it may cre- 
ate a degree of interest in the outlying 
territories, but in the larger cities mil- 











n spite of 
ses shown 
ntry-wide, 


INCY 
d his new 
3road way, 
trating on 
has a gen- 
e of New 
company 
home of- 
with the 
} and later 
‘e in the 
w back ir 
al agency 
oad _back- 
oth home 
n agency 


VICE 
lerwriters 
rust Com- 
n “Living 
son, vice- 
National 
ve special 
ion, man- 
a modern 
on to ex- 
functions 
ertakes in 
rust. He 
lecting in- 
e pointed 
trust com- 
trust re- 
; the larg- 


oy 


in uptown 
iness is be- 
d and now 
anies have 
- branches 
the lead- 
anning to 
ek. Since 
e been at 

agencies 
them are 
ntral Sta- 
-d around 
1 district, 

opportu- 
ife agent 
, distinct 
Jew York 
»duced is 
st as dis- 
important 
compared 


_ POLICY 


60 year 
4 tabloid 
f million- 
iking out 
name ot 
is a dis- 
is he has 
about his 
is death 
business. 
1e of his 
purchase 
yal phys! 

by the 
ninations 
hich was 
Ss distrib- 


ISE 


lines to 
14 public 
changed 
rears ago 
ir policy 
comment 
may cre- 
outlying 
ties mil 











April 13, 1928 


lion dollar policies are merely of pass- 
jing note and even a line of several mil- 
lions no longer makes the front page. 
lhe business has advanced to a new 
status. This remarkable development 1s 
seen in many ways.  Retrospection 
brings up pictures of many years ago, 
which are dwarfed by the current scene. 
And many are the speakers who have 
indulged in this of late. President D. F. 
Houston of the Mutual Life of New 
York recently compared the business 
with its standing of 50 years ago. Then 
there were 700,000 policies in existence 
for $2,000,000,000, while today they 
number over 102,000,000 for $87,000,- 
000,000. He pointed out that in 1927 
the Metropolitan Life wrote more insur- 
ance than existed in 1876 and its out- 
standing insurance nearly equals the na- 
tional wealth of 1860. E. E. Rhodes, 
vice-president of the Mutual Benefit 
Life, recently spoke of the early days of 
the company, when the back room of a 
small Newark grocery store was the 
scene of operations. One of the agency 
directors of the Equitable Life of New 
York recently stated that during the 
stress of the early days of that company, 
a business policy for $3,000 on the life 
of the president had to be written to 
secure credit with the printer. George 
W. Hubbell, vice-president of the United 
States Life, going over the books of that 
company recently found the transactions 
that granted to one of the early presi- 
dents the munificent salary of $2,500. 
Every concern had a time of beginning, 
of course, and the flotation of $1,000,000 
coporations was not as common then as 
now, but these brief pictures illustrate 
the remarkable strides made in the past 
50 years in the Me insurance business. 
* 


WHERE THE INCOMES ARE 


Some interesting figures on the finan- 
cial classification of the people of this 
country are given by the Equitable Lite 
ot New York in this week’s bulletin to 
its agency force. Quoting a recent in- 
vestigation of the American Association 
of Advertising Agencies, the Equitable 
points out that nearly one-half of the 
people fall within the division earning 
between $2,000 and $5,000 and less than 
8 percent earn over $5,000. The wide 
range of those whose best form of in- 
vestment protection and saving is life 
imsurance is shown by grouping these 
earning from $2,000 to $10,000, for this 
would include the bulk of the prospects 
for ordinary insurance. There are 14,- 
000,000 such families. That the million 
dollar prospects are not too numerous 
is indicated by the fact that 98.8 percent 
oi the 26,000,000 families of this country 
earn less than $10,000 annually, though 
the 314,000 families earning over that 
amount offer sufficient range for the 
hunters of big game. Excluding those 
whose income is such as to make diffi- 
cult the payment of premiums, it appears 
that 93 percent are prospects for life in- 


strance. The figures quoted by the 
Equitable are as follows: 

Number Percent 

Pn: coiwedcecenseees 1.2 
1,750,000 families ..............- 6.6 
13,428,000 families ......cccsscces 47.0 
PD COS ow cccvenenseues 38.0 
Ree DEED wc cccenccaccuns 6.6 


Income 


$10,000 and over 
NE ccd venenaehat 10,000 and $5,000 
EE: cueGinctwbenwonk 5,000 and 2,000 
Ec sitveaneasuss 2,000 and 1,000 


1,000 


ANNUITY TAXABLE AS INCOME 


United States Supreme Court So Rules 
in Case Growing Out of An- 
drew Carnegie Will 


_Annuities distributed under the will 
of Andrew Carnegie are taxable as in- 
Come to the annuitant under a decision 
by the United States Supreme Court. 
No opinion was set forth. Chief Jus- 
tice Taft, who received a $10,000 an- 
nhuity from Mr. Carnegie, did not par- 
ticipate in consideration of the case. 

The case decided was that of Cora B. 
Beatty, executrix for John W. Beatty, 
deceased, petitioner, against D. B. 

einer, collector of internal revenue of 
the twenty-third district. Action was 








LIFE 





brought to recover part of a tax which 


John W. Beatty had paid on his income 
for 1920, which had included a $5,000 
item received by him from the income 


benefit 
claim 


of a trust established for his 
under the Carnegie will. The 
was that the $5,000 item was not tax- 
able. The District Court for the west- 
ern district of Pennsylvania sustained 
the claim that the tax was not lawfully 
levied. The Circuit Court of Appeals 
reversed the decision of the District 
Court and the Supreme Court affirmed 
the finding of the Circuit Court. 

Under the C Carnegie will, some 50 per- 
sons received annuities. They ranged 
from $5,000 to $10,000, and included a 
number of prominent men and women 
in the United States and abroad. 


Fraternal Decision 

Application for insurance stated that 
inasmuch as the “Head Officers” of the 
insurer act upon the written statements 
and answers in the application in deter- 
mining whether a policy shall issue, no 
information had or given to any one 
other than its head officers shall be 
binding on it or in any way affect its 
rights. Held, that insurer is not 
estopped to contest the policy on the 
ground of misrepresentation in the ap- 
plication, merely because a subordinate 
agent had knowledge of actual condi- 
tions.—Shamblen vs. Modern Woodmen 
of America, Sup. Ct. of Appeals, W. Va. 
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Your 1928 Tool Kit 


OUR success in 1928 will be measured by the 
service you have to offer. The tool kit of the 
Ohio National salesman contains: 
1—Monthly income policy issued to rejected risks. 
2—Non-Medical or selective risk applications. 
3—Unusual facilities for accepting sub-standard 
risks from the Company’s own agents. 
4—Juvenile Policies issued at ages 1 to 11, with 
waiver of premium on the father. 
5—Budget premium payment plan. 


oF : 
I — 


The foregoing and all the standard tools furnished by progressive com 
panies why “It Pays to Tie Up with the Ohio National.” 


For information in regard to an agency contract address: 


The Ohio National Life 
Insurance Company 


Cincinnati, Ohio E. E. Kirkpatrick 


T. W. Appleb: 
Apewty Sup’t of Agents 


President 


























Opportunities open for 


Managers in: 
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Insurance Company 


MADISON, WISCONSIN 
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UNION CENTRAL LIFE 
ISSUES DEDICATION BOOK 


—__— 


COMPANY HISTORY COMPILED 





Story of Organization Is Recorded— 
Early Life of Carrier Set Forth 
in Publication 





The Union Central Life has issued a 
booklet giving the addresses made at 
the ceremony of thg dedication of the 
new annex of its home office building on 
January 17. One of the addresses was 
that of Judge Clarence Murphy of Ham- 
ilton, O., chairman of the executive com- 
mittee, whose father was one of the 
first stockholders and an incorporator of 
the company. Judge Murphy gave some 
interesting data regarding the early his- 
tory of the Union Central which have 
not heretofore appeared in print. 

The Union Central was organized in 
Hamilton, O., on Jan. 30, 1867, by five 
citizens of Hamilton who met in a law 
office on High street and signed the 
articles of incorporation. Although the 
company was organized in Hamilton its 
home office was at once established in 
Cincinnati and the first board of direc- 
tors, 13 in number, was elected at the 
office of the Methodist Book Concern at 
the corner of Eighth and Main streets. 
There were 43 original stockholders of 
the $100,000 stock and 25 percent of 
this stock was taken by citizens of Ham- 
ilton. Judge Murphy, who inherited his 
stock from his father, is the only Hamil- 
tonian still interested in the company. 
The man who, more than anyone else, 
was responsible for the organization of 
the Union Central was vice-president and 
its first general agent, John P. P. Peck, 
who held Policy No. 1 for $10,000. This 
canceled policy now hangs in the office 
of Vice-President Pattison, son of for- 
mer President John M. Pattison. 


ing is the outstanding architectural fea- 
ture of Cincinnati, especially since the 
new annex has been erected. Judge 
Murphy said: “Anyone entering this 
city, regardless from what direction he 
comes, if he keeps his head up and his 
eyes open, looking forward and upward, 
must necessarily see the wonderful struc- 
ture, facing three prominent thorough- 
fares of this city. The first three presi- 
dents made the excavations for these 
buildings. Mr. Pattison laid the founda- 
tion, Mr. Clark erected the superstruc- 
tures and our efficient present president, 
Mr. Sage, is worthily maintaining them.” 


BIG MARCH VOLUME WRITTEN 





President’s Month for Equitable Life 
of Iowa Sets Record With 
$10,938,938 Paid for. 





DES MOINES, April 12— An en- 
thusiastic field force with a splendid 
spirit of cooperation made March, 1928, 
the most outstanding President’s Month 
in the history of the Equitable Life of 
lowa. 

The written and examined business 
of $11,714,159 surpassed the previous 
record for a single month made in 
March, 1927, and the paid-for total of 
$10,938,938 was the second largest in 
the company’s history. March 31 with 
a paid-for production of $2,505,642 was 
the largest day during the month. 

State production honors were cap- 
tured by Iowa with business totaling 
$1,904,506. Pennsylvania with $1,501,- 
098 was second, closely followed bv 
Ohio with a paid-for production of 
$1,409,368. ‘ 

The Equitable Life of Iowa end the 
first quarter of 1928 showing a gain of 
$2,286,001 over the paid-for business of 
the first three months of last year. 
There were forty agencies with paid- 
for productions of more than $100,000 
during March and ten of these agencies 





The Union Central home office build- 


had productions exceeding $300,000. 


‘of all 


ANALYSIS OF CLAIMS IS 
OF EXCEEDING INTEREST 


EQUITABLE SHOWS CAUSES 


Comparison of the 1927 Statistics is 
Made with the Returns Ten 
Years Previous 


The Equitable Life of New York 
makes an analysis of its death claims 
for 1927 and compares the ratio to all 
deaths with the figures of 1917. The 
Equitable says: 


Heart Disease Leads 


An analysis of the causes of death 
among Equitable policyholders in 1927 
discloses the fact that organic heart dis- 
ease was responsible for nearly 14 per- 
cent of the total deaths and that cancer 
is accountable for a little over 10 per- 
cent. 


No. of 
Claims Ratio 
Paid to All 
Cause of Death in 1927 Deaths 
Organic heart disease... 1,409 13.8% 
SHED Wacccdensesecceends 1,063 10.4% 
Arterio-sclerosis ........ 861 8.4% 
PE ccckneneeodeeene 818 8.0% 
Bright’s disease ........ 714 7.0% 
ES SEE 609 6.0% 
TEED .60000eseeee 490 4.8% 
CEE kiko xveenccecan 447 4.4% 


Comparison of Results 


It will be observed that these seven 
impairments were responsible for 62.8 
percent of all deaths among Equitable 
policyholders during the year. In 1917, 
10 years previously, these same seven 
causes were responsible for 68.1 percent 
deaths among Equitable policy- 

During the decade a noticeable 
change has taken place in the per- 
centages attributable to each cause, 
cancer moving up to second place and 
arterio-sclerosis (hardening of the ar- 
teries) assuming third place. The per- 
centages of deaths due to pneumonia, 


holders. 





Bright’s disease, tuberculosis and apo- 


1917. 
1917 
Ratio 
No. of to All 
Claims Deaths 
Organic heart disease... 842 10.6% 
ON OO aa 762 9.6% 
Bright’s disease ......... 727 9.1% 
COE ccceccceccessecece 706 8.9% 
PROUOMED. cccececceveses 679 8.5% 
Arteris-sclerosis ........ 649 8.1% 
BERT OUIOND cccccceceses 619 7.7% 
DE Gipeeensudgusans 449 5.6% 
1927 
Ratio 
No. of to All 
Claims Deaths 
Organic heart disease... 1,409 13.8% 
BOSORD ccccecccscesgec 818 8.0 
Bright’s disease ......... 714 7.0° 
CE ae 000s 606660000000 1,063 10.4¢ 
nn ane wae eigeiee 609 6.0% 
Arterio-sclerosis ........ 861 8.4¢ 
eee 490 4.8% 
Be eee 447 4.4% 





BUSINESS SWINGING UPWARD 


President Houston of Mutual Life Sees 
More People Buying Life 
Insurance Daily 


ST. LOUIS, April 12.—The business 
cycle is swinging upward but has not 
yet attained the high mark of last spring 
with the possibilities of its doing so 
somewhat remote, David Franklin Hous- 
ton, president of the Mutual Life of 
New York, declared to interviewers in 
St. Louis, prior to the opening meeting 
of the central states managers for the 
Mutual Life in this city this week. 

Mr. Houston, before his appointment 
as Secretary of Agriculture and later as 
Secretary of the Treasury in the cabinet 
of President Wilson, was chancellor ot 
Washington University in St. Louis, so 
was perfectly at home in the Mound 
City. 

“It is very hard to predict the finan- 
cial situation for the remainder of this 
year. Business has in no way reached 
the high mark of last spring, and I am 
by no means sure that an optimistic 
attitude is justified.” 





However. he pointed out more and 








Building at 46th 


belongs. 





4 ape Company moved 
on April 9, 1928 to 
its New Home Office 


Market Streets, Phila- 
delphia. The new build- 
ing is dedicated to the 
service of its policy- 
holders to whom it 


and 








PROVIDENT MUTUAL LIFE 
Insurance Company of Philadelphia 
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LIFE INSURANCE EDITION 











more people are buying life insurance 
daily, largely through the increasing 
desire to protect against unexpected 
occurrences that deplete cash reserves 
built up through other means of saving. 

The meeting of the Mutual Life man- 
agers opened Tuesday morning and 
lasts till Friday. Managers from Mis- 
souri, Ohio, Iowa, Colorado, Michigan, 
Indiana, Illinois, Wisconsin, Minnesota, 
Nebraska, Kansas and Canada were in 
attendance. The various speakers dis- 
cussed problems of organization, produc- 
tion and conservation of life insurance. 





STATEMENT OF THE OWNERSHIP, 
MANAGEMENT, CIRCULATION, ETC., 
REQUIRED BY THE ACT OF CON- 
GRESS OF AUGUST 24, 1912. 





OF THE NATIONAL UNDERWRITER 
LIFE INSURANCE EDITION, published 


weekly at Chicago, Illinois, for April Ist, 
1927. 

State of Illinois, ) _ 

County of Cook,s™ 

Before me, a Notary Public, in and for 
the state and county aforesaid, person- 
ally appeared John F. Wohlgemuth, who 


having been duly sworn according to 
law, deposes and says that he is the 
Secretary of The National Underwriter 


Life Insurance Edition, and that the fol- 
lowing is, to the best of his knowledge 
and belief, a true statement of the 
ownership, management (and if a daily 
paper, the circulation), etc., of the afore- 
said publication for the date shown in 
the above caption, required by the Act 
of August 24, 1912, embodied in section 
411, Postal Laws and Regulations, printed 
on the reverse of this form, to-wit: 

That the names and addresses of the 
publisher, editor, managing editor and 
business managers are: 

Publisher—The National Underwriter 
Co., New York, Cincinnati, Chicago. 

Managing Editor—C. M. Cartwright, 
Evanston, Il. 


Associate Editor—F. A. Post, Chi- 
eago, Ill. 
Business Manager—H. J. Burridge, 


Chicago, Ill. 

2. That the owner is: (If owned by a 
corporation, its name and address must 
be stated and also immediately there- 
under the names and addresses of stock- 
holders owning or holding one percent 
or more of total amount of stock. If 
not owned by a corporation, the names 
and addresses of the individual owners 


must be given. If owned by a firm, 
company, or other unincorporated con- 
cern, its name and address, as well as 


those of each individual member, must 
be given.) 

The National Underwriter Co., New 
York, Cincinnati, Chicago. E. J. Wohl- 
gemuth, Cincinnati, Ohio; C. M. Cart- 
wright, Evanston, Ill; H. J. Burridge, 


Chicago, Ill.; G. W., Wadsworth, Chicago, 
ll.; John F. Wohlgemuth, Hinsdale, I11.; 
H. M. Diggins, Cincinnati, Ohio; R. E. 
Richman, Cincinnati, Ohio. 

3. That the known bondholders, mort- 
gagees and other security holders own- 
ing or holding 1 percent or more of total 
amount of bonds, mortgages or other 


securities are: (If there are none, so 
state.) 
None. 
4. That the two paragraphs next 


above, giving the names of the owners, 
stockholders, and security holders, if 
any, contain not only the list of stock- 
holders and security holders as they 
appear upon the books of the company, 
but also, in case where the stockholder 
or security holder appears upon the 
books of the company as trustee or in 
any other fiduciary relation, the name of 
the person or corporation for whom 
such trustee is acting, is given; also 
that the said two paragraphs contain 
Statements embracing affiant’s full knowl- 
edge and belief as to the circumstances 
and conditions under which stockholders 
and security holders who do not appear 
upon the books of the company as trus- 
tees, hold stock and securities in a ca- 
pacity other than that of a bona fide 
owner; and this affiant has no reason to 
believe that any other person, associa- 
tion, or corporation has any interest 
direct or indirect in the said stock, 
bonds, or other securities than as so 
Stated by him. 
JOHN F. WOHLGEMUTH, 
Secretary. 

Sworn to and subscribed before me 

this 30th day of March, 1928. 
JOHN B. BERENSCHOTT, 


(Seal) Notary Public. 








Shows That Inventory 
Is Benefit to Agents 


HE Guardian Life says that an oc- 

casional inventory is a necessity for 
salesmen if they are to determine just 
where they stand in the business. This 
shows the progress that we are making. 
The Guardian Life states that it would 
prove a profitable pursuit for every field 
man to take a daily inventory ot him- 
self for the next five weeks. Here is a 
specimen used by one of the Philadel- 
phia agents of the Guardian Life which 
may serve as a guide: 

1. What time did I start to work yes- 
terday. 

2. Did I work on a carefully planned 
list of real prospects? 

3. How many prospects did I call on? 

4. How much time did I actually put 
in selling protection? 

5. Spend any time on “cold canvass?” 

6. Locate any new prospects? 

7. How many applications did I write? 

8. Did the day pay me well or was it 
largely wasted? 

9. Can’t I improve on 
today? 

10. Will I beat that record today? 

In this connection the Guardian Life 
says: “Check your efforts daily. Per- 
sist in your efforts to better each previ- 
ous day. Then once a week review your 
activities and check up what you have 


that 


record 





accomplished with your average week 
before you gave the plan a trial.” 


John Hancock Mortgage Loans 


During March additional farm and 
mortgage loans totaling $4,895,011 were 
accepted by the John Hancock Mutual 


Life. Of this amount, $2,021,361 was 
on 303 ftarms, and $2,873,650 on 188 
city properties. The average rate of 


interest yield on March loans was 5.51 
per cent. 

For the three months ending March 
31, 1928, total farm and city loans ac- 
cepted amounted to $14,805,443, divided 
as follows: On 861 farms $6,235,303; 
on 506 city properties $8,570,140. The 
latter include 402 city dwellings and 88 
apartment buildings housing in all 2,096 
families. 

On loans accepted for the three 
months, farms will yield an average of 
5.26 per cent interest, city properties 
5.78 per cent. 





Penn Mutual Shows Increases 


Asked whether unemployment had had 
any effect on the business of his com- 
pany, William A. Law, president of the 
Penn Mutual Life, declares “the issued 
business of our company so far this 
year shows an increase of around 9 per- 


cent over the same period of last year. | 














The lapse ratio over this period has 
shown a slight increase, but not large 
enough to take into consideration.” 
Only one section of the country has 
shown a decrease, the middle division, 
and that about 1 percent. The eastern 
division shows an increase of about 8 
percent, the southern division an increase 
of about % of 1 percent and the western 
division an increase of about 1 percent. 


“Too Much Paternalism,” Shuff Says 


“There is too much paternalism in gov- 
ernment and too much bigotry in the 
American people,” was the statement of 
John L. Shuff of Cincinnati, O., man- 
ager of the home office general agency 
of the Union Central Life, speaking at a 
meeting of the women’s clubs of central 
Kentucky in Lexington. Mr. Shuff said 
that the government's policy in Central 
America is wrong, and that “our boys 
did not go into the army to fight and die 
over an election in some other country.” 
He urged the women of Kentucky as 
well as the nation to accept the new re- 
sponsibilities of citizenship and especially 
to vote, declaring that much depended 
on their ballot for the betterment of con- 
ditions not only in this state but through- 
out the nation. 





There is nothing mysterious about life 
insurance: You put in, you take out; 
but you take out more than you put in. 








Yes—thank you 
The Shield Man 
had a good 


year, Last Year 


He has a Good Year 
EVERY YEAR 


Life and Accident @ Health 
Insurance are his stock in Trade 




















ASSETS 


and Stocks 
Teeter $ 9,831,749.82 
Principally Govern- 
ment, State, County, 
and Municipal Bonds 


Real Estate Loans, 
First Mortgage 
Loans based on D% 
or less of property 
value 


Bonds 


7,596,973.48 


Banks 


Cash in 
Offices 
($725,381.47 at interest) 


Real Estate Owned.. 
Mainly Home Office 


896,361.55 
834,606.46 


Building 
Loans on Bonds and 

Pr ree 114,625.00 
Net Unpaid and De- 

ferred Premiums 457,975.03 
Policy Loans ........ 283,626.19 
Interest Accrued and 

SOON cassdcauetes 262,555.75 

Total Assets ......$20,278,473.28 


Total Claims Paid 28 Years Ending December 31, 1927......$ 57,976,110.40 
Total Life Insurance in force December 31, 1927....++++++++ 


TWENTY-EIGHTH ANNUAL FINANCIAL STATEMENT 
YEAR ENDING—DECEMBER 31, 1927 


LIABILITIES 


Legal Reserve, Life 
Insurance Policies. .$10,973,342.00 
American Experience 
344%, Standard and 
Sub-Standard 34% 


Legal Reserve, Dis- 
ability Policies 202,030.37 
Contingent Reserve.. 2,888,754.55 
Reserve for Epi- 
Ce eee 1,000,000.00 
Gross Premiums Paid 
in Advance ....... 387,914.83 
Taxes Accrued, but 
Oe TO: acdcnaccas 331,905.36 
Due to Agents on 
Bonds, Deposits, etc. 403,013.07 
Mainly a Savings Fund 
Policy Claims in 
Process of Payment 
and Adjustment ... 179,882.35 
All Other Items...... 41,770.42 


Liabilities Other Than 
Capital and Surplus 16,408,612.95 
Capital and Surplus.. 3,869,860.33 


Total Liabilities ..$20,278,473.28 





235,583,186.00 
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Should Link Up 


At the recent conference of those in- 
terested in promoting Illinois Insurance 
Day, the thought was advanced that in- 
surance is a highly organized business 
in all its branches. There are associa- 
tions, conferences, bureaus and commit- 
tees of all sorts. In many respects it is 
probably too intensively organized. The 
mere thought therefore of bringing an- 
other convention for insurance people 
alone strikes us as being decidedly su- 
perfluous. 

If a state insurance day is worth while 
it should in some way link up insurance 
with the outside world. We have enough 
conventions and conferences already for 
the edification and enlightenment of 
those engaged in insurance. What we 
do need is some platform on which in- 
surance can stand with representatives 
of other great business organizations, 


with the Outside 


where mutual problems can be discussed 
and where information of value 
can be given out to those that pay the 
premiums. 

The idea a great state insurance 
day was an excellent one. The original 
purpose was to give a demonstration so 
that the public could appreciate the 
magnitude and service of insurance. The 
people in the business realize that pretty 
much now. State insurance day should 
be a time when insurance is able to tell 
its to those on the outside and 
those on the outside may give some 
constructive advice and suggestions to 
those in the insurance business itself. 
We fear in some cases that state insur- 
ance days are deteriorating to insurance 
meetings, interesting only to insurance 
men, They should be designed to bring 
in the insuring public. 


some 


of 


story 


All Are Entitled to a Profit 


GLENN GRISWOLD, editor-in-chief of the 
Chicago “Journal of Commerce,” in a re- 
cent talk commented on the basic principle 
that underlies thrift and prosperity. He 
said that every concern is entitled to make 
a profit on its transactions. If it finds 
any department that is showing a deficit 
and that is not producing a profit, there is 
something wrong. The management 
should investigate and see to it that the 
operation is gotten on a profitable basis. 

Mr. GriswoLp declared that a great 
amount of attention had been given to 
production and promotion of new business. 
Great thought has been centered on this 
activity. Sales methods have been devised. 
Attempts have been made to create a new 
consumers’ market, The attention of peo- 
ple has been drawn through the most ef- 
tective advertising. 

Mr. Griswotp contended that while this 
production work had been successful, 
business enterprises had failed to study as 


A Lesson in 


One of the most remarkable human in- 
terest stories gleaned from the wealth of 
such material in the life insurance world 
comes from the home office of the Mutua 
Benerit Lire where the general agents and 
leading producers were recently in con- 
ference with the home office officials. At 
that meeting it was announced that the 
two leading producers country-wide during 
1927 were men from whom only moderate 


they should the problem of scientific and 
economic management. He contends that 
in the future more attention should be 
given to the administration and conduct of 
a business so that ‘its various operations 
will be carried on effectively and profit- 
ably. 

In the insurance business frequently a 
company is called upon to do things for 
agency favor that its better judgment tells 
it it should not do. It seems almost neces- 
sary to take the bitter with the sweet from 
an insurance standpoint. Mr. Griswotp, 
however, would advise against a policy of 
this kind. He feels that a company should 
not undertake any line of business or enter 
any transaction where it feels there is a 
big chance of loss and where there is not 
much possibility of extracting a profit. 
We believe with him that the problems of 
successful management and administra- 
tion need more attention than they have 
been given in the past. 


Leadership 


results would have measured up to expec- 
tation, in the generally expected measure 
of production. One of these two men 
was a cripple and the other was over 7 
years old. Either of these conditions 
might have been a warranted handicap 
These men overcame their handicaps and 
led the entire agency force of that com- 
pany. With a large force of able bodied 
aggressive, middle-aged producers, the 





company found its leaders among those 
whose handicaps would have justified a 
lesser degree of productivity. 

This is an outstanding lesson of the 
wide range of possibilities open to the 
men in the life insurance business. Per- 
haps the handicaps of these two men were 
an aid rather than a detriment, for often 








= man who has to overcome handicaps, be- | 
comes a keener battler in life than one Jj 
whose path is on the smooth road. Never. § 
theless, this accomplishment stands as 4 
lesson to everyone in the business and a 
liuman interest story which should appeal 
to those both within and without the ranks 
of life insurance. 














PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








Judge R. B. Seay, father of Harry L. 
Seay, president of the Southland Life of 
Dallas, died last week. Judge Seay had 
been judge of the Criminal District 
Court of Dallas for 14 years and all 
local courts adjourned for the day in 
honor to his memory. 


members of the life insurance 
fraternity in Wisconsin attended the 
funeral at Appleton, Wis., of John J. 
Sherman to pay their respect to one of 
the men who was active in the forma- 
tion of the Wisconsin National Life in 
1908. Mr. Sherman was a director of 
the company from its organization until 
his death. A group of the company offi- 
cials represented the home office. Be- 
sides his insurance interests, Mr. Sher- 
man was active in other enterprises and 
was one of the leading bankers of Wis- 
consin. 


Many 


Hal C. Stephens, prominent member 
of the insurance fraternity of San Fran- 
cisco and manager for the Provident 
Mutual Life, died very suddenly last 
week. Death was due to pneumonia. 
Mr. Stephens had been in the life insur- 
ance business for the past 18 years, the 
last six of which were spent in San 
Francisco. 

-—_ 

Frederick Sitterding, one of the organ- 

izers of the Atlantic Life and one of its 


} original directors and stockholders, died 


at his home in Richmond last week, 
aged 74. He continued as a director from 
the date of organization of the company 
until his death. He was also one of the 
large stockholders in the Life Insurance 
Company of Virginia. For years he was 
one of the outstanding figures in the in- 
dustrial, financial and civic life in his 
home city. Coming to this country as 
an immigrant from Germany at the age 
of 19, starting out as a carpenter in 
Richmond at a wage of $3 a week. At 
the time of his death he was reputed to 
be worth several million dollars. 


Walter Batterson, secretary, Travelers, 
was this week elected mayor of Hart- 
ford, a position which has been held by 
many prominent insurance men of that 
city. 

John E. Murray, Cleveland general 
agent of the Penn Mutual for the past 
quarter of a century, has been ordered 
by his physician to take an extensive 
vacation in quest of improved health. 
Mr. Murray has departed for Florida 
and other southern points where he ex- 
pects to take a complete rest. 

Frank P. Manly, president of the In- 
dianapolis Life, accompanied by Mrs. 
Manly, has returned home from a six- 
weeks’ Mediterranean trip. 


T. F. Cunneen, who will assume the 
management of the insurance department 
of the United States Chamber of Com- 
merce in a few days, replacing in such 
connection James L. Madden, who re- 
tired some months ago following his 
election as a vice-president of the Metro- 
politan Life, is now third deputy super- 
intendent of the New York insurance 
department and legal adviser at its New 
York City office. He was admitted to 
the bar several years ago, serving suc- 
cessiv ely as secretary to various judges, 
after which he became associated with 
Tohn J. Cunneen in general legal practice, 
leaving upon the outbreak of the war to 
enter the naval service. His connection 





| with 








T. F. CUNNEEN 
New Manager Insurance Department, 
United States Chamber of Commerce 


the insurance department dates 
from August, 1924, when he was ap- 
| pointed a deputy by Supt. J. A. Beha. 





Lewis Iselin, prominent New York in- 
vestment man and a director of the Mu- 
tual Life of New York, died at his home 
in Manhattan Sunday. 3 


James W. Stevens II, who has been 
in charge of the agency department of 
the Illinois Life, has joined the invest- 
ment bond house of Esch & Co. of Chi- 
cago. Mr. Stevens is a grandson of the 
chairman of the board and founder of 
the Illinois Life, James W. Stevens, and 
a son of President R. W. Stevens of the 
Illinois Life. 


George H. Knollmeyer, perhaps the 
oldest active representative of the Cer- 
tral States Life of St. Louis, in point of 
service, died March 31. He joined the 
company in its infancy and qualified for 
the first Central States Life Club ever 
organized, and for each succeeding cl 
until ill health made active soliciting 
impossible for him. 

J. B. Wood, educational director for 
the International Life of St. Louis, Mo. 
has been seen about the down tow! 
district of St. Louis clad in an oldis! 


looking overcoat. Investigation revealed JR 
that recently while Mr. Wood was " & 
Omaha, to attend a conference of the FF 
Nebraska agents for the company some- J 
one took an extra fancy to a $150 ga’- 


ment which he had placed on a chait 
on the mezzanine floor of the Fonte 
nelle Hotel, Omaha, while he was phot 
graphed with other officials and agents 
for the company. 


Claire O. Evans, chief examiner for 
the Virginia department, has resigned t 
accept a position in the home office. ol 
the Life Insurance Company of it 
ginia and will enter upon his new duties 
April 16. He had been connected wit 
the Virginia department for the last nine 
years. In that period he had done de 
partmental examination work in various 
parts of the country. ; 

In his new position Mr. Evans’ duti¢s 
will be those of a general utility m4" 
He will not be attached to any particula’ 
department. 
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NEW MEN FOR GUARANTY LIFE 


Agency Supervisor J. E. Walker Puts 


in Some Field Workers in 
His Two States 


R. L. Johnson of Grand Rapids, 
Mich., formerly agent for the Phoenix 
Mutual Life for three years, has recent- 
ly been appointed supervisor of the 
Grand Rapids district for the Guaranty 
Life | Davenport, under the supervision 
of J. Walker. 

A. x. Tittle has been appointed as 
supervisor of District 1 in Chicago, 
under the supervision of Mr. Walker. 
Mr. Tittle formerly handled a large 
bonding business in Chicago. The fol- 
lowing men are working as assistants 
under Mr. Tittle in Chicago: Walter T. 
O’Rourke, formerly with the Prudential, 
where he was employed for a long 
period as both an agent and an as- 
sistant; Edgar G. Rommeiss, formerly 
with the Prudential in Chicago; James 
E. Johnstone, formerly with the Massa- 
chusetts Mutual in the east. 

John Hill of Pontiac, Mich., has been 
appointed as a special agent in Michi- 
gan. He was formerly a special agent 
for the National Life of U. S. 


MAKE SEVERAL APPOINTMENTS 


Bankers National Life of Jersey City 
Names Many State and Agency 
Managers 


Several field appointments have been 
announced by the Bankers National 
Life of Jersey City, including general 
agents in territory which the company 
has entered since the first of the year. 
T. G. Troy has been appointed state 
agent in North Carolina, with headquar- 
ters in the Greensboro Bank & Trust 
Building in Greensboro, N. C. Mr. 
Troy is a veteran life underwriter and 
has been in the business for 30 years. 
For the past 6 years he was agency 
manager for the Colonial Life, and prior 
to that was special organized in the field 
for the Federal Life. For 10 years he 
was special organizer for the Natiopal 
Surety, in charge for forgery bond de- 
velopment. Mr. Troy is organizing the 
state and will open up offices through- 
out North Carolina. 

E. S. Bidwell has been appointed gen- 
eral agent at Providence, R. L., the com- 
pany having entered this state since the 
first of the year. For a number of yeafs, 
he was a large personal producer in the 
New York field for the Aetna Life. 

James McKay has been appointed gen- 
eral agent at the home office in Jersey 
City with jurisdiction over northern New 
Jersey. Mr. McKay was also with 
the Aetna Life for a number of years 
in the New York field and was a large 
personal producer. 

Joseph Reinhardt has been appointed 
general agent at Baltimore. This also 
is new territory entered since the first 
of the year. Mr. Reinhardt was a large 
personal producer in New York for the 
Aetna Life. 

W. Rader has been appointed sup- 
ervisor at indianapolis. Mr. Rader has 
had a long life insurance experience and 
for many years was superintendent of 
agents for the Public Savings Life. 

J. M. Webb, assistant secretary of 
the Bankers National, who is in Chi- 
cago working with William McCallum 
m organizing the middle western ter- 
ritory for the company, reports that the 
company is doing better business in 
Chicago now than it was originally ex- 
pected it would be doing by June of 
this year. All officers of the company 
are insurance men and therefore they 
appreciate the difficulty of starting a 


new office of a new company. They 
are extremely well gratified with re- 
sults in Chicago. The Chicago busi- 


ness has reached such volume that two 
more members were added to the cler- 
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Linked up with The Lincoln National Life 








Abraham Lincoln once said 
“I will get ready and my chance 


will come.” 


HE doctrine of prepared- 
ness is one of the most im- 


portant among guiding prin- 


ciples for nations, businesses 


and individuals, as _ Lincoln 


forcefully pointed out. 


In life insurance preparedness means 
an adequate organization, adequate 
reserves, sound policies and plans, 
plus able management. It means 
adequate research, trustworthy in- 
formation, sane mobilization of re- 
sources. 


“Preparedness is not only a matter of 
planning for existing or expected con- 
ditions, but includes also adequate re- 
serves and strength to cope with 
emergencies.” 
F. L. ROWLAND 

Manager of Personnel and Planning, 

and Member Board of Directors, The 

Lincoln National Life Insurance Com 

pany 


A sound life insurance company 
prides itself on its readiness to 
meet foreseen demands and extraor- 
dinary ones as well. Its strength 

depends not only 





Interesting is the 
extent to which 
The Lincoln Na- 
tional Life Insur- 


ance Company 
goes in this re- 
gard. A great op- 





erating division 
and staff organi- 
zation has been 
established, named 
the Division of 
Personnel and 
Planning. The 
Lincoln National 
Life Insurance 
Company believes 
in planning and 
goes to great 
length in develop- 
ing its methods, 
procedures and 
principles, in the 
manner for which 
it has attained na- 
tional distinction. 











upon its financial 
reserves, but upon 
its foresighted- 
its organiza- 
tion and its plan 
ning. 


ness, 


A symbol of the 
belief of The Lin- 
coln National in 
Research and 
Service is its In- 
formation desk, 
pictured herewith, 
a finishing touch 
in the architec- 
tural fineness of 
its ornate en- 
trance lobby, and 
a careful unit in 
its more -than- 
courteous deal- 
ings with the pub- 
lic and with its 
policyholders. 

















Its careful investigations, its 
trained actuaries and under- 
writers, its great care in office 
management and other factors 
contribute greatly to its splen- 
did efficiency. Listen to the 
head of its Personnel and Plan- 
ning Division, former President 
of the National Association of 
Office Managers, present Sec- 
retary of the Life Office Man- 
agement Association, and rec- 
ognized authority in manage- 
ment matters: 


The Strength of The Lincoln Na- 
tional Life Insurance Company 
which is as the strength of steel has 
many factors, including its contin- 
uous management from the begin- 
ning, its state deposited reserves, 
its assets, and its loyal staff. None, 
perhaps, are more noteworthy than 
this: 


The Lincoln National 
pledges itself to a policy of 
preparedness and service 
and growth. It is proud of its rec- 
ord of advance, at a rate faster 
than any other company in the 
field, Just as it plans for a much 
greater service, so does it prepare 
ahead for greater facilities and 


service. The foundations of its 
beautiful home office building were 
made, not for four stories, but for 
twelve. 


This careful planning and prepared- 
ness strength shows in its financial 
reports, It shows in its operating 
costs. It enables Best to say of its 
management cost, “low.” 


AREFUL planning and pre- 
( paredness shows itself also in 

the agency department of the 
company. The men in the field 
catch the spirit and plan their day 
and work. They set goals and 
quotas and prepare to meet them, 
and more. 
This results in consistent busi- 
ness. It results in long lists of 
men who hold membership in 
the Continuous Weekly Pro- 
duction Clubs. Some of them 
have held such membership for 
many years—one man for more 
than 700 consecutive weeks! 


The planning evidences itself in the 
Research Department established as 
a part of the service to agents. 
This department has proved itseli 
of exceptional value to men in the 
field, helping them to solve prob- 
lems, to close difficult cases, and 
stimulating them to greater en- 
deavor. 


The preparedness program 
shows itself in the modern 
tools with which the agent has 
to work. One that is especially 
interesting in that kit is the 
Retirement Income Policy, 
which is so popular and serv- 
iceable. 


Wide is the territory 
where LNL men 
work — Texas, Cali- 
fornia, Minnesota 
and in many fertile 
fields. Take New 
Jersey for instance. 
In this state a fime 
organization is func- 
tioning efficiently, 
and expanding to meet condi- 
tions. Its expansion offers op- 
portunity to qualified men who 
can measure up to the ideals, 
demands and opportunities of 
Lincoln Life men. 


The Lincoln National Life Insurance Company 


Ft. Wayne, Indiana 


Insurance in Force, more than $520 Millions 
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CRG IDLY 
GET ON THE 


WITH 


Union Central Band Wagon 


The DARBY A. DAY 
Agency Corporation 


entitled. 


Plant in the world. 


A. 


or what have you? We have “IT!” 





this great City of Chicago. 


WE WANT 


“MEN. 
MORE MEN. 
SALESMEN. ’ 


success. 


know they can. 


a year. 





.TWO-FISTED ORGANIZATION. 
AND 


If you have never experienced the inspiration and the drive 
which an organization such as ours gives you, “hop aboard” 
and get that full measure of success to which you are 


WE HAVE 


Pl largest and most completely equipped Agency 


The first and only Co-operative Agency in the Life In- 
surance business, where every agent has the oppor- 
tunity to share in the profits of the Agency. 


An organization second to none, fully net to 
render you all the assistance you may need: 
tion, Sales Suggestions, Ammunition, Illustrations— 


nspira- 


A large corps of high-grade, successful salesmen who 
are spreading the gospel of Life Insurance and the 
protecting arms of the UNION CENTRAL throughout 


MEN who have made a success but want greater 
MEN who have sold Life Insurance but who want to 
sell BIGGER and BETTER Life Insurance. 

MEN who have never sold Life Insurance, but who 


MEN who are capable of earning from $6,000 to $50,000 


TWO-FISTED MEN who would like to be with a 


BROKERS and LIFE AGENTS—we want your sur- 
plus lines or any business you can properly give us. 


Come in and see us in our new home 


or 
Communicate with 


Darby A. Day 


Manager 


23rd Floor Bankers Building 


Telephone STAte 5203 
The Union Central Life Insurance Co. 


Cincinnati, Ohio 


CHICAGO 











ical staff of the home office to -handle 
Chicago business alone. 

Mr. Webb and Mr. McCallum have 
made appointments at Gary, Ind., and 
East St. Louis, Ill, besides the Indian- 
apolis appointment, and are planning to 
make appointments at Detroit, Louis- 
ville, Columbus, Cleveland and Toledo 
in the very near future. In the fall, 
probably in September, Mr. McCallum 
will proceed to the west coast and or- 
ganize California, Oregon and Wash- 
ington. 





Paul W. Duffy, James F. Kelly 


The International Life of St. Louis, 
Mo., has annouced the appointment of 
two district managers to serve under 
Hugh B. Keck, manager of the Chicago, 
Ill., branch office. The appointees are 
Paul W. Duffy, a former police lieu- 
tenant, who during his insurance career 
with the Missouri State Life qualified 
for the $250,000 Club of that company, 
and James F. Kelly, who had repre- 
sented the Manhattan Life, the Michi- 
gan Mutual and John Hancock Mutual 
Life companies in St. Louis at various 
times. 





C. R. Mathews 


Charles R. Mathews has been ap- 
pointed associate general agent of the 
J. P. and E. M. Somerville agency of 
the Penn Mutual Life in Kansas City. 
Hugh R. Hornaday has ‘been made 
cashier. 





O. N. Cummings, I. A. Shook 


The National Life of Canada announces 
the appointement of O. N. Cummings, C. 
L. U., to be supervisor of its central On- 
tario agency, and Ivan A. Shook be- 
comes inspector of the same agency. 





Leo Velleman 


Leo Velleman has been appointed dis- 
trict manager at Montreal by the Capi- 
tal Life. Mr. Velleman is a Dutchman 
by birth, and when he came to Canada 
just four years ago he could not speak 
English. His progress as a life agent 
was rapid, however, and until recently he 
has been a superintendent for the Lon- 
don Life. 


O. R. Powell, T. H. Tweltridge 


The Continental Life has appointed O. 
R. Powell as its manager for northern 
Saskatchewan, with headquarters at 
Saskatoon. He is succeeded as district 
manager at Moose Jaw, Sask., by T. H. 
Tweltridge, formerly of Winnipeg. 


M. W. Colby 


Merrill W. Colby, who four years ago 
organized the Decatur, Ill., agency of 











the Provident Mutual, has been made 
general agent in central Illinois with 
supervision of 30 counties in that dis- 
trict. C. A. Atwood, who has been 
associated with Mr. Colby in the agency, 
Atwood & Colby, has withdrawn and 
Mr. Colby is in sole charge. The De- 
catur agency is the only one in the 
state outside Chicago and maintains 
branches in Champaign, Peoria and 
other larger centers of the territory. 





Fred and Joseph Huelsman 


Fred Huelsman, formerly with the 
John Hancock Mutual, has become gen- 
eral agent of the Register Life at Cin- 
cinnati with office in the Chamber of 
Commerce building. His brother, Jo- 
seph Huelsman, becomes general agent 
of the Register Life at Dayton, O. 





N. S. Parker, F. S. Peck 


The Sentinel Life announces the ap- 
pointment of N. S. Parker of San Fran- 
cisco as manager for northern California 
for the life and health and accident de- 
partments. Mr. Parker has his office 
in the Flatiron building in San Fran- 
cisco. 

The Fred S. Peck Company of Sac- 
ramento has been given the general 
agency for the Sentinel in Sacramento 
county, Calif. 





W. J. Snively 


W. J. Snively has been appointed dis- 
trict manager for the New England Mu- 
tual Life at Janesville, Wis., according 
to an announcement by A. L. Saltz- 
stein, general agent for the company at 
Milwaukee. 





C. Percy Anderson 


C. Percy Anderson, formerly with the 
Sun Life of Canada at Winnipeg, has 
been appointed branch manager for 
southern British Columbia by the Sover- 
eign Life. 





L. J. Robb 


L. J. Robb has been appoirited west- 
ern supervisor for the Excelsior Life, 
with headquarters at Regina, Sask. Mr. 
Robb had banking experience in On- 
tario, Saskatchewan and British Colum- 
bia. He entered life insurance as branch 
manager for a life company, later be- 
coming inspector of agencies for On- 
tario. 





R. P. Innes, D. O. Hubbell 


The Great West Life announces the an- 
pointment of Russell P. Innes as its 
supervisor for Detroit. D. O. Hubbell, 
formerly assistant manager at Toronto, 
becomes assistant manager for Ontario. 











EASTERN STATES ACTIVITIES 

















DUFF REPORTS RECORD MARCH 





Woods Agency in Pittsburgh Writes 
2,160 Applications for $10,000,000 
in Month’s Time 





William M. Duff, head of the E. A. 
Woods Company of Pittsburgh, reports 
a record March for his agency with a 
total of new business of over $10,000,000. 
This is the third record month this year. 
Mr. Duff took charge of the agency the 
first of the year and has maintained a 
record pace since then. In March the 
agency reported 2,160 regular applica- 
tions, a gain of 1,033, over the best pre- 
vious March. The new business totalled 
$10,127,814 a gain of $3,907,733 over the 
previous record March. The March paid 
premiums on regular business were 
$154,498, an increase of $2,560, over the 
aye March on record. This is a 

uge total and an outstanding record for 

agency production of a single agency in 
a single month. Vice President Frank 
H. Davis of the Equitable Life wired 
special congratulations to Mr. Duff. 











AGENTS WILL BE PRESENT 





Field Ranks to Be Well Represented at 
Superintendent Beha’s Hearing 
on Acquisition Cost 





NEW YORK, April 12.—There will 
be a strong representation of the agency 
ranks at the public hearing in Albany 
this week, when Superintendent Beha 
of the New York department will give 
consideration to the advisability of re- 
vising section 97 of the insurance laws. 
At the last hearing in New York, the 
agents were present and filed a vigorous 
protest at the proposed changes in ac- 
quisition cost and, largely as a result 
of their protest, Mr. Beha postponed 
action until another hearing could be 


eld. 

At this hearing, local, state and 
national associations of the agents will 
be represented and the case against the 
new measure will be strongly presente¢. 
The delegation that will go to Albany 
from New York will include Julian S. 
Myrick, president of the National As- 
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sociation of Life Underwriters; Vincent 
Coffin, executive secretary of the New 
York state association; Harry Morrow, 
representing the state at large; James 
Flanagan of the Bankers Life, now in 
the agency field, but formerly actuary 
for that company, representing the New 
York city association; and P. W. Wood- 
ward of the Connecticut General, rep- 
resenting the New York city body also. 
Mr. Myrick will go with a resolution 
adopted at last week’s meeting of the 
executive committee of the National 
association and the others have similar 
resolutions, asking for either no change 
or at least an amendment to the present 
section, rather than a rewriting of the 
section. 





MATURITY AGE IS DEFERRED 





Banker Says Young Man of Today 
Reaches Majority at 25, Instead 
of at 21 as Formerly 





The young man of today attains that 
identical maturity at the age of 25 that 
was attained by the young man of yes- 
terday at the age of 21, according to 
Clement Scott, vice-president of the 
Hartford-Connecticut Trust Company. 

Mr. Scott made this statement at the 
opening session of a three-week school 
on trust funds and estates, which is 
being conducted by Shepard & Co., 
Hartford general agency for the A£tna 
Life. 

The banker specifically advocated 
that following the death of the benefici- 
ary in an insurance trust the money be 
paid over to sons or daughters of that 
beneficiary only when they have reached 
their 25th year, the present-day majority. 

Mr. Scott blames the present quick 
way of living for the failure of youth 
to mature at as early a period as for- 
merly. “I am certainly sure,” he em- 
phasized, “that I would not want to 
let any of our 21-year-old college boy 
contemporaries get a sizable sum of 
money into his hands.” 

Mr. Scott’s subject was “What a 
Trust Fund Is,” and he _ thoroughly 
described this department of banking, 
which is becoming so much identified 
with the life insurance business. He 
cited as chief reasons for the establish- 
ment of trust funds the “preservation 
of the principal of an insurance policy 
for the beneficiary thereof and assur- 
ance that she will receive a definite in- 
come and be kept from making unwise 
investments.” 

The speaker did urge, however, that 
the beneficiary be given something to 
say about dispensing the money, so that 
when she has particular need for 
financial aid she might draw on the 
Principal, provided she first obtained 
her trust officer’s consent. 





PENNSYLVANIA TO HONOR 
PAST FEDERATION HEADS 


NEW CASTLE, PA., April 12.—One 
ot the features of the Pennsylvania In- 
surance Day of 1928 at New Castle will 
e the organization of the Past Presi- 
dents Club, composed of those men who 
Served terms as president of the In- 
surance Federation of Pennsylvania. 
This feature will be consummated at 
the grand reception and ball the eve- 
ting of May 28, by an appropriate 
ceremony wherein each past president 
will be presented with a handsome 
gavel, 
The roll of past presidents include the 
following: James W. Henry, resident 
Manager, AZtna Casualty at Pittsburgh, 
We 1817; Wallace M. Reid, president, 
Wallace M. Reid & Co., Pittsburgh, 
Ba7-1919; Henry H. Putnam, now pub- 
lity director, John Hancock Mutual 
: fe, 1919-1921; James C. Murray, Pitts- 
Urg, 1921-1922; Jere H. Barr, Essick 
arr, Reading, 1922-1923; Thomas B. 
teen ison, vice-president Eagle Fire, 
i 3-1924; A. C. McLean, Protected 
ome Circle, Sharon, 1924-died; Walter 
ii McBlain, district superintendent, 
utual Life of N. Y., York, 1924-1925; 





William M. Goodwin, Bethlehem, 1925- 


1926; J. C. Williams, Williams-Cleave- 
land agency, New Castle, 1926-1927; 
William S. Diggs, Hoover & Diggs 
Company, Pittsburgh, 1927. 





LOCHER NAMED SENATOR; 
BLOOM COMMERCE HEAD 





Gov. Donahey of Ohio this week ap- 
pointed Cyrus Locher, director of the 
state department of commerce, United 
States senator to succeed the late Sen- 
ator Frank B. Willis. The Ohio insur- 
ance department is under the state de- 
partment of commerce and through its 
operation Mr. Locher has become con- 
versant with the insurance situation in 
Ohio. He will be succeeded as state di- 
rector of commerce by Earl D. Bloom, 
lieutenant governor. 





Altoona Agency’s Dinner 


Chester A. Humbert, general agent 
for the United Life Accident at Altoona, 
Pa., was host to 50 guests here on the 
anniversary of the incorporation of the 
company. Mr. Humbert also announced 
that the dinner was in commemoration 
of the ninth anniversary of his assum- 
ing the general agency. Among the 
speakers was Robert J. Merrill, first 
vice-president of the United Life. 

The prize awarded in a recent cam- 





paign put on by the company went to 
James B. McMeen, in charge of the 
office at Lewistown, Pa., who was given 
a handsome platinum wrist watch. 





Find Old Records 


Columbus offices of the Mutual Bene- 
fit Life of Newark, N. J., have been 
moved into the Huntington Bank build- 
ing. In moving, Managers J. P. King 
and W. H. Brown found a record book 
more than 70 years old which showed 
records of policies taken out in Colum- 
bus as far back as June, 1857. At that 
time, it is said, there were only 17 
life insurance companies in the United 
States. One policy written in 1868 is 
still in force on the life of a druggist 
of Columbus. 





Dating Back Endowments 


Superintendent Safford of Ohio an- 
nounces that the attorney-general has 
recently ruled that dating back endow- 
ment policies and increasing the amount 
by reduction to cheaper forms is in di- 
rect violation of the Ohio laws. 





Returns to Columbus 


At a dinner given in Columbus to 
celebrate the achievements of the Col- 
umbus branch of the Equitable Life 
of Iowa, announcement was made that 








Ben F. Paugh, who has been in charge 
of the Dayton office, would return to 
Columbus to assume the management of 
that district. Associated with him will 
be John Belknap and B. F. Hadley, 
Jr. John F, Stone will continue with 
the agency as special representative. 
The Columbus branch was presented 
with a silver loving cup. 





Ohio State Life Meeting 


General agents of the Ohio State Life 
in southeastern Ohio held a convention 
this week at Newark, George Hayden 
of Newark, the district manager, pre- 
sided, and speakers included President 
John M. Sarver and Superintendent of 
Agencies W. Scott Boyenton of Col- 
umbus, 


Producers Hold Meeting 


Star salesmen of the Philadelphia Life 
from south Jersey cities and the home 
office agency were guests of the com- 
pany at a “Producers’ Round Table” 
last week at Philadelphia. Vice-Presi- 
dent Jackson Maloney, and Manager of 
Agencies A. M. Hopkins led a discus- 
sion of sales methods. 

This dinner, to which only agents who 
had actually produced business during 
the week preceding were invited, was 
an innovation planned by Vice-President 
Maloney to test the psychological effect 














Medical. 





Our Agents Have 


A Wider Field— 
An Increased Opportunity 
Because We Have 


General Age Limits 0 to 60. 
Non-Medical Age Limits 0 to 45. 


Policies for substantial amounts (up to $5,000) for Children on 
variety of Life and Endowment plans, thus enabling parents to 
buy all of the Family’s insurance on the Ordinary, i. e., Annual, 
Semi-annual or Quarterly Premium plan. 


Participating and Non-Participating Policies, Medical and Non- 


Same Rates for Males and Females, Medical and Non-Medical. 


Double Indemnity and Total and Permanent Disability features 
for Males and Females alike, Medical and Non-Medical. 


Standard and Substandard Risk Contracts. 


Our Class C Senior Agents may write Non-Medical Applications 
for as much as $3,000. 


We have openings in Ala., Ariz., Ark., Dela., D. C., Fla., Ga., Ill, 
Ia., Kans., Md., Mich., Minn., Miss., N. M., N. C., Okla., 


S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd., running 
through to Quincy and Wells Streets, rightin the heart of Chicago’s Financial district. 
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SERVICE 


is something more than selling right and de- 
livering promptly. 


The Equitable Life of Iowa believes that 
service consists of doing more than those you 
serve have a right to expect. For over sixty 
years this company has given that kind of 
service to its policyholders and field force. 
In consequence, the company has become 
known throughout the insurance world as a 
company of the greatest service. 


The Equitable Life of Iowa is a good com- 
pany to buy from and a good company to 
represent. 
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Founded: 1867 Home Office: Des Moines 

























THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


BOSTON, MASSACHUSETTS 
Arthur E. Childs, President 


Columbian National Agents can 
offer the best in 


LIFE, ACCIDENT, AND HEALTH INSURANCE 


Columbian National Policies 
make selling easier 


Policies backed by one of the very strongest companies in the country, having 
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” — 4 AGENCY DEPARTMENT, 

77 Franklin Street, Boston. 























of ai only those ihinatiiiieas of 
the company who were actually turning 
in business present to exchange expe- 
riences. 





Licensed in Massachusetts 


The Judea Life of New York has 
been licensed in Massachusetts. The 


Judea Life began business in New York 
on May 19, 1927, and has received since | 


then over $14, 000,000 in applications for 
life insurance. Its principal office in 
Massachusetts will be in Boston. Ellis 
Renan is the general agent for north- 
eastern Massachusetts. 





Ohio Licenses Increase 


The Ohio insurance department is 
making more rapid progress this year in 
the handling of licenses than was made 
in 1927. This is in spite of an estimated 
increase of 20 percent in the number of 
licenses being granted. Most of these 


increases come from the casualty and life 
fields. One explanation which has been 
offered for this increase is current un- 
employment. It is said that every period 
of unemployment results in a larger num- 
ber of insurance agents than in normal 
periods. 





Good Gain Is Shown 


The Riehle Agency of the Equitable Life 
of New York reports an excellent busi- 
ness for the first quarter, having paid 
for $2,000,000, which is a gain of $250,- 





000 over the first quarter of 1927. That 
is a 12:5 percent increase. 
London Life Appointment 
T. H. N. Fleming, C. L. U., formerly 


manager of the London Life at Brandon, 
Man., has been appointed manager of 
ordinary business at the company’s 
Stratford, Ont., agency. 
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TWO NEW SPEAKERS CHOSEN 
Big Producer of Pittsburgh and Promi- 
nent Woman Agent of Chicago 
Added to Program 





Two new speakers, E. J. Schellen- 
trager, $2,000,000 producer of the Re- 
liance Life of Pittsburgh at Pittsburgh, 
and Mrs. Eleanor Y. Skillin of the Bo- 
kum & Dingle agency staff of the 
Massachusetts Mutual Life, Chicago, 
have been added to the program of the 
sales congress to be conducted April 19 
by the Chicago Association of Life 
Underwriters. Mrs. Skillen’s presence 
on the program indicates the importance 
of the woman life agent in the Chicago 
territory and the association. 

John Morrell, record-making business 
insurance producer in the P. L. Girault 
agency of the Equitable of New York 
in Chicago, will open the morning ses- 
sion, The next attraction of the morn- 
ing will be the filming of “Vanishing 
Fortunes,” made and lent by the Phoenix 
Mutual Life. H. C. Kessinger, chairman 
of the Illinois senate insurance commit- 
tee, will close the morning session. 

FE. B. Thurman, Chicago general 
agent of the Missouri State Life, will 
open the afternoon session with a cash 
prize sales contest. This contest, it is 
expected, will be one of the highlights 
of the meeting. Mrs. Skillen will ad- 
dress the agents following the sales con- 
test, and Hugh D. Hart, vice-president 
of the Penn Mutual Life, will close the 
congress. 

S. T. Whatley, president of the asso- 
ciation and Chicago general agent of the 
Aetna Life, and Manager Clinton Cris- 
well of the association, have worked 
hard to make this year’s sales congress 
the best the association has conducted. 
Heavy attendance is expected, and the 
program has been arranged with a view 
to giving the association members and 
other agents the ultimate in educational 
values. 





A. E. Patterson East for Week 


Alexander E. Patterson, Chicago gen- 
eral agent of the Penn Mutual Life, left 
Chicago for New York on Monday of 
this week. He will go to the company’s 
home office at Philadelphia on Wed- 
nesday and will return to Chicago next 
Monday. A. J. Dooley of the agency 
staff will join Mr. Patterson at Phila- 
delphia and return to Chicago with him. 





Higbee Agency in New Offices 


On April 10 the M. Dwight Higbee 
agency of the Federal Life of Illinois 
in Chicago moved into its quarters in 
the First National Bank building, room 
924. The announcement names A. E. 
Beening, F. D. G. Walker and A. W. 
ona Jr., as associates to Mr. Hig- 
ee. 








GOOD WORK AT KANSAS CITY 





Equitable Life of New York Agents 
Round Out a Good Volume 
of Business 





In honor of Agency Manager A. M. 
(Pick) Embry, the Kansas City agency 
of the Equitable Life of New York put 
on a 30 working day campaign ending 
March 24, during his absence on a trip 
through the south. It was planned and 
conducted by Superintendent of Agents 
T. Howard Groves. In that short 
period 694 applications for a volume 
of $5,221,182 were written, not including 
unsigned business. 

Among other remarkable features of 
this campaign was that this volume was 
written by 145 agents, being an average 
of $36,000 per agent in a district that 
depends for two-thirds of its business 
on country territory. 

This campaign was called a “Good 
Will Flight for Pick” and was unique 
in that each bulletin sent out carried 
a picture of one of the countries visited 
by Col. Lindbergh, on his recent history 
making flight. Each agent was credited 
with “making” the respective stops, de- 
pending upon the volume written. 
Twenty-eight agents completed the full 
round trip, writing $65,000 or more. 





KANSAS INSURANCE DAY PLAN 





Tentative Date Now Set for June 7— 
Hope to Secure Senator Charles 
Curtis as Speaker 





The Kansas insurance day is to be 
June 7. The committee in charge of 
the celebration has changed the date 
because of the possibility that it might 
be able to secure Senator Charles 
Curtis, Republican floor leader in the 
United States senate and a_ possible 
presidential nominee, for the chief 
speaker of the celebration. This date is 
still not definite as Bert Mitchner, chair- 
man of the ‘general committee, has an- 
nounced that it may be changed to suit 
the convenience of Senator Curtis. 

The general committee is composed 
of fire, life and casualty men, represent- 
ing both old line and mutual compan ies. 
Bert Mitchner of Hutchinson is the gen- 
eral chairman of the celebration. R. F. 
Preston of Wichita has been _—o 
secretary of the committee; H. A. Blinn, 
Wichita, branch manager of tay Kansas 
Inspection Bureau, is treasurer; Frank 
B. Jacobshagen of Wichita, secretary 
Farmers and Bankers Life, chairman 
speakers committee; Bert S. Berry, 
Hutchinson, chairman publicity com- 
mittee; Roy E. Eblen. Wichita, pres!- 
dent Central States Fire, chairman 0! 
the finance committee; Duane T. Stover, 
Wichita, chairman entertainment com- 
mittee. 

In addition to Senator Curtis the com- 
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mittee has already extended invitations | Ekelin is Rock Island general agent 


to Frank M. Chandler of Chicago, orig- 
inator of the Insurance Day plan; C. 
Cartwright of THe NATIONAL 


for the company. A school will be 


M. | held at Rockford, Ill, today (Friday). 
Unper- | J. 


WRITER and Claris Adams, secretary of the | that city. 


D. Van Fickle is general agent in 


Following these three schools 


American Life Convention, to speak at | Mr. Woods will go to Cleveland, O., to 


the celebration. 


Add to Nebraska Program 


Additional speakers have been added 
to the program for Nebraska insurance 
Day, May 18, at Lincoln. 

Mayor Hedge will welcome the visi- 
tors. He will be followed by an ad- 
dress by John R. Dumont for the state 
and Frank M. Chandler of Chicago, 
father of Insurance Day, will speak on 
casualty insurance. 

H. S. Ives of Chicago, vice-president 
of the Casualty Information Clearing 
House, will speak on “The Government 
in Business from the Insurance Stand- 
point.” 


Pattison at Iowa Meeting 


Married men are the best life insur- 
ance salesmen, G. H. Pattison, secretary 
of the Peoria Life, told lowa agents for 
the company at their annual meeting last 
week in Cedar Rapids. The conference 
marked the end of the “bring home the 
bacon contest” and bonuses were 
awarded five Iowa agents. Mr. Patti- 
son said Jowa agents produced $549,000 
in the contest. 


International Agents Schooled 


J. B. Woods, director of education in 
the home office of the International 
Life, and Ray C. Davis, Chicago super- 
visor for the company, conducted an 
agency school for Chicago agents of 
the company on Monday and Tuesday 
mornings and Tuesday evening oi this 
week. The educational sessions were 
conducted on the usual school plan of 
having the agents listen to instructors 
in the morning and go out on production 
in the afternoon. Following the Chi- 
cago school the two company repre- 
sentatives held a school at Rock Island 
on Wednesday and Thursday. J. M. 


| conduct a school on Monday and Tues- 


|day of next week and then will go 
south to Kentucky and continue his 
| educational work in that state. From 


Kentucky he will return to the home 
office at St. Louis. 


Establish Madison Office 


Sidney Goldstine, who recently left 
his law practice in Winnipeg, Can., to 
take charge of the Penn Mutual Life 
general agency in Madison, Wis., will 
open his offices at 211 North Carroll 
street. 

Mr. Goldstine is a son-in-law of Sol- 
omon Levitan, state treasurer. During 
the war he was a major in the Can- 
adian forces. 


Harry Wright Leading Producer 


Harry T. Wright, associate agency 
manager for the Equitable Life of Nev 
York in Chicago, led the entire Chi- 


tion in March with $280,000 paid for. 
The first three months of this year he 
paid for $700,000 of business, with an 
average case of almost $20,000. Mr. 
Wright has been connected with the 
Equitable for 20 years and for the last 
five years has been a $1,000,000 pro- 
ducer. He is associated with the Harry 
F. Berls agency. 


Phoenix Mutual Men at Davenport 


Howard Goodwin, manager of the 
new business department, and J. . 
Whitmore, agency manager of the 
Phoenix Mutual Life, addressed an 
agency meeting at Davenport, Ia., last 
week. L. M. B. Morrissey, local man- 
ager, was in charge of the meeting pro- 
gram and had members of the Clearing 
House Association and the Davenport 
life underwriters as guests at a special 
showing of the film “Vanishing For- 
tunes.” ° 











IN THE SOUTH AND SOUTHWEST 











PILOT LIFE BREAKS RECORDS 


Totals for Month and Day Reach New 
High for President 
McAlister 


Smashing all existing records in busi- 
ness production, both for a single day 
and for a single month, March totals 
in new business for the Pilot Life, 


$3,677,425 at the close of March, ob- 
served as McAlister Month in honor of 
President A. W. McAlister. Applica- 
tions received numbered 1,051. 


With the final volume of March busi- | 


ness coming in from all parts of the 
eld on Monday, the total of this one 
day's applications reached $458,000, offi- 
Cials announced. 

_ To J. W. Brawley, Pilot general agent 
in Greensboro, goes the honor of lead- 
ing the entire field during McAlister 
Month, his total being $198,500. This 
Was $86,000 higher than his nearest com- 
$112,500 to his credit for the month. 
To give added interest in the celebra- 
tion of McAlister Month, sprigs of 
heather accompanied each application, 
and these are being placed in a special 
Volume entitled “Gardens of Memory” 
that is to be presented to President 
McAlister, who celebrated a birthday 
Upon March 21. A record is made in 
this book of the name of each agent 
sending in applications, as well as the 
amount of each application. 

An increase of $1,500,000 in applied 
‘or business during the first quarter of 


1928 over the same period of 1927 was 
reported at the stockholders meeting of | 
the company, 


| VIRGINIA ‘PLICO CLUB’ FORMED | 





State Representatives of Philadelphia 


| Life Hold Two-Day Convention at 


Washington, D. C. 


All the Virginia representatives of the 
Philadelphia Life met at Washington, 
D. C. for two days. 

President Clifton 


Maloney, Manager 


* . | of Agencies A. M. Hopkins and Agency 
Greensboro, N. C., were announced as | 2 Agencies Opaims 

|; Secretary 
|home 


Robert E. Long were the 
office representatives who 
gathered with the Virginia “Plicos,” 
headed by Supervisor John K. Spencer, 
Jr., with four general agents, Frank M. 


Davis, Richmond; T. E. Warriner, 
Lawrenceville; William A. Colman, 
Norfolk, and Charles H. Almond, of 


Lynchburg, together with their sub- 


| agents. 


The “Plico Club” of Virginia was or- 
ganized and Frank M. Davis was elected 
president and Charles Strohecker sec- 
retary. This club will be the boosting 
organization for the Virginia depart- 
ment of the company henceforth. 

Mr. Maloney made a splendid talk to 
the agents. Mr. Hopkins addressed the 
men in his usual happy vein and the 
men appreciated very much the home 
office official giving them this additional 
evidence of esteem and confidence in 
their Virginia representatives. Speeches 
were made also by the general agents 
present. The Virginia department is 
doing a good business and the prospects 
for the future are bright. 


Oklahoma Agents Honor Koch 
William Koch, vice-president and field 


’ manager for the Royal Union Life, has 
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JOHN HANCOCK SERIES 








cago agency force in personal produc- ! 











th YEAR of 
BUSINESS 






LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
December 31, 1927 


Total Insurance in Force, over............ $2,764,000,000 
Total Number of Policies................. 6,253,908 


This insurance is backed by a Sinking Fund prescribed by 
statute amounting to $383,689,508.00. This fund is the legal 
Reserve. 

The other reserves carried by the Company on December 31, 
1927, brought up its Definitely Allocated Liabilities to the total of 
$415,000,775.15. 

This includes a reserve of $16,654,587.95 for policyholders’ 
Dividends to be paid or credited in 1928, 

To cover these liabilities the Company owned and held on 
December 31, 1927, bonds, mortgages, and other property valued 
at $451,006,878.49, thus showing a Surplus of resources amounting 
to $36,006,103.34. 

This Surplus is to provide against asset depreciation, epidemic 
visitation, or other emergency. 

The New Insurance paid for in 1927 was $524,797,698.00, the 
greatest year’s record in the Company’s history. 





















oni Complete Life Insurance Service 
iorms of Life, Endowment, and Term icies for personal protect 
Joint Life Contracts, Total Disability, and Ty -Lay = 
the new forms of Group, Wholesale, and Salary Deduction Annuity Con- 

tracts to accommodate various situations, both single and annual premium. 

Business Insurance in favor of firms, corporations and other enterprises; 
policies to Preserve Estates, cover asset depreciation and pay inheritance taxes; 
Life Insurance Trusts for the retention, care and payment of the proceeds of life 
policies to the beneficiaries through Annuities, or by means of trusts established 
in ba and trust institutions. 

Our organization is prepared to arrange life insurance protection to meet 
any need. 










For further information address 
INQUIRY BUREAU, 197 Clarendon St., Boston, Mass. 


SIXTY-FIFTH YEAR OF BUSINESS 























—1927— 


NOTABLE GAIN 
IN ASSETS 


The Bankers Life Company in- 
creased its Total Admitted As- 
sets to more than $100,000,000 in 
1927. 

The Company’s exact total of Ad- 
mitted Assets on December 31, 
1927, was $103,615,053.81, which 
was a gain of $12,901,440.60 as 
compared to the total of Ad- 
mitted Assets on December 31, 
1926. 


BANKERS LIFE COMPANY 


The Onward March Company 
GERARD S. NOLLEN, President 
Established 1879 Des Moines, Iowa 
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/ How Did Willis Do This? 


By making full use of 


Re PILOT LIFE Line. 


‘ 






























Despite the shortness of February, W. C. Willis, Pilot 
General Agent at Macon, Ga., found it long enough to pro- 
duce $252,500 in business. Upon that we congratulate him. 

Here’s the ammunition he used: 


Participating and Non-participating plans 
Net Cost 





Double Indemnity 
(Upon both men and women) 


Non-Medical 


Disability 


Substandard 


Full line of Juvenile Policies 
Complete Accident Coverage 


Liberal first year and non-forfeitable renewal commissions 
Enthusiastic Home-Office co-operation 


Similar opportunities await genuine producers who 
become licensed Pilots 


T. D. BLAIR, Agency Manager. 


PILOT LIFE 


INSURANCE COMPANY 
A. W. McALISTER, Greensboro, N. C. 


President 











































UP TO DATE 1928 OPPORTUNITIES 
FOR THE RIGHT MAN 


. Life 5000 Contract. 
Hy Porsanal Lite Monthly Income for rejected risks 
e The best end mest Ebewal oub- facilities. 

4 ’s for Educational purposes from Age 1 day to 1@ years. 
& Ti 


Clauses. 
Ce ee en canleg dedi te fare of peltay te case of accidental 
death. 


These and many other new and unique features make 
“The Columbia” attractive to men. a 


Address: S. M. CROSS, President 


OLUMBIA LIFE 
INSURANCE COMPANY 
Cincinnati, Ohio 







































BIG OPPORTUNITIES IN TEXAS WITH 


GREAT REPUBLIC LIFE 
INSURANCE COMPANY 


of LOS ANGELES, CAL. 


This Company has attractive General Agency openings in Texas 
at Houston, San Antonio, Amarillo and other points in the States. Very 
attractive first year and renewal commissions and exceptional line of 
policies, If you have a satisfactory record of successful experience and 
are interested in building a profitable future with a progressive Western 
company, communicate immediately with W. H. Savage, Vice President, 
Great Republic Life Building, Los Angeles, Calif., who expects to visit 
Texas about May 1 and will arrange to see you personally. 


W. H. SAVAGE, Vice-President 


Great Republic Life Building, 756 So. Spring Street 
Los Angeles, California 














returned from Oklahoma City, where he 
presided over an agency conference. At 
the Oklahoma City agency banquet he 
was presented with a surprise gift of 144 
applications for a total of $251,000 insur- 


ance, placed by Oklahoma agents in his | 


honor. 


REPORT FLORIDA BUSINESS 





Premiums in 1927 Fall Below 1926 
Mark—Losses Remain About 
the Same 





TAMPA, FLA., April 12.—Life com- 


panies did not fare as well in Florida | 


during 1927 as in 1926, their premiums 


last year being $25,496,363 and the year | 


before $26,384,549. Losses in 
$7,349,028, In 1927 $7,383,995. 

Fraternals almost held their own in 
1927, taking in net $1,184,920 and paying 
for losses $667,268. In 1926 the figures 
were $1,237,031 and $680,024. 

The small fellows do a big business 
in the state, the “sick and funeral bene- 
fit” group receiving in premiums in 1927 
$893,610 and having losses of $356,851. 
In 1926 their income from premiums 
was $1,237,031 and losses $680,024. 


1926, 





Half-Million Writer, $1,000 Insurance 


Though in the half-million class as a 
producer of life insurance, Thomas W. 
Little, agent at Richmond, Va., for the 
Northwestern Mutual, killed -recently in 
an automobile accident, evidently was 
slow in practicing what he preached, for 


| he carried only $1,000 of life insurance, 
| He was 33 and unmarried. 





Peoria Life’s Texas Meeting 


The leading Texas agents of the 
Peoria Life attended that annual “Bring 
Home the Bacon” contest in Dallas a 
few days ago. President Emmet C, 
May attended the meeting and ad- 
dressed the agents on “What Is Success 
in Insurance?” The program was di- 
vided into two parts, “service” and “sell- 
ing.” The sessions ended with a ban- 
quet. 





Fight Mutual Unions’ Assessments 


| A fight against what they declare are 
“excessive assessments being levied by 
the mutual aid unions of Arkansas and 
Oklahoma” was opened at Fayetteville, 
Ark., by some 300 union members, rep- 
resenting, they claim, more than 1,000 
of the 60,000 members of the unions, 
The group adopted formal resolutions 
protesting the assessment, naming an 
executive committee, which is author- 
ized to employ an attorney and if neces- 
sary “take the fight to the highest courts 
| in the land.” 








Holding Sectional Meeting 


President W. T. Grant of the Busi- 
| ness Men’s Assurance, A. W. Hogue, 
| Se eeetenens C. W. Rogers, director 
| of field service, and Harry H. Sprinker, 
|adjuster, have gone to Dallas, Tex. 
| where they held the first of the 1928 
|‘sectional meetings April 9-13. 








| PACIFIC COAST AND MOUNTAIN FIELD | 














STATE COMMISSIONERS MEET 





Plan to Establish Reciprocal Relations 
for Examination of Companies 
by Members 





At a conference of commissioners held 
in Boise, Ida., last week the following 
commissioners attended: H. O. Fish- 
back, Washington; Lyle E. Jay, Wyo- 
ming; J. C. McQuarrie, Utah; Jackson 
Cochrane, Colorado; D. C. Neifert, 
Idaho, and Clare A. Lee, Oregon. Bar- 
rett N. Coates, actuary, represented the 
California department. Mr. Neifert was 
elected chairman of the conference and 
Mr. Coates acted as secretary. The 
conference was held primarily to estab- 
lish reciprocal relations between the 
neighboring states particularly following 
an examination of a company by one of 
the group. The meeting really proved 
to be a nucleus of a perpetual organi- 
zation which may be assembled by call 
of any state in the group subscribing to 
the conference. Among the more im- 
mediate important subjects of discus- 
sion was the recent examination of the 
Woodmen of the World. Resolutions 
were adopted to be submitted to the 
officers of that organization. 





Northern Life Men in Los Angeles 


J. F. Bramford, assistant to the presi- 
dent of the Northern Life of Seattle, 
who has been spending several days in 
Los Angeles on a visit to the southern 
California agency of the company, left 
last Saturday on his return to the home 
office, going via San Francisco, where 
a brief stop was contemplated. 

E. N. Aldrich of the claims division of 
the accident and health department 
home office staff of the Northern Life, 
was also in Los Angeles last week 
assisting the local office in the adjust- 
ment of claims. 





Northern Life Sets Record 


In March the Northern Life of Seattle 
agency force produced in excess of 
$2,250,000 of new business, which brings 
the total of new insurance for the first 
quarter of the year considerably beyond 
previous records. 


FAULKNER TALKS ON VALUES 





Superintendent of Field Service of the 
California State Life Spoke 
to Librarians 





Frederick Faulkner, superintendent of 
field service of the California State Life, 
addressed the California Library As- 
sociation at Riverside. “Publicity by 
News Writing” was the subject assigned 
Mr. Faulkner, who was formerly editor 
of the Oakland “Tribune” and editor-in- 
chief of the Sacramento “Union.” He 
said in part: 

“The greatest of all compensations 
for our daily work is dealing with life 
values. You will comprehend, I am 
sure, how one can turn the enthusiasm 
from the desk of newspaper editor to 
life insurance. For there, too, the job 
is one dealing exclusively with human 
values, the underwriting of human life. 
The thrill we get out of the job is in 
bridging death, that the economic worth 
of one generation may be transferred to 
the next without total loss. Generally 
speaking, life companies did not recog- 
nize the great challenge to them until 
about 10 years ago, when the World 
War presented to some 4,000,000 young 
Americans the pregnant hazard of 
death. 

“The government of the United States 
decreed by law that the economic value 
of its citizens in military service should 
be at least partially underwritten for 
the benefit of their dependents or next 
of kin. You have seen pictures of the 
long rows of crosses in Romange and 
other cemeteries in France. Every 
heroic soldier lying there had his value 
as a living producer insured for $10,000. 
Since the insurance companies resolved 
to meet this challenge the effective life 
insurance in this country has more that 
doubled—over $47,000,000,000 net gait 
the last eight years. I speak of this to 
remind you of what may be achieved 
when we accept the challenge to serve 
other human folk and put thoughts 
self and self-gain in a subordinate place. 





Probe California Assessment Concerns 
It is reported in insurance circles in 
San Francisco that the California inst 





ance department is conducting an !” 
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vestigation of several of the assessment | 


accident, health and life organizations 
which became numerous in the state the 
past two years. The reports also in- 


clude the opinion that several of these | 


concerns, Which operate under a lax 
provision of the law, are about to be 
either taken over by the department or 
immediately liquidated. 

It is known that officials of the Cali- 


fornia department are of the opinion 
| that the plan under which these organ- 
| izations operate is inadequate and that 
| the concerns themselves are not prop- 
erly financed to be of any public benefit. 
This much was expressed by these offi- 
cials about a year ago when 16 of the 
| concerns were represented at a hearing 
|}called by Insurance Commissioner 
| Detrick. 








THE ACCIDENT AND HEALTH FIELD | 








Cc 





“NON-CAN” PREMIUMS DROP 


Loss Ratio on This Class Was Much 
More Favorable, However, in 1927 
Than in 1926 





Premiums on non-cancellable accident 
and health business showed a decided 
slump last year, dropping from $22,915,- 
251 in 1926 to $16,024,335 in 1927, but 
there was a very notable improvement 
in the loss ratio, which dropped from 71 
to 52 percent for the business as a whole. 
The multiple line casualty companies had 
a better experience on this class than the 
specializing accident and health com- 
panies, although with a much smaller 
volume of business. They wrote $1,800,- 
063 in premiums, with a loss ratio of 47 
percent, while the specializing companies 
showed premiums of $14,224,272 and a 
loss ratio of 54 percent. Figures for the 
individual companies writing this class, 
as shown in the 1928 Argus Casualty 
Chart follow: 


Prems Losses 
Aetee Gem, cccocces $ 13,213 7,483 
Aetna Life ........ 161,706 116,536 
Bus. Men’s Assur.. 12,730 2,863 
Columbian Natl.... 24,507 7,000 
Connecticut Genl... 619,330 102,944 


Continental Cas.... 943,491 


Continental Assur... 133,087 1,875 
Employers Indem.. 714 3,748 
Employers Liab.... 952 76 
Equit. Life, N. Y... 1,145,599 642,754 
Europ. Gen. Reins.. 176,978 144,015 
POGGERE BMED cevces 8 8 seaesss 37,812 
First Reinsurance. . 113,059 17,855 
Genl, Reinsurance.. 217,278 166,723 
Gt. Northern Life.. 7,560 460 
Great Western..... 14,186 6,002 
Hartford Accident.. 944 eovcce 
Life & Casualty... 1,135,196 530,577 
Loyal Protective... 12,590 5,562 
Mass. Accident..... 372,537 161,763 
Mass. Casualty.... —)6=—s_ §$.s eaeene 
Mass. Protective... 6,577,066 4,027,389 
Metropolitan Life.. 104,338 71,052 
Monarch Accident... 1,171,088 636,157 
Pacific Mut. Life... 2,908,177 1,177,549 
Pt Ce ccenuia ee 9,562 o0eeee 
Southern Surety.... 28,703 200 
Standard Accident. 2,699 2 
PEUGEOED. cacceseve 128,132 98,383 
Travelers Indem... 2,715 3,771 
United Cas., Mass.. 18,749 9,805 
United Craftsman. . 90,656 33,133 
x. §. Go cacess 9,476 1,714 


Fraternal Protective in Texas 


The Fraternal Protective of Boston 
has been licensed in Texas. The general 
agent for Texas is C. E. McGuire, Fort 
Worth. 


Bankers Casualty Officials 


Henry C. Lindsey, who is president of 
the Bankers Casualty of Springfield, IL, 
is general manager of Louis G, Coleman 
& Co., the real estate loan and invest- 


ment office in Springfield. D. C. Bowl- 
ing, the vice-president of the Bankers, 
has had many years’ experience in 
health and accident insurance, both in 
the field and in the office. James R, 
Graham, the secretary, is also a well- 
trained insurance man. 

| 

J 


May Reorganize Louisville L. & A. 


LOUISVILLE, April 11—The 
Life & Accident, formed about 
ago with plans for operating an indus- 
business, will probably be _ reor- 
It is reported that W. W. Thum, 
attorney, who was behind 
organization of the company, will 
resign, and that new officers will be 
elected. The company, which has offices 
at 1288-89 Starks building, has never 
reached the writing point as yet. 


Louisville 
two years 


trial 
ganized. 
a Louisville, 
the 





Fisher Conducting Schools 


Dr. Roy C. Fisher, superintendent of 
the health and accident division of the 
Ohio State Life, has been conducting a 
series of schools of instruction for rep- 
resentatives of the companies. Recent 
meetings were held at Dennison and 
Steubenville, O., and in the new agency 
at Wheeling, W. Va., of which H. B. 
Herron is manager. 


New Waiting Period Schedule 


The Federal Surety has announced a 
new schedule of rate reductions for 
health insurance on the waiting period 
plan, which supersedes all previous rates. 
It does not affect any business in force 
at the present time. The reduction ap- 
plies only to the premium for the health 
portion of a policy. The reductions for 
the various waiting periods are as fol- 
lows: Seven days, 15 percent; 14 days, 
25 percent; 21 days, 35 percent; 28 days, 
45 percent; 56 days, 55 percent; 84 days, 
60 percent. 


Dingman to Address Chicago Club 


The first luncheon of the recently or- 
ganized Accident & Health Managers 
Club of Chicago will be held Monday 
noon, April 16, at the Great Northern 
hotel. Dr. H. W. Dingman, medical di- 
rector of the Continental Casualty and 
Continental Assurance, who is well 
known as one of the most entertaining 
and instructive speakers in the accident 
and health field, will address the club at 
this meeting. The membership commit- 
tee of the club is showing great activity 
and a large attendance is expected. 


Ralph O. Wood Joins Ocean 


Ralph O. Wood has been appointed an 
assistant to George Martin, Chicago man- 
ager of the accident and health depart- 
ment of the Ocean. For three years Mr. 
Wood was in the underwriting depart- 
ment of the Continental Casualty in Chi- 
cago. 
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Policy Literature, Rate Books, etc. 


PRICE, $4.00 and $2.00 respectively. 








New Policies, Premium Rates, Dividends, Surrender Values, and all Changes in 


Digest” and ‘“‘Little Gem,”’ Published Annually in May and April respectively. 


Supplementing the “‘Unique Manual- 














TRAVELERS EQUITABLE PLAN 


New Juvenile Policies Announced—Pat- 
terned Closely After Adult Forms 
Issued by Company 





Juvenile policies just announced by 
the Travelers Equitable of Minneapolis 
are patterned very closely after the regu- 
ar adult forms issued by that company. 
Surrender values are the full reserve 


without surrender change from the end 
of the third year. Income settlements 
at maturity of endowments are very 
flexible. These policies go one step 
farther than adult forms in the “change 
of plan” provision in that the policy may 
be changed to either a higher or lower 
| premium form while the adult policy 
does not expressly provide for change 
to a plan requiring a lower premium. 
The usual waiver of premium benefit 
on the life of the parent may be issued 
upon the payment of a small extra pre- 





mium. This provision waives the 
premium upon death or total and per- 
manent disability of the parent before 
the insured reaches the age of 25 years. 

Death benefits prior to age of 5 are 
$200 for each year of age. Upon at- 
taining 5 years the policy goes into full 
benefit. 

Five forms are offered, 20-payment life, 
20-year endowment, endowment at age 
20, endowment at age 70 and 20-payment 
endowment at age 70. 

Rates Per $1,000 


20 20 20-Pay. 
Pay. Year End. End. End. 

Age Life End. Age 20 Age Age 70 

6 mos. 

& under.$21,33 $43.79 $43.79 $21.92 $13.53 
i - 21.26 44.09 46.67 21.89 13.50 
B cccce 21.04 43.92 49.43 21.70 13.41 
BS cevce 20.77 43.60 52.39 21.46 13.29 
S seese 20.38 43.11 55.57 21.12 13.18 
- ssn0e 19.85 42.44 58.99 20.61 13.13 
S execs 19.62 42.04 63.28 20.41 13.07 
T coven 19.54 41.80 68.49 20.37 13.09 
BS <écoves 19.60 41.66 74.76 20.47 13.21 
D ences 19.74 41.61 82.30 20.64 13.38 

i essen 19.96 41.61 91.47 20.89 13.59 

| ae 20.20 41.64 102.77 21.19 13.84 

as sees 20.46 41.67 116.92 21.49 14,09 
a senses 20.73 41.70 135.14 21.81 14.36 
ae «seace 21.02 41.74 159.50 22.13 14.65 
Be sesee 21.30 41.79 193.65 .... sees 

Great Republic Life 
The Great Republic Life has an- 
nounced that effective May 1 its dis- 
ability rates on all plans and ages in 


the rate book will be increased by $1.25 
per $1,000 for waiver of premium and 
monthly income and 25 cents per $1,000 
for waiver of premium only. On March 
1 last these increases were made effec- 
tive for women only but beginning May 
1 such increases will apply to male risks 
also. The waiver of premium rates of 
the company’s present child's optional 
20-year endowment policy are not af- 
fected by this change. 


Home Life of New York 


The Home Life of New York states 
that the rate of interest payable this 
year on proceeds of policies left with 
the company is 4% percent and not 5 
percent as heretofore announced, 
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NEWS OF THE PRUDENTIAL 


Number of Promotions Have Been 
Made Where Agents Have Become 
Assistant Superintendents 


Agent Merle Joseph of the Winona, 
Minn., district of the Prudential has been 
promoted to be assistant superintendent 
of the same district, as have Agents 
Rudolph J. Skorik of the Milwaukee No. 
5 district and Agent John H, Mohr of 
the Davenport, Ia., district. 

Agent W. C. Heist, of the Buffalo No. 4 
district is promoted to the position of 
assistant superintendent. 

F. E. Lahey, superintendent of the 
Buffalo No. 2 district, who has been ill, 
has returned to his duties. 

Agent T, E. Dunn of Toledo No, 1 has 
been promoted to the position of as- 
sistant superintendent in the same dis- 
trict. He has served the company since 
July 31, 1916. 

Promotion to assistant 
has been given to Lawrence P. 
Pittsburgh No. 3, and Ercel W. 
Cumberland, Md. 

The members of Division “K” are con- 


superintendent 
Metzler, 
Weber, 


gratulating Harry S. Burbank of the 
Binghamton, N. Y., No. 1 district, and 
Thomas M. Bross of Reading, Pa., upon 
their promotions to assistant superin- 
tendent. 

On March 26, 1928, marked the com- 


pletion of 20 years of continuous service 
for Samuel A. Schulkins, an assistant 
superintendent of the Chicago No. 2 dis- 
trict. He began his Prudential service 
as an agent of the Chicago No. 5 staff 
March 25, 1908, and was elevated to the 
assistancy ranks on Feb. 18, 1909. 
Agents Arthur Hamel of Three Rivers 
and Arthur Begin of Quebec have been 
appointed assistant superintendents. 


Western & Southern News 


Home Office Inspector J. E. McDonnell 
of the Western & Southern Life has been 
appointed superintendent of the Cicero 
district in Chicago. Superintendent E. E. 
Eastwood has been transferred from the 
Chicago-Lakeview district to the Chi- 
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Schedule For 
Eventful Trip 


Is Announced 


Five Days and Nights by 
Rail and Water on 
Itinerary 
With negotiations between Home 
Office officials 
ship, and hotel companies virtually 
complete, the detailed schedule for the 
1928 Home Office-Great Lakes-De- 
troit Convention has been decided 


and railroad, steam- 


upon and the dates set at August 24 
to 28. 


Free Baby Books 
Offered Agents 


Newest Means of [Contact Can Be 
Distributed in Effective 
Ways 
A prize of five copies of the Baby 
Book, announced in last week’s News 
as being placed on sale to agents, will 
be awarded free of charge for every 
application for a Child’s policy re- 

ceived before May 31. 





Michigan Woman Agent 
Writes Family of Five 











A good start in the Hundred Per 
Cent Northwestern National Family 
contest has been made by Mrs. Muriel 
Olney, Truman H. Cummings agent, 
who has insured the lives of an entire 
family of five. 


Mrs. Olney has written policies on 
the lives of the two parents and three 
children—whose ages range from five 
weeks to three years—living at Royal 
Oak, Mich. A 20 Payment Life Joint 
policy for $1,000 with I. T. D. No. 
8 and D, G. A. provisions, covers the 
lives of the parents, while each of the 
children is protected by a Child's 20 
Payment Life contract. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis Minn. 
STRONG LIBERAL 
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Efficient Claims 


~\ Service "é 

Are you making PROGRESS? If not, are you willing 
to spend TWO CENTS to learn WHY National Casualty 
salesmen forge ahead continually? 

We have a full line of Commercial, Industrial, Group 
and Deferred Payment Accident and Health policies. A 
connection with this company will be the TURNING 
POINT IN YOUR LIFE. 


NATIONAL CASUALTY COMPANY 
Detroit, Michigan 
W. G. Curtis, President 



































Organizing Man-Power 


The Penn Mutual is actively engaged in a campaign 
to organize the man-power of its Field force through care- 
fully selected additions and through education and coopera- 
tive supervision. 


Important General Agency appointments are being 
made, and a comprehensive plan of teamwork between 
Agency department and Field is being put into operation. 


If you have organizing ability, or sales ability, or the 
desire to be a life underwriter, plus ambition and industry, 
we can supply successful methods for putting them profit- 
ably at work. Address— 


Hugh D. Hart, Vice President 


The Penn Mutual Life Insurance Company 
Independence Square, Philadelphia, Pa. 
Founded 1847 





































UNDERSTANDING - APPRECIATION 


The commission figures in your contract may mean but little in 
dollars to you. A high commission, but with no cooperation, no appre- 
ciation of the Agent’s problems, may mean a barren relationship. 





A fair commission, good renewals, a full understanding, and the 
placing in your hands of the best devices for making your work effective 
—these are things that count. 


NATIONAL FIDELITY LIFE INSURANCE COMPANY 
Home Office Ralph H. Rice, President Kansas City, Mo 






























ALAMO LIFE INSURANCE COMPANY 


Graham Dowdell, Pres. 





A progressive up-to-date company with a gram of 
expansion and growth. = 
All Texas is our field. 











“The Fast Growing Company of the Southwest” 
San Antonio, Texas 














UNDERWRITER 


cago-Roseland office. The 
district in that city has been placed in 
charge of Superintendent R. E. Knowles, 


superintendent at Chicago South. 
Halatek succeeds Superintendent Rosen, 


Englewood 


Mr. | 


April 13, 1928 


| from assistant at Middletown, 0O., to 
superintendent at Newport, Ky. 

| Former Special Home Office Supervisor 
E. C. Raibourne has been appointed su- 
perintendent for the Western & Southern 
Life at Canton, O. 


H. G. Wilkinson Advanced 


H. G. Wilkinson has been made super. 
intendent of the Prudential in St, Louis 
No. 5. He has been associated with 
the company since March 30, 1914, as a 
member of the Cleveland No. 2 staff. 
record in 


due to the death of Superintendent M. 
Gatto. 

The industrial leaders of the Western 
& Southern for the first quarter were: | 
Superintendent D. Tow, Pontiac, Mich.; 
Assistant Superintendent J. M. Banoff, 
Peoria, Ill, and Agent H. W. Hufford, 
Huntington, W. Va. 

Thomas Halatek, former assistant at 
Chicago West, has been promoted to 


who has been placed in charge of the | He made a special ordinary. 
Chicago-Humboldt district. He finished last year as No. 21 for the 
Ralph H. Simpson has been promoted | entire field in this branch. 








NEWS OF LOCAL ASSOCIATIONS 








Secretary and Vice-President of Equit- 
able Life of Iowa Addresses 
Indianapolis Asscciation 


siasm for their calling that would stir 
them to greater and greater achievement, 
3en F. Hadley, secretary and vice-pres- 
ident of the Equitable Life of Iowa, de- 
livered an inspiring address before the 
Indianapolis association. Lack of enthu- 
siasm is what makes men inefficient, he 
said, “I have sold the life insurance 
idea to many men,” Mr. Hadley said, 
“because it is the greatest thing in the 
world.” 


Indifference is an obstacle over which 


the new agent will fall early in his 
climb. If he is not filled with enthu- 
siasm for the work, he cannot expect 
to succeed in it. If, however, he gets 
the fire of enthusiasm in his heart he 


can overcome all forms of handicap and 
discouragement. 

Procrastination on the part of a sales- 
man of life insurance is bound to end 
in disaster and loss, not only for the 
agent himself but often for the pros- 
pect he should be serving by driving 
home the importance of getting the in- 
surance protection while he could and 
before the fatal day when it would be 
needed. 


Mr. Hadley was introduced by J. R. 


Townsend, Indianapolis agency man- 
ager of the Equitable Life of Iowa. 
Lowell T. Bovd, of Kokomo, general 


agent of the Equitable in that city and 
Mr. Townsend's former associate, was 
present. 

* ok ae 

Kansas City, Mo.—M. Albert Linton, 
vice-president of the Provident Mutual 
Life, will be the speaker at the meeting 
of the Kansas City association April 17. 

* Kk * 

Southwest Texas— At the regular 
monthly meeting of the Southwest Texas 
association John E. Mitchell, president 
of the association, presided. R. Frank 
Palmer, assistant secretary Alamo Life, 
was elected secretary to fill the vacancy 
caused by resignation. C. C, Dyer, chair- 
man of committee on revised charter, 
reported with committee’s recommenda- 


tion that charter be changed to allow 
election of officers from the ranks of 
general agents, company agency man- 


agers and supervisors. 


The officers of the Austin association 
were guests, headed by W. D. Foster, 
Northwestern National, Gus Urbantke, 


Aetna, and H. L, Copeland, Alamo, the 
president, vice-president and secretary, 
respectively, of the Austin association. 

Commissioner R. B, Cousins, Jr., was 
the principal speaker and gave an enjoy- 


Urging his hearers to have an enthu- | 


BEN F. HADLEY GIVES TALK | HOLD TENTH SALES CONGRESS 


Baltimore-District of Columbia Associa- 
tion Will Meet on May 17 for 
Annual Meeting 


BALTIMORE, April 12.—The tenth 
annual sales congress of the Baltimore- 
wWi-trict of Columbia association will be 
held on May 17. Morning and aifter- 
noon will be held. 

“Every Day Underwriting,” has been 
adopted as the slogan for the congress, 
and over 1,000 agents from all parts 
of Maryland and the District of Colum- 
bia are expected to attend. One of the 
features of the meeting will be a con- 
test for members of the association who 
will be allowed a few minutes talk each 
on the subject of “Prospecting, Ap- 
proach, Presentation and Closing.” The 
man who is declared to have made the 
best address on these subjects will re- 
ceive an award. 

The following committee have charge 
of the arrangements: Executive com- 
mittee—Friend L. Wells, chairman; 
Henry B. Bryarly and Jonathan K. Vo- 
shell. chairmen, and Bernard 
B. Gough, secretary. The following are 
chairmen of their respective committees: 
Speakers—Henry H. McBratney; Reg- 
istration—B. Lee Talley; Music—W. 
Parker Hall; Luncheon—Robert H. 
Walker: Publicity—George A. Myer: 
Finance—Charles W. Sloan; Transpor- 
tation—Warren K. Magruder. 

x *« * 


sessions 


associate 


Cineinnati—The Cincinnati association 
held its April meeting Wednesday even- 
ing, the guest of honor and speaker be- 
ing John Marshall Holcombe, Jr., man- 
ager of the Life Insurance Research 
Bureau, Twenty-four new members were 





voted in, ten of whom were non-resident 
members from Middletown, 0. On 
March 30 President Max Salzer and John 
C. Sebastian, chairman of the member- 
ship committee, attended a _ luncheon 
meeting given by the Middletown asso- 
ciation and 10 out of the 11 members 
present made application for none-resi- 
dent membership in the Cincinnati 
association. In addition to the talk by 
Mr. Holcombe and a report of the April 
meeting of the executive committee of 


the National association held in New 
York last week, a radio program was 
enjoyed by the large membership in 
attendance. 

* * * 


Illinois—Indicative of the interest gen- 
erated for the third annual meeting of 
the Illinois Association of Life Under- 
writers is the fact that this year dele- 
gates are registered for the April 28 
event from points farther from the con- 
vention city, Peoria, than in either of 
the previous years. Last year Spring- 
field won the attendance record. 





able and interesting review of the his- | 
tory of life insurance in Texas. Special | 
announcement was made of the state 
convention and sales congress to be held | 
April 20 in San Antonio, at which Dr. | 
Charles J. Rockwell, Mansur B, Oakes | 
and Commissioner Cousins the | 
principal speakers. 
* * * 

Des Moines—M. Albert 
president of the Provident 
will be the speaker 
Moines association April 20. 
will be “Life 


will be 


Linton, vice- 
Mutual Life, 
before the Des 
His subject 
Insurance as an Invest- 
ment.” Mr, Linton gave the same ad- | 
dress before the National association 
convention at Memphis last year 








| destruction 





* * x ; 
Lincoln, Neb.—Reporting on the bus!- 
ness for the past month, W. H. Logan 


told the Lincoln association that real 
alarm is felt by the field forces over the 
entry of the Bank of Italy into the bus'- 


ove! 


ness of selling insurance its 
counters, as this contained the germs °! 

for the agency system, be- 
cause of the possibility that competition 
may force banks and trust companies 
into the business, So far as Nebr ska 
is concerned, he said, the banks in the 
past have not sought to interfere, and 
fine relations with them have been main- 


tained. Farmers are prosperous @> 
result of the good crops of last yea 
| and with the prospects for 1928 above 
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can look forward opti- 
immediate increases in 


normal agents 
mistically to 
writings. 
Methods of approach and how to 
handle prospects effectively were dis- 
cussed by Seneca Yule, Allen Beach, Ed- 
win Gould, Henry Harper, C. R, Easter- 
day, H. H. Loughridge and W. I. Fraser. 
Mr. Beach made the point that agents 
must develop the nose for prospects just 
as reporters develop the nose for news, 


and make close contacts as do the re- 
porters in order to get what they are 
after. 


*x* * 

Grand Rapids, Mich.—The Grand Rap- 
ids association has arranged for some 
important and interesting programs for 
the coming months. Hugh D. Hart, vice- 
president of the Penn Mutual, will be 
the speaker at the May meeting. James 
Vv. Barry, vice-president of the Metro- 
politan, will be the principal speaker at 
the June meeting. 

*x* * x 

Fremont, Neb.—The Fremont associa- 
tion has named R. W. Johnson, district 
manager of the Mutual Life, president; 
oO. B. Anderson, Metropolitan Life, vice- 
president; George Jenkins, Bankers Life 





of Nebraska, secretary, and George C. 
Gage, the Northwestern Mutual, treas- 
urer. 


2 


Mason City, Ia.-—A. N. LaPorte of the 


Life Extension Institute, New York City, 
was the speaker at the last meeting of 
the Mason City association. He de- 
scribed the work and methods of the 
institute. 
e ¢ 2 

Cleveland—Knowledge and faith are 
the two greatest enemies of fear, accord- 


ing to Charles M, Newcomb, 
known lecturer and lyceum 
an address before the April 
the Cleveland association. 
his subject “What Are You Afraid of?” 
Mr. Newcomb grouped all human fears 
into five general classifications, as fol- 
lows: (1) Fear of accidents and disease; 
(2) fear of loss; (3) fear of displeasure 
of the group; (4) fear of failure; (5) 
fear of the unknown. 

“Only when fear is excessive is it a 
bad thing,” said Mr. Newcomb. “Mostly 
it is a good thing. It causes us to not 
do certain unwholesome things because 
we fear the consequences—fear oi the 
legal statutes, fear of moral laws and 
physical laws are wholesome influences, 
Knowledge is the greatest antidote to 
fear. If you as life insurance men know 
that you can intelligently and adroitly 
meet the objections of your clients, you 
are not affected by a fear complex and 
you are accordingly a better salesman.” 

Before presenting Mr, Newcomb, Presi- 
dent F. L. Klingbeil announced the in- 
formation of a “Six Hundred Club” 
which will have as its objective the 
raising of the membership in the Cleve- 
land association to 600 by July 1. 
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speaker, in 
meeting of 
Selecting as 


ENTERS ON NEW PHASE 


(CONTINUED FROM PAGE 3) 

of providing for the future. It is not 
a case of the employer contributing to 
the present or future welfare of his em- 
ployees, but rather of opening the way 
for the employee to provide for him- 
self. The new importance of group in- 
surance calls for a more general adop- 
tion by employers. As stated by Mr. 
Ching, it should be so universally 
adopted that an employee could change 
rom one company to another without 
losing the advantage of group insur- 
ance. Such a condition would remove 
the original enticement of a reduction 
in labor turnover, but it would be more 
than replaced by the new conception of 
the economic-social importance of this 
branch of insurance. 

This day may 
achieved, for even 


never be wholly 
the insuring of all 
employers would not provide for the 
unemployed, nor could all employers 
be Seouaiia within the fold at any one 
time, probably, but it may be very 
approached. This approach to 
the complete coverage of employers 
and employees by group insurance may 
not be as far distant as would appear 
at frst blush. The remarkable strides 
made in recent years in this branch of 
the business have established group in- 
surance as one of the phenomena not 
only of insurance, but of all business in 
the United States. Now only 17 years 
old, there is over $6,500,000,000 of 
group insurance in force, and it is going 
on the at the rate of $1,000,000,000 


Closely 


books 














LIFE 


And what is more important, 
it does not lapse. 

Home offices writing group insurance 
are recognizing this new phase and are 


annually. 


emphasizing the importance of group 
solicitors seeing every possible pros- 
pect without delay, for if they do not, 


the solicitors of some other company 
will, Group insurance has a backing 
which probably no other branch of life 
insurance has and is comparable to 
compensation insurance, the phenome- 
non of the casualty 
its remarkable development. With the 
addition of group disability and group 
annuity contract, the group offering rep- 
resent one of the greatest contributions 
insurance has made and, though one 
of the youngest, one that has possibili- 
ties of being developed to the maxi- 
mum in the shortest order. The early 
antagonisms, both in company ranks and 
among prospective policyholders, have 
been overcome and the great value of 
group insurance is now generally recog- 
nized. Its development thus far has 
been remarkable and its future develop- 
ment is expected to be no less remark- 
able. 


BIRMINGHAM BECOMES 
AN INSURANCE CENTER 


(CONTINUED FROM PAGE 5) 
it up into one of Birmingham's leading 
institutions. 

Another Birmingham company is the 
Bankers Credit Life, which runs some- 
what on the plan of the Morris Plan 
Bank insurance company, with $125,000 
capital. The president is B. I. Rapport, 
formerly with the Pacific Mutual and 
later superintendent of agents of the Lin- 
coln Reserve. Mr. Burns, the new presi- 
dent of the Lincoln, is a member of the 
board of the Sankers Credit, which has 
been in operation some seven or eight 
months. 

The American Security Life will be 
the latest addition to Birmingham. It 
will have $500,000 capital and expects 
to o July 1 with $1,000,000 in force. 
D. V. Edmondson, president of the = 
stone Service Corporation; Victor M. 
Herbert, state superintendent for Pa 
American Central Life, and R. A. Gray, 
recently in the life insurance business in 
Birmingham, are the main factors in the 
company. 

The Birmingham life companies are 
working together in friendly fashion and 
thereby assisting to make Birmingham 
considerable of a life insurance center, 
with probably more companies than any 
other southern city. 


R. B. HULL REPORTS 

ON BANK OF ITALY 
(CONTINUED FROM PAGE 7) 

companies, only an opportunity to re 
spond easily to the demand of the hom« 
office for volume regardless of quality. 
“I have some faith to believe that Mr. 
Gianini and his other sound advisers 
are going to see the unwisdom of the 
experiment which they have been avow- 
edly trying out in southern California 
and that it will not be long before the 
tremendous power and influence of the 
Gianini institution will be thrown on to 
the side of the well defined program 
of ‘cooperation without competition’ 
which has been so generously and so 
genuinely worked out with the business 
of life insurance by the vast majority 
of the financial institutions of this coun- 


Still another company, the Connecticut 
Mutual Life, has decided to discontinue 
its relations with the Bank of Italy, 
James Lee Loomis, president of the 
company, has announced. Mr. Loomis 
did not give full details of his company’s 
reasons for cancellations, saying that 
since the California situation is a local 
Situation the matter of cancellation had 
been left to the California representa- 
tives of the company. However, Mr. 
Loomis was in California simult ag pe 
with Roger B. Hull, and since Mr. Loo- 
mis’ California visit, S. S. North- 
ington, Los Angeles manager of the 
Connecticut Mutual, visited the com- 
pany’s home office at Hartford. 
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AMERICAN LIFE 
INSURANCE CO. 


OFFICES 


DALLAS, Home Office Building 
CHICAGO, 29 S. La Salle St. 








Prompt Service From Both Offices 
Maximum Security to Treaty Holders 








BERT H. ZAHNER 
Chicago Manager 
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GENERAL AGENTS 


[f You Are Looking For A PERMANENT Connection 
With A PROGRESSIVE Company 
Write The Home Office For Your Copy 
Of The March Issue Of The SHIELD 


This Publication Will Give You An Idea of The Com- 
pany’s Growth And Accomplishments 
Since Its Organization 


If This Appeals To You, Our General Agency Contract 
For Openings In Ohio, Indiana, Illinois, Kentucky, 
Pennsylvania, West Virginia, Tennessee, Louisiana and 
District of Columbia 


WILL SELL ITSELF 


THE FEDERAL UNION 
LIFE INSURANCE COMPANY 


4 East Ninth Street, Cincinnati 
FRANK M. PETERS, President and General Manager of Agencies 





























Whatever you have to say to Insurance men, you can do it more 
effectively a the advertising columns of The National Underwriter. 
One inch one column Want Ads are $5.00 an insertion. Other rates on 
application. 

National Underwriter, Chicage 




















$7.25 Invested This Way 
Pays Big Profits 


you owe it to your 
business to send in this 
coupon NOW 


It pays and pays BIG to know when 
policies expire—what kinds of insurance 
your client is holding—how much more 


Yy he needs—how much you have coming 
N in renewals—what accounts are delin- 
Ne quent. For then you can go out after 
« ak SQ the delinquents while there is still 


FRED P. McKENZIE 
Executive Secretary 


%g ag Ze S Iw time. You can approach your LIFE UNDERWRITERS 
® Me LON clients with insurance pro- epg 
Me ‘ Ye, OG posals that fit the indi- 
ad “eo Me 2 vidual cases—you can PR ay ae 
a * %,,” bie Ss see_him near his 2 ow 
G Ne, % SoS. birthday — Surely, 
3 by “ty aN 
‘o * 
~~ “ * y “\— ACCURATE LOOSE LEAF CO. 
. ee > 81 NASSAU STREET 
"te n7, NEW YORK CITY, N. Y. 
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EXPECT FARM LOANS sell them, unless special permission is - um Te 
granted, and thus they make every effort KENTUCKY Metropolitan ...... G. 3,606,238 3,193,826 
TO REGAIN STABILITY to have the properties improved and the Metropolitan ...... ©. 26,120,130 23,266,582 
. Saat : : . land Life......... 2,840,661 2,323,171 
income maintained during this period. wate “4 oF 
. : Mut. Benefit Life.... 19,552,975 18,657,106 
(CONTINUED FROM PAGE 5) There has been a loss on the farm mort- (CONTINUED FROM PAGE 12) Manhattan Life...... 4:670,675 3.995.363 
alone, which it is now holding under gages, but the loss has not been as great en Sa Peres Massachusetts Mut... 10,310,509 9,350,820 
foreclosure. Another company, not one | as the number of foreclosures would in-| jyternational Life.... 1,348,297 2,447,882 | Midland Net Sb. 
of the large investors at that, has about | dicate. At the present time there is | Monarch Life ......: 13,000 44700 | Minnesota aia 
i i 2 aT : . | North America Life.. 126,500 47,95 Montana Life........ 
$1,000,000 in Montana farm properties | every indication that the farmer has be-| Northwestern Natl... «© «348078 «1, 780133 | Marner Lite NX, 
which it has acquired under oe fore him a period of comparative pros- | Southern States Life. 537,800 60,244 | Natl. Life, Vt....-..- 
Me imi 5 i in . . . | Sentinel Life ....... 2,115 2,1 Natl. Life of U. 8S. A. 
Many similar cases could be cite perity and, though this may not be at-/| ciate" Mutual Life... 1,948'291 -13,104/616 | New England Mut... 
many other sections of the country and | tained in 1928, the future will see the | Security Life .......: 1,110,588 4,181,942 | New York Life.....- 8 
with companies of all sizes and types. | farm mortgage restablished in its former | Union Mutual Life 30,921 $48,499 | North Amer. Life... 2 
Foreclosures have-become an important | cirength and pre-eminence. Northwestern Mut... ‘f 
item and some companies report from 2 oe ep toga Oe Natl... oes 3,163,134 
= a Line Life..... 7, 78,000 
to 5 percent of their total farm mort- LEADING PRODUCERS OF COLORADO Occidental Life 5,082:985 4,250.68 
investments as being in default. SED BOM. 5 2 on soa'hen 29.67 an 
. “ef F: } MEO. cece 3 i 2,907.38 
Should even the minimum of 2 percent LIFE COMPANIES IN 1927 Pacific Mut. Life..... 13'994°833  12°907'3a8 
be found as the average figure for the (CONTINUED FROM PAGE 6) ~~ Rane sere steetees > a pet yee arses 
country as a whole, it would mean -- en Life; A. C. (Tex) Bayless, | sentinel Life, Mo.... 10,500 | Peoria. Life... -...... "302,588 "235.946 
» ii soe ; what ouston. Service Life,’ Neb.... 2,410,500 | Penn Mut. Life...... 13,752,360 12,811,960 
the life seated te 2 holding some Springfield Life; Roy Buck, Cleveland, | Security Life, Va.... 87,000 | Provident Mutual.... 13,908,196  12,384°958 
under $50,000,000 in farm properties un- State Mutual: Bruce Sweet, Buffalo State Life, Ind....... 3,564,440 | Reinsurance Life, la. 540,214 494,466 
, iliamaia > : ; . ; ae ~ Travelers ......... Oo. 2 "17 f egy Ae 55,000 55,000 
der foreclosure. Probably the total is State Reserve; Finis H. Barlow, San | }Tavelers ....-.--- > a.eeedes Rockford Life 55 55,000 
considerably more. Angelo, Tex., $338,500. Union Central Life... 22,503,621 
Texas Life; Kenner L. Riggs, Lubbock, Unies wutunl Lite. .. eres } 
Not All a Loss Tex., $386,500 nion Benefit, Mo.... 288, 
> 9 . a West Coast Life. ..G. 2 | 
on , al 1: ——e a Toledo Travelers; Homer E,. Crain, West bara ee TENNESSEE | 
[he companies which have acquire Akron, O., $276,500 en ten cS. | 
these properties point out, however, that Travelers Ins. Co.; G. Thayer Shedd, | Western Union..... O. 2,225,464 ’ 
these foreclosures do not represent loss | New York. poo nad 5 nalts AME oe New Business 
necessarily. In all cases they represent Union Central Life; B. C. Sasse, Cor- | American Life, Mich. 67.659 aaten fate...» ovege 
° : . ; > ~2 Cig Aetna 4l@ ... een ee ee 
a temporary loss of interest income, but ~ song > tg sey og eg sian pene ~~ ag ES Amartean Gant. ind. 
not even is that a permanent loss in all a * eee ee re S- | Amer. Central, Ind. American Natl. Tex. 
And in no case does it represent | PUTS, $446,750. Amer. Old Line...... Amer. Natl., Tex. ..I. 
Aur n no Cas I United Fidelity Life; Geo, W. Glass, | Amer. Life, Colo..... 11,658,849 | Amer. Natl., Tex...G. 
a total loss of principal. In many cases | Midland, Tex., $525,500. Bankers Res., Neb. 2,650,602 pr emer ees reeeeees 5 a 
: " a 58's Atle sife.......1. 2,615,412 
the properties have been taken over and United States Reserve; J. E. Smith, om gy * _— aaa ate Atlantie Life, Va.... 8,059,838 
improved and sold at a greater value | St. Louis, Bankers Life, Ia..... 17,989,507 13,377,611 a ent lg ES ost an 
* « y \§ . re 7 . F °n7 q ee s ss Jens ss ° o,-01,456 
than the property originally showed. In egy, ggg ~~ 3 Samuel E. Fink, ee Se wise a'eaa'aae 2733303) | Columbian Mut., Miss. 4°504.262 
scme cases the farms have been operated | “*),.)°" -“* _ ae Columbus Mutual.... "174.913 "158,927 | Commonwealth, Ky... 2,281,850 
: - ee cel Volunteer State Life; W. R. Bennett, Conn. Gen. Life... . 3,621,007 3.253.618 | Commonwealth, Ky.I. 3,720,997 
by the life companies at an advantage. | gan Juan, Porto Rico. Conserv. L., W. Va.. "41.500 “40/500 | Connecticut Mut. L.. 4,998,784 
One company reports that in the state Webster Life; G. G. Thomas, Des | Continental’ Assur... 1,548,361 1,322,595 ee = mg Mareen 160,973 
of Washington it has occupied some Moines, $143,500. Continental Life..... ere.ee8 nae ne 
farms which it acquired on foreclosures, . ——  Seatharns Henry Hoffman, | Gentral Life, Kan... Equitable, N. Y...-G. 
, ‘eo - ifea 2€0. as = dee 
and on these farms has earned from 5 PRONE SISVIEIOR. Pen wm fone gg Great Southern Life.. 


to 30 percent, more than offsetting the 
interest loss in most cases. This has 
not, of course, been the general experi- 
ence. The companies in practically all 
cases endeavor to have the original 
owner remain as a tenant of the farm 
as he is the best equipped to continue 
the operation of the farm and, if he can 
be made to feel that he will shortly be 
able to reacquire the property he will 
show more interest than a stranger ten- 
ant. 

The companies can only hold these 
properties for five years before they must 








License National Progressive Life 


The National Progressive Life of 
Omaha has received a license from the 
Nebraska state department of insur- 
ance, having deposited $30,000 in se- 
curities and list of 206 policyholders. 
The company was organized last June 
by G. L. E. Klingbeil, who successfully 
launched the North America National 
Life of Omaha, now a part of the Cald- 
well holdings. He is president, with 





R. W. Moore as secretary and Rodney 
S. Dunlap of Fremont, general counsel. 


Mut. Life 
Capitol Life, Colo. .G. 
Capitol Life, Colo. .O. 
Equitable Life, Ia.... 
Federal Life, Ill 
Farmers & Bankers.. 
Fidelity 


Conn. 


OO ee 
Franklin Life...... G. 
Franklin Life...... oO. 
Great Northern Life 
Great Western > 


Guarantee Life.. 
Guardian Life........ 
Home Life, N. Y..... 
International Life..G. 
International Life..O. 
Jefferson Standard... 
Kansas City Life. 

Liberty Life, Kan... 
Lincoln Liberty, Neb. 
Lincoln Natl, Ind.... 


5,966,509 
1,694,500 
30,507,869 
196,500 
873,000 
6,362,895 








619.473 
5,321,905 





Guardian Life........ 
Inter Southern Life 
Inter-Southern L...G. 
Jefferson Standard. 
John Hancock...P. T 
John Hancock ...... 
John Hancock......I. 
Kansas City Life.... 
Bammer Life. ...cceces 
Mass. Mutual Life... 
Mass. Protective. 
Metropolitan 
Metropolitan 
Metropolitan 
Minnesota Mut., 
Morris Plan, N pee 
Mut. Benefit L., N. J. 
National Life, Vt.... 
No. Carolina Mut..... 


chews G. 
Minn. 





192,768 523, 
(CONTINUED ON NEXT PAGE) 





14,742,506 
1,086,003 
49,945 

718,108 


41 


.795,584 
340,500 
86,495,067 
84,428,839 
30,045,435 
4,960,764 








WHAT’S AHEAD? 


That question is in the mind of every am- 
bitious man, It’s in your mind. 

If the answer does not satisfy, it will pay you 
to learn the advantages of a life underwriting 
contract with Fidelity. 

Fidelity originated the disability provision, the 
double benefit feature, and the “Income for Life”’ 
plan. It operat’s in forty states on a full level 
net premium basis with more than $75,000,000 in 
assets and over $366,000,000 insurance in force. 

More than 36,000 direct leads a year 
from Head Office lead service 
THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 
Walter LeMar Talbot, President 








T. O. Berge, President 





JUST WHAT YOU WANT 
The best in Life and Casualty contracts. 
Liberal Commissions, Non-forfeitable Renewals. 


a Leads and genuine co-operation. 
This is the oldest Life, Health and Accident Company in the Northwest. 
have been substantially increased by energetic new management. 


NORTH AMERICAN LIFE 


AND CASUALTY COMPANY 
706-10 Plymouth Bldg., Minneapolis 


Assets and surplus 


P. G. Erickson, Secretary 














OF NEW YORK” issued its first policy. 
plan started in America then and there. 


distinction. T 


has an outstanding recor 


DAVID F. HOUSTON 
President 


34 NASSAU STREET 





Years of Life Insur- 
ance Ideals and Service 


An ideal became a reality when, on February Ist, 1843, “THE MUTUAL LIFE 
The business of life insurance on the mutual 


Priority in its field is not the Company’s claim to greatness—age in itself is no great 
HE MUTUAL LIFE began with high ideals of business conduct, which 
still prevail. It aims at quality and to be highly honorable in all its dealings. 

In its relations with porn and their representatives THE MUTUAL LIFE 


Those who contemplate life insurance soliciting as a career are invited to apply to 


The Mutual Life Insurance Co. 
of New York 


2nd Vice-President and Manager of Agencies 





GEORGE K. SARGENT 
NEW YORK, N. Y. 














rei] Go In 


to Business with 
Us on the 


PARTNERSHIP 
BASIS 
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Life Health ‘Accident 

STANDARD 
SUB-STANDARD 

SUPER-STANDARD 





Tell it all in first letter 


Onto - Inprana - Micnican - Kentucky - Pennsylvania 
Wesr Vircinia - Texas - OxLanoma - CALIFORNIA - ILuINors - Iowa 


THE OHIO STATE LIFE INSURANCE 
COMPANY—Columbus, Ohio 
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No. Carolina Mut.. 


Northwestern Nat. 





Pan American Life. . 


Philadelphia” Life. 


Shenanhoah Life...G. 
Southern States Life. 





American Bankers. 


Li 


——_—4 


Eureka-Maryland 














Cosmopolitan Life.. 














Velunte er State I 





























a 
] 





Ww Soni Life 











1,8 
8, 
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Reinsurance of Ia.... 
Reliance Life........ 
Security Life........ 
security L. & Trust.. 
Sentinel Life........ 
Shenandoah Life 
Standard Life ....... 
Supreme L. & A..... 
Travelers § .....2.-+0% 
Union Central Life... 
Union Mutual ....... 
United L. & A....... 
United States Life... 
Wash. Fid. Natl...... 
Aetna Life.........+.- 
American Life....... 
American National... 
Bankers National.... 
Bankers Reserve, Neb. 
Berkshire Life....... 
Connecticut Mutual. 
Continental Assur. 
Squitable L., N. 7... 


Equitable,  Reaetheige 
Guardian Life....... 
John Hancock ...... 


Kansas City Life..... 
Massachusetts Mutual 
Mass. Protective..... 
Metropolitan ........ 
Morris Plan, N. Y... 
Mutual Benefit. 
National of Vt. 

New England Mut.. 
Northwestern Mutual 
Occidental Life...... 
Ohio National........ 
Pacific Mutual. teneue 
Pan-American Life... 
Philadelphia Life.... 
Reserve Loan Life... 
State Life, Ind...... 
Sun Life, Can........ 
United Benefit Life.. 
Victory Life, Ill..... 
Western & Southern. 


Commonwealth L.... 





Inter-Southern L 
Kansas City Life.... 

















Rockford Life coscesee 








Acacia Mutual L.... 
Atlantic Life ....... 
Prankers Life ....... 
Bankers Ntl. L., N. J. 
Bankers Reserve L... 
terkshire Life 


Columbia Mut. ...... 
Columbian Natl L... 
Conn, Mut. L........ 


Conservative Life.... 
Centinental Amer. L. 
Continental,, Ill ..... 
Centinental Life., Mo. 
Equitable, N. Y...... 
Equitable L., Ia..... 
Fquitable Life, D. C. 
Fidelity Mut., Pa.... 
Guardian L., N. . 
Home Benf. Ass., Va. 
Home L., N. ¥...... 
International L.... 
Inter-Southern ...... 
Jefferson Standard... 
John Hancock ...... 
Judea Life ... : - 
Kansas City Life.... 





Liberty Life ..... 
Life Ins. Co. of Va. 
Lincoln Natl. L...... 
Midland Mutual L.... 
Monarch Life ....... 


Mass. Mut. L 

Mass. Protective .... 
Metropolitan L. ....-. 
Mo. State Life....... 
Mutual Benefit _ 
Mutual, N. Y......-- 
National L. & A..... 
National L., Vt.. 
National L., U. S. A.. 
New Eng. Mut...... 
By Bae vaccseceees 
N. C. Mutual......... 
Northwestern Mut. 
Occidental L. ....... 
Old Colony L.. _ 
Our Home L.....«.-... 
Pacific Mut. ........- 
Penn. Mutual ........ 
Philadelphia ........ 
Phoenix Mut eo 
Provident L. & A.. 
Provident Mut. L.. 
Prudential .......- . 
Reliance Life ....... 
Reserve Loan L 
Security Mut. .... 
Shenandoah Life.. 
Standard ..... . 
State Mutual 


Travelers .....+s+++:s 
United L. & A....++- 
Union Central ....... 


Victory Life . 

Wash, Fid. Natl 

Baltimore Life ...... 
Mutual of Md....... 
Security, Md. ..... : 
Fureka, Md seeceee 
Sun Life. Md......... 
Maryland ; éous : 
United, Md. ......++. 
Union Labor .......- 





Volunteer “State er 
w ashington Fid. Natl 


** Wester n & South, 


American Home L... 








Phoenix Mutual L 




















Abraham Lincoln L. 

Aetna life ..... _ 
Amer. Bankers ...... 
American Central. 

American, Mich. _ 
American, Tex. ...... 
Atlantic Life ....... 
Bankers Reserve..... 
Business Men's Assur. 
Central Life.......... 
Chicago Natl. L...... 
Columbia Life.... 


yw 


Business Men's Assur 








New 
Business 


1, 327,658 


126,500 
177,000 
357,000 
339,656 
3,602,100 
32,000 
1,086,000 
424,274 
580,800 
403,000 
1,847,576 
471,750 
864,065 





26, 
16,000 


24,349, 071 





26, 500 





2, 
1,044,600 
105,500 
6,713,935 
531, 210 
3 








24, 566 


toto 





615,692 
2,378, 702 


11, 940,579 


9,674,100 


includes reinsurance 


**Total includes Re-insurance of 


NEBRASKA 


New 


Business 


286,509 
5,156,253 
3,909,066 


ARKANSAS 


New 


Business 
119,5 





42,000 
78,000 
1,680,000 
902,500 
,665,117 
138,500 


2,072,053 














Crescent Life........ 
Dependable, Ark..... 


Kmpire Mut., Mo... 
Equitable, N. Y¥... 
Equitable, N. Y.. 

Farmers & Bankers. 
Farmers Union Mut. 


Federal, Ill......++.:. 


Fidelity Mut., Pa.. 


First American....... 
Globe, Del.......s605 


Great Amer., Kan 


Great Republic... : : + 
Y. 


Guarantee L., N., 


Home, Ark.. 220A, 
Home, Ark........ G,. 
SEGGRO, Bee Bevscceces 
Illinois Bankers...... 


International ...... 


Inter-Southern ....0O. 
Inter-Southern ....G. 
re) 


Intrat. L&A., Tenn 
Intrst. L.&A., Tenn..I 


Jefferson Standard... 


John Hancock...... QO, 
John Hancock......G., 
John Hancock......1L 


Kansas City Life.... 
Kansas Life....... 
lamar Life 

Liberty, Kan 

Liberty, Okla 





Life & asualty Oo. 
Life & Casualty...M. 
Life & Casualty....I. 
Lincoln National..... 


lincoln Reserve, Ala. 
Louisiana State... 


Mam'th L. & A., Ky.I. 


Manhattan 

Mass Protect eee 
Merchants, Ia. ...... 
Metropolitan ......0O 


Metropolitan ......G. 


Metropolitan 


Mid-Continent, Okla.. 
Missouri State......O. 
Missouri State...... G. 


Mutual, N. ¥.......+. 
Natl. Equity, Ark.... 
National lL. & A...0O. 
National L. & A...I 
National Life, Ill..... 
National Old Line... 
National Res., Kan.. 
National Savings... 
New York Life.. 
Northwestern Natl... 
Northwestern Mut.. 
Ohio National........ 
Old Amer., Ark...... 
Old Colony ...... ° 
Old Safety Natl 
Pacific Mut. 


Pan American ..... 

Peoples, Ind. .......+. 
Phoenix Mutual . 
Pitet, NM. Crocceccces oO 
Pilot, N. C..cccoces R. 


Pioneer Res., Ark.. 
Progressive, Ark...... 
Provident L, & 4 


Prudential .......+. 0, 
Prudential osecncub 
Pyramid, Ark. ....-- 


Reinsurance, Ia sees 
Reliab. L. & A., Mo.I. 
Reliance, Pa....... 
Reserve Life . 
Rockford Life 

Royal Union, Ia... 
Security Life... _ 
Security Mut., N. Y.. 
Southern, Tenn 
Southern, Ark.... 
Southland, Tex....... 
Springfield, Mo......- 
State Life, Ind.... 
Supreme L. & C., 0.0 
Supreme L, & C., O.I 
Union Aid, Ark 
Union Central 

Union Life, Ark 
United Benefit........ 
United Fidelity. : 
United Security 


Universal ....+6+. oO 
Universal .. ° G 
Universal H. & A 
Volunteer State.... 

Wash, Fid. Natl....O 
Wash, Fid. Natl....!I 


pt 





6 50. 500 
643,810 

32,000 
978,000 
525,400 
643,200 
7,367 




















New 
Business In Force 
64,500 102,239 
106,440 62,800 
7 17,600 
3,860,553 26,561,038 
600,166 1,016,72 
364,001 1,216,676 
2,000 18,000 
111,000 964,844 
385,364 3,843,125 
303,500 213,000 
6,000 5,000 
21,000 23,000 
896,685 2,628,062 
23,197 9,859,164 
46,847 38,055,678 
32,800 824,700 
32,130 4,270,806 
354,969 6,232,647 
734,891 4,271,687 
1,146,780 6,059,810 
11,000 11,000 
280,000 49,600 
,370,290 994,630 
1,003,800 6,962,195 





17,685,486 
1,878,920 





‘ 623 
8,065,206 
2,881,962 
6,784,042 
5,306,016 
" ° 4,067,000 

334,400 407,275 
2,390,410 3,074,134 


61,936,461 
781,868 
4,565,412 


3,082,338 
3,166,068 





518,360 

2,129,419 

865,848 

; 1,286 
31,000 1,221,500 
6,416,500 9,128,500 
55,500 206,000 
1,078,925 9,407,593 
5,000 163,000 

3, 7,000 7, 50,500 
1,894,116 5,310,486 





1,800 443.900 


414,811 4,076,430 

















Reliance Life 
Sentinel Life 
Southern L. & H...O 
Sthn. L. & H.H.& A 
Southern L. & H I 
Southern States Life 
Springfield, Til. 
Urion Central : 
Union Cent..R. & T 


Wash. Fid, Natl...O 
Wash. Fid, Natl....1 
West Coast Life oO. 
West Coast Life....G 


Inter Southern 
North Amer. Natl 
Cotton States Life 
Old Line Life 


Universal, Tenn... .0O. 
T'niversal, Tenn. .G 
Universal, Tenn ook 


Natl, Security, Tex 
Seaboard Life . 
Southern Un., Tex..O 
Southern Un., Tex. .G. 
Southland Life 

State Reserve Life 
Texas Life .....+- 
United Fid Life 
Western Reserve Life 
Universal L. & I 
Amer. Central Life 
Amer. Life, Mich. 
Aetna Life eevee 
Aetna Life .... ..G 
Amer. Natl, Mo..... 
Atlas Life eee ee 


2,070,790 4 





495,500 
.770,264 


to 





1, 490. 890 





13,250 
25,515 
=I) 
New 
Business In Force 
25,800 21 246, O84 
71,000 271,000 
3,000 8,000 
72,378 124,010 
72.706 151,173 
1,084,155 2,589,608 
360,985 1,092,361 
© 516.59 
a eeie can 94,678,089 


129,000 
1,960,262 
5,493,402 


179,500 345,500 
$31,265 1,300 440 
8.500 
eo Rte 
.575 
7.000 





"402.000 


586,934 
.557,846 





(CONTINUED ON NEXT PAGE) 
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/ OUR LATEST OFFER 


If you are competent to build up a 
prosperous agency in an important city 
drop us a line at once. 


Our manager’s contract is very at- 
: tractive. Our Home Office co-operation 
is very effective and our policies are 
best sellers. Let us tell you about this 


opportunity. 


We have openings in: 


PHILADELPHIA, PA. 
CHICAGO, ILL. 
CONNECTICUT 

MAINE 
VERMONT 


THE BANKERS RESERVE 
LIFE COMPANY 
(In 42 States) 

R. L. Robison, President 


W. G. Preston, Vice-President 
R. C. Wagner, Sec’y-Treas. 


Home Office 
Omaha, Nebraska 








Business in Force, $119,000,000.00 
































Round Out Your Service 


Here’s a policy that will back up every talk- 
ing point of company and service. Think it 
over: 


Any natural death ..........$ 5,000 
Any accidental death ... 10,000 
Certain accidental deaths .... 15,000 
Aceident Benefits .....$50 per Week 
(Non-cancellable) 
Also Disability Income, Waiver 
of Premiums, etc. 





| ALL IN ONE POLICY 





You can see how worthy such a contract is 
in the hands of a progressive agent and we 
invite you to give serious consideration to 
the United Life “Policy You Can Sell.” 


There may be an opportunity in your town. 
Our Vice-President, Eugene E. Reed, will 
tell you all about it. Write him direct—and 
directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord New Hampshire 









Inquire! 

















(CONT’D FROM PRECEDING PAGE) 








New 

Business In Force 
Bankers Res. L., Neb. 2,313,238 13,072,871 
Central Life, Ia.. 1,300,744 5,622,603 
Bankers Life, la 8,613,958 58,009,513 
Bankers Natl., Colo.. 717,840 666,390 
Bank Savings, Kan 3,136,069 4,266,744 
Bus, Men's Assur..... 3,976,567 5,920,264 
Farmers & Bankers.. 2,738,505 3,545,633 
Indianapolis Life..... 2,717,085 9,725,713 
Kansas Life ........ 3,452,960 4,768,876 
Emer LAs .nccseces 1,840,700 3,936,049 
Louisiana State Life. 899,994 2,047,464 
Merchants Life, Ia... 1,772,498 8,955,246 
Midland Life ....... 1,663,434 4,170,095 
Morris Plan Ins. Soc. 14,950 14,950 
Natl L. & A...... oO. 4,081,764 11,379,266 
meee, Ee @ Micccsse I, 17,804,796 28,515,814 
Occidental Life ..... 1,342,725 6,665,423 
Ohio Natl. Life...... 653,697 2,918,158 
Pacific Mut. Life..... 4,987,335 48,530,967 
Pan-Amer. Life....O 5,025,037 19,855,003 
Pan-Amer. Life....G 66,000 559,000 
Register Life, Ia. 192,936 458,936 
Reserve Loan Life. 6,036,382 13,871,384 
State Life 2,2 84,302,673 
Travelers 20,717,969 
Travelers 7 9,666,025 
Union Labor Life.... 4,000 4,000 
United Benefit, Neb.. 345,500 320,500 
Southwestern Life..O. 51,559,447 190,094,990 
Southwestern Life..G 5,813,074 18,756,557 
American Life, Tex. . 7,363,383 24,005,041 
Amer. Natl., Tex...O. 24,934,369 67,105,944 
Amer. Natl. Life...G 4,969,525 4,990,125 
Amer. Natl., Tex....I. 85,009,478 149,202,845 
Amer. Provident, Tex 2,215,100 2,318,000 
Amicable Life .....O. 9,560,340 42,037,836 
Amicable Life ..... G. 187,750 502,600 
Gt. Southern Life..O. 22,085,560 115,742,637 
Gt. Southern Life..G 5 12,866,500 
Harvester Life, Tex.. 3,338,900 
Central States Life... 6,141,052 
Great Northern, Wis. 1,091,598 
Independent Life..... 230,240 
Jefferson Standard.... 42,766,881 
Lincoln Natl, Life 24,792,438 
Mid Continent Life.. 1,584,744 
Volunteer State ..... 16,740,872 
Natl. Savings Life... 1,578,406 
Amer. Bankers, IIll..0O. 391,929 
Amer. Bankers, III. .I. 51,891 
Globe Life, Del...... 4,000 
Secur. L. & T., N. C. 346,891 
Rockford Life ...... 653,512 
Alamo Life......... oO. 7,207,828 
Alamo Life......... 3. 243,500 
First Texas Prud..O. 6,470,427 
First Texas Prud...I. Be 
Gulf States Mut., Tex. 1,307,80 
San Jacinto Life...O 18,064, 053 
San Jacinto Life. ..C 5, 366,500 
Union Standard, Tex 
Acacia Mutual ...... 
Amer. Old Line...... 
Atlanta Life....... oO. 
Atlanta Life........ I. 
Atlantic Life, Va.... 





Calif. State Life..... 
Central Life, Kan.... 
Central Life, Ill..... 
Continental, Ill....... 
Cont’l Life, 
Cont’'l Life, 
Equity Life, 
Gt. Republic Life..O. 
Gt. Republic Life. .G. 
Guaranty Life, Ia.... 
Home Life, Ark...... 
International 
Mississippi 
Liberty Life, 
Manhattan 
Mass. Protective...... 
Mo. State Life..... oO. 
Mo. State Life..... 3. 
Natl. Fidelity 
Natl. Life, U. S. A... 
Northwest. Life, Neb. 
Victory Life, Ill 

Northwestern Natl.O. 
Northwestern Natl.G. 
Omaha Life 
Prairie Life, 
Protective Life 
Provident L. & A.... 



































Reliab. L. & A., Mo.T. 
Capital Life, Colo. .O. 
Capital Life, Colo..G 
Old Line Life....... 
Peoples Life, Ind. 
Peoria Life, rer 
Peet TARO cccccsves oO. 
Piiot Life ..... Reins 
Reinsurance Life, Ia 
Royal Union Life.... 
Conn. General ...... 
Federal Life, Ill...O. 
PE Bee Eiecss sasecr 
Great Western L ife. 225,000 
Kansas City Life... 14, $08 141 
Metropolitan Life. .O. 1.708.821 
Metropolitan Life..G 17,188,064 
Metropolitan Life...I. 81,965 
Minn. Mut. Life...O. 3,904,195 
Minn. Mut. Life...G. 11,000 
N. Amer. Reassur.... 4,595,900 
Ohio State Life..... 501,150 
Franklin Life ....... 5,640,944 
Guar. Fund L., 2,365,500 
Natl. Life Assn., ee 1,398,500 
Buffalo Life, N. Y.... 31,500 
Iilinois Bankers see 4,531,095 
Western Mut. L., Cal. 122,000 
KANSAS 
New 

In Force 
Acacia Mutval ‘+ 3,353,100 
Rerkshire Life....... 120,424 
Bus. Men’s Assur 3,195,716 
Columbian Natl...... 7. 561,919 
Elkhorn lL. & A...... 200,500 
Equity Life ..... “oe 21,500 
Fidelity Mutual...... 4,095,755 
Manhattan Life...... 170,459 
Minn. Mutual ....... 4,140,004 
Mutual L, Balt.. Md 2,421,950 
Mutual. N. Y.. 28: 7. 
National L. & A.. 4, 68 
Natl. Life, U. 8. 7,556, 5: 
Penn Mutual 11,193,$ 
Reserve Toan ....... 4,651,580 
Royal Union ........ 14,981,930 
Security Life ..... 1,389,667 






























































New 
Business In Force 
American Life........ 52,000 187,500 
Amer. Old Line...... 20,000 700,086 
Bankers Life, Neb... 3,211,770 22,448,403 
Bankers Natl. Life. 43,460 37,960 
Bankers Res. Life.... 933,155 8, 0187529 
Columbus Mutual..... 188,342 1,613,069 
Conn. General ....... 343,163 988,956 
Equit. Savings, Kan.. 2,162,788 3,607,584 
Farmers Union Mut 513,500 1,359,500 
Great Western........ 396,253 646,753 
Iilinois Life ......... 3,756,102 21, 543, 180 
Lincoln Natl Life.... 1,337,035 
Northwestern Life.... 27,500 
Old Colony Life...... 87,111 
Prairie Life ......... 114,500 
Prov. Mut. Life...... 437,015 
Prudential .......... 20,213,776 
Reinsurance of Ia. 2,171,225 
Reliance Life ....... 497,799 
Rockford Life ....... 158,370 
St. Joseph Life....... 33,500 
Security Mutual...... 250,598 
Springfield Life....... 363,979 
Union Central ....... 1,996,450 
Union Mutual ....... 6,202 
Atlanta Life ........ 202,650 
Atiag TAte .ccccccces 95,550 
Central Life, Ia...... —100,854 
Central Life, Kan.... 2,166,264 
Central Life, Ill...... 120,775 E 
Central States Life... 1,710,135 Y 
Chicago National..... 128,500 8s 
Continental, Mo...... 219,969 2 5, 
Cosmopolitan Life.... 2,792,000 3,712, 
Federal Life, Ill...... 287,370 8 
Federal Reserve...... 4,287,382 9,687 
Franklin Life ....... 2,542,876 8,776, 3 
Great Northern....... 62,000 87, 
Guaranteed Sec. Life 3,258,172 3,256,057 
International ........ 1,609,094 11,337,864 
Inter-Southern Life.. 260,695 277,169 
Lafayette Life ...... —21,307 343,735 
Liberty Life, Kan. 2,498,008 16,033,347 
Lincoln Liberty, Neb. 786,180 1,761,180 
Midland Life ........ 2,230,199 9,163,026 
Midwest Life cee 469,786 1,443,521 
Missouri Ins. Co..... 657,622 392,641 
Mo. State Life....... 2,112,350 9,564,525 
National Fid. Life. 400,703 857,064 
Natl. Savings Life... 6,477,832 11,222,230 
New York Life....... 74,643,080 49,071,346 
North Amer. Life. 178,565 2,582,333 
N. W. Natl. Life..... 384,714 1,252,638 
Omaha Life ......... 277,272 1,097,082 
eee BED scccceses 1,396,500 1,394,500 
United Benefit Life... 352,438 340,438 
United L. & A.....-. 206,530 658,235 
Washington Fid. Natl. 1,313,246 966,631 
Western Protect...... 75,085 148,172 
OKLAHOMA 
New 
Business In Force 
Northwestern Natl. 808,404 1,996,592 
Century Life, Ark... 360,000 670,000 
Monarch Life, Mass 1,000 ° 
Old Line Life........ 310,549 
| 
IOWA 
— 
New 
Business In Force 
Amer. Farm. Mut., Ia. 179,000 403,000 
Reinsurance Life..... 2,065,694 13,024,276 
National Life, Ia... 815,000 9,233,850 
Natl. Guard. L., Wis 41,000 108,000 
State Life, Ind....... 1,108 237,118 
United Benefit Life 542,000 522,000 
TVAVGITE cccccccss 0. 7,458,780 33,101,734 
BOOED acceecess G 5,620,052 17,671,354 
————— ——— ee 
MISSOURI 
New 
Business In Force 
Old American i 175,900 
Liberty Life, Ili..... €10,000 
Universal Life sees 1,154,322 
Central Life, Kan.... 955, 388 
Lafayette Life .. 191,373 


Progressive e* 
National...... 





N. W. 218,845 
Sentinel Life ........ 2,104,144 . 
Atlanta Life ........ 403,501 904,65 





Avertising Conference Meeting 


The next meeting of the Insurance 
Advertising Conference will be held at 
the Hotel Washington, Washington. 

C., Oct. 1-3. Henry H. Putnam 0! 
the John Hancock Mutual Life has been 
obliged for personal reasons to resigt 
as chairman of the program committee 
The executive committee is assuming 
the responsibility for the development 
and direction of the program acting 4s 
a committee winder the chairmanshi ip of 
George E. Crosby of the Etna Fire. 
who was secretary of the conference 





Should Have Been Atlantic Life 


Through an unfortunate typographical 
error in the issue of March 30, referring 
to the proposed increased capital ot the 
Atlantic Life, the company’s name was 
given in the heading of the article ‘ 


“Atlanta Life.’ The context made 
clear, however, that it was the ‘vel 
known Richmond company to W hich 


reference was made. 
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St. Louis Manager Traces a Successful 


Prepared Presentation Plan and Gives 


Some Arguments Why It Is Effective 


insurance 
man. Mr. Sharpe said: “Next we want | 
to get his point of view. How can we 
show him that life insurance will solve 
declares that: “Figures and successes of | his problems if we don’t know his prob- 
lems? We cannot fit him without meas- 
luring him. In our discussion we will 
|develop the way to start him 

Let him talk as long as he wants to but 

a | keep him on the track by a question 

swinging back and forth. Of course he here and there. Find out how much he 
| 

| 


RANT A. SHARPE, agency man-}| prospect than any other life 
c. ager at St. Louis for the Mutual 
3enefit Life, is a great enthusiast 
for the prepared presentation plan. He 


various men prove the value of the pre- 
pared presentation.” Mr. Sharpe out- 
lined the steps of a sale with a prepared 
plan. “Let’s consider the changing atti- 
tude of our prospects as pendulum 
is negative when we start. If that were | plans to save a year. 
not true he would have come to us and | 


“Then you develop two big ideas, real 


talking. 


bought. Our job is to swing him over | reasons why men are buying such large | 


to the positive side. For convenience, | lines of lite insurance—the 
the sale is divided into three parts, the | idea and good property idea. 


proof, where we clinch his confidence, 
and the closing.” The new property idea will 


chasing such an important thing as life 


fication to sell life insurance. He should | property.” 
answer the unasked questions as to why 


1 


the prospect should do business with | indirect suggestions. 


him and why he can do more for the | him he ought to buy a certain amount / Ment 


life value 
The life 
explanation, where we create desire; the | value idea furnishes a logical reason for 
suggesting a certain amount of coverage. 
make 
Confidence is very necessary in pur- | feel good about the insurance he now 
has and probably will give him an en- | 
insurance. The salesman in an inoffen- | tirely new slant on our product—most 
sive way must establish personal quali- | men won't think of life insurance 


Mr. Sharpe recommends the use of : ? al i a ; ; 
“We do not tell | something that will not start any argu-| tion in the estate, that is, how much 








BUILDING A TEMPLE, OR 
MERELY CUTTING STONE— 


The man of real vision in life insurance work 
makes every day’s work build something for 
himself. Such men are not working for long 
on sub-agent contracts—they are seeking and 
finding the opportunity that leads to inde- 
pendence and a future income. 








Our general agency plan provides a sure 
means of attaining individual ownership 
of a business profitable now, next year, 
and for many years to come. 


Write now, in strict confidence, for details and 
territorial openings in all sections of Texas, 
Louisiana, Alabama, Oklahoma and Arkansas. 








LOUISIANA STATE LIFE 


Insurance Company 


HOME OFFICE 
SHREVEPORT, LA. 


IRA F,. ARCHER 


Superintendent of Agencies 











him 


oldies 


as 


of insurance but we show a logical rea- | our company. A list of prominent local 
son for that amount. We then show | policyholders is shown to indicate the 
what could be accomplished if he had | caliber of men who believe in the com- 

that amount. When we illustrate the-| pany.” 
life insurance estate we take one that Mr. Sharpe said that he usually started 
corresponds with the amount that we | his closing point by bringing up his re- 
think is the one he really should have. | serve reasons. The estate and market 
“A turn-down is then invited by ask- | values are gone over, proving in dollars 
ing the prospect how he likes the cer- | and cents that life insurance is good 
] | Of course he | property, and that it is the best method 


tain details of the plan. 
says it is a fine plan but he could not | of saving. The “can’t lose” idea is de 
aftord it. or something of that sort. It | veloped next. “He must live or die or 


doesn’t make anv difference what he | quit, and we show him that this is a 
says—it is just an excuse, not a reason. | foolproof investment—the safest for him 
We have been pulling him over to the | and the safest for his family.’ 

pe Sitive side all this time Che reasons 
why he ought not to spend any more 
money than he thinks he ts spending have 


Average Life Insurance 
Man Needs System 


been welling up in him and he grabs “Then we come to the plan as to the 
this opportunity to swing back to the | easiest way to create this kind of an 
negative. That doesn’t worry us at all. | estate. The average annual deposit over 


We know that he won't stay in that | a 20-year period is shown as a percent- 
mood—that all we need to do is to mark | age of the estate created. From this we 
time for three or four minutes and he ! deduct the average annual increase in 
will swing back to the positive. In fact, | the market value, bringing out the fact 
we would rather have him take this | that almost all of his deposit is a saving, 
negative swing while we are there than | leaving only a very small cost of insur- 
after we leave. That's why we invite it. | ance. 

Then Mr. Sharpe tries for an exam- 
ination but if that doesn’t succeed he 
goes right on and illustrates in two ways 
‘But we must talk about something— | the savings in rates. “First, the reduc- 


Develops Idea of Estate 
and Market Values 


so we use that time to establish | smaller an estate the same deposit would 





Accident Insurance 





Builders of Business 


If you have not used Kaufmann Systeman Security Holders you have 
a pleasant surprise awaiting you. For Kaufmann wallets will help 
you build business just as it is building business for hundreds of 
others. 

Until you have used it to deliver those extra policies you have not 
made use of the biggest dollar for dollar life insurance business 
builder on the market today. 


The standard size is $2.25 and the large size, $3.15. Quantity rate 
gladly furnished on application. Other wallets from 65c¢ to $5.00. 


For Sale by 
The National Underwriter Co. 


1362 Insurance Exchange 
CHICAGO, ILL. 


420 E. Fourth St., Cincinnati 80 Maiden Lane, Room 613, New York 
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ACTUARIES 








CALIFORNIA 





Coates & HERFURTH 
CONSULTING ACTUARIES 





Barrett N. Coates 354 Pine St. 
Carl E. Herfurth , San Francisco 
ILLINOIS 





ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 
160 N. La Salle St. 
Telephone State 7298 
CHICAGO, ILL. 


OKLAHOMA 


J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender 
Values, etc., Calculated. Valuations 
and Examinations Made. Policies 
and all Life Insurance Forms Pre- 


pores. Law of Insurance « 
Specialty. 


























ENRY R, CORBETT 
Actuary 
Specializing on Pension Funds 
175 W. Jackson Blvd. CHICAGO 








A. GLOVER & CO. 

e Consulting Actuaries 
29 South La Salle Street, Chicago 

Life Insurance Accountants 





INDIANA 





HAH, DAVIS & HAIGHT, Ine. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha, Denver, Des Moines 








ARRY C. MARVIN 
Consulting Actuary 
2105 North Meridian St. 
INDIANAPOLIS, INDIANA 





IOWA 





L. MARSHALL 
* CONSULTING ACTUARY 


Hubbell Building 
DES MOINES, IOWA 





MISSOURI 





OHN E. HIGDON 


ACTUARY 
124 Argyle Bidg., Kansas City, Mo. 





NEW YORK 





M** M. Dawson & Son 


CONSULTING 
ACTUARIES 


36 W., 44th St. apesietaith 








Reorganizations — Ins Accounting and 
jurance 


*(CONT’D FROM PRECEDING PAGE) 
secure at a rate five years older, and, 
second, how much rates for the same 
size estate would advance if he bought 
five years later.” 

Mr. Sharpe, enlarging upon the value 
of prepared presentation, said that the 
average life insurance man is a man 
with good ideas, which he has picked 
up here and there. The trouble is that 
he hasn’t any mental filing system or 
system for presenting them. 

“The prepared skeleton of your sales 
talk enables you to organize your ideas 
in a definite, logical way. You will get 
new ideas that you may want to substi- 
tute for some of these, or you may get 
a new slant on some of the old ideas. 
The point is that instead of the new idea 
upsetting all your previous methods you 
know where to put it.” Mr. Sharpe 
answers the criticism that the prepared 
presentation plan is fine but that a sales- 
man can’t use another man’s ideas very 
smoothly. “That’s what I thought, but 
after I studied the plan enough to try 
it out I found out that they had become 
my ideas. That's just the point: you 
can’t get anywhere with this plan un- 
less you put in enough time and thought 
to digest the ideas. You must make 
them a part of yourself.” 

The fear of the presentation sounding 
parrotlike can be overcome by individ- 
ualizing it. Mr. Sharpe said that the 
only real objection is that the salesman 
is too lazy to write out a talk, 


Successful Interviews 
Average About an Hour 


An analysis in a number of agencies 
as to the length of the interview that 
closed the case shows an average of 45 
“Just because we 


minutes to 1 hour. 





OPPORTUNITIES 









This column serves as a market 
place where insurance wants 
may be made known to thou- 
sands of interested insurance 
men. 

Advertisements which are re- 
ceived before 9:00 A. M. 
Wednesday are inserted in the 
current issue. 

“Opportunities” advertisements 
are $5.00 an inch for one inser- 
tion. 


The National Underwriter 
Chicago 















AGENCY DEPARTMENT 

POSITION WANTED 
Young man, thoroughly experienced, legal 
education — married — now employed general 
agent, desires ition in Home Office agency 
department; what is wanted is opportunity to 
advance. Address D-92, care The National 
Underwriter. 














75 Fulton Street New York 

















MILWAUKEE, Wis. 
operating in the following states: Califor- 
i Illinois, Iowa, Michigan, Minnesota, 
Ohio, Oklahoma, Oregon, Pennsylvania, | 
South Dakota, Texas, Wis- 
consin. 


Washington, 








Give us a ring or address us if unattached. 


boil down our proposition to the point 
where we can tell him in ten minutes 
all he needs to know,” said Mr. Sharpe, 
“it doesn’t follow that he can get it in 
ten minutes. If it is going to take him 
45 minutes to make up his mind, why 
not stick around? There is one reason 
why—without a prepared presentation 
you haven’t anything much to talk about 
after the first 15 or 20 minutes. We go 
in and shoot our wad and he says “No,” 
and there isn’t anything left to do but 
get out or start-an argument. If we 
stay longer we may win an argument 
but lose a sale. 

“Can you think of any better system 
to increase our business than to get hold 
of a system that will enable us to close 
on the first interview? It is the prep- 
aration that makes it possible on the 
first interview to create confidence, get 
the prospect's point of view, give him 
two real reasons why he should buy 
life insurance, show how the life insur- 
ance estate works out, establish our 
company, show him that all the best 
people in town are on the band wagon 
and still have enough good closing 
points to stay with him for 45 minutes, 
why should we not close on the first 
interview? Why not get a decision then 
and there? Our story will never be as 
interesting to him again. There is noth- 
ing to be gained by calling back and 
pecking away at his time again. You 
simply waste his time and ours—it in- 
jures our self-respect and harms the 
whole fraternity. He then thinks that 
life insurance men are bores. You can’t 
bore a man with one interview if your 
presentation is well prepared. In that 
first interview you have the best chance 
to close—his decision is made.” 


MEETING OF MINNESOTA 
AGENCY OF EQUITABLE, IA. 





Earl E. Smith, educational director of 
the Equitable Life of Iowa, has just 
completed a special salesmanship course 
which he has been conducting for the 
Minnesota agency in the state head- 
quarters, at Minneapolis. 

These salesmanship courses are con- 
ducted regularly each year by a home 
office representative, in addition to the 
regular weekly classes, the company 
realizing that to be successful repre- 
sentatives must be well informed and 
must have thorough knowledge of their 
subject. 

Mr. Smith was assisted by the follow- 
ing men: A. C. Lesch, Minneapolis 
district manager, who spoke on “In- 
come Insurance”; R. B. Clark, St. Paul 
district manager, whose topic was “Cor- 
poration Insurance”; J. L. Lewis, rural 
district manager, who discussed the 
question of “Business Insurance”; T. H. 
Hazard, St. Cloud district manager, 
whose subject was “Insurance to Cover 
Mortgages”; Gordon M. Groff, who pre- 
sented the subject of “Educational In- 
surance”; S. M. Snell, who spoke on 
“Insurance for the Professional Man”; 
B. H. Deters, Minnesota agency super- 
visor, who discussed “Life Insurance as 
Applied to the Farmer.” F. An- 
thony, of Redwood Falls, presented some 
of the problems of “The Life Insurance 
Salesman in Rural Districts.” 

The salesmanship course culminated 
with a banquet with State Agent E. W. 
Cameron in charge and Frank Madden 
and Paul Bohn as guest speakers. 

—_—_—__ 1 


April Managers’ Magazine Out 
The Life Insurance Sales Research 
Bureau has issued its Managers’ Maga- 
zine for April, It contains many ar- 
ticles by prominent managers and gen- 


eral agents. Among the contributors 
are George A. Kederich, well known 
head of the New York Life office in 


Brooklyn, Frank A. Wesley of Wesley 
& Reid, representatives of the Colum- 
bian National at Pittsburgh; P. A. Win- 
temute, of the Manufacturers Life at 
Winnipeg, formerly president of the 
Canadian Life Underwriters’ Associa- 
tion; Ralph M. Hamburger, general 
agent at Minneapolis for the Northwest- 
ern Mutual, and J. Wilson Malloy, gen- 
eral agent at Cheraw, S. C., for the At- 
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San Francisco Banker 
Says Banks Should 
Not Sell Insurance 


F L. LIPMAN, president of Wells 
¢ Fargo Bank and Union Trust Com- 
pany, San Francisco, in regard to bank in- 
surance agencies, said: “The steel cor- 
poration controls an integrated | indus- 
try, that is it produces ore from its own 
mines, transports it by its own steam- 
ers to its own furnaces and factories 
where it produces the finished article. 
Today there seems to be a tendency ior 
financial institutions likewise to seek to 
integrate, but they apparently omit to 
consider that types of finance differ 
among themselves fundamentally. It is 
self evident that a bank could not issy 
a life insurance policy or a fire insurance 
policy as a contract based on its own 
bank capital, nor could it assume to deal 
with problems that are essentially those 
of capital finance like gathering _ the 
funds necessary to capitalize various 
lines of business.” 





AETNA AGENCY SCHOOL ENDS 





Henry K. Schoch, Assistant General 
Agent in Chicago, Puts Men Through 
Intensive Training Course 








The semi-annual Chicago Aetna Life 
school under the direction of H. K. 
Schoch, assistant general agent, closed 
this week. This is the sixth school 
which has been sponsored by the S. T. 
Whatley agency, all of which have been 
more than usually successful. ; 

In these schools the insurance tra- 
ternity of Chicago has been offered an 
opportunity to acquire knowledge of 
insurance principles and practices, and 
the schools have been open not only to 
men in the Aetna agency but also to 
brokers and agents of other companies 
who have obtained permission of their 

nagers. ; 
oy Schoch, who has compiled and 
mimeographed the material used in the 
course, was assisted by F. C. W iggin- 
ton, S. Leland, Jr., and E. T. Crane, 
agency supervisors. Mr. Schoch has 
been in charge of the full-time agency 
development of the Whatley agency 
for the past two years, and in that 
period has trebled the number of agents 
under contract and doubled the paid 
production from his department. The 
full-time division this year will pay tor 
at least $10,000,000. 

Mr. Schoch ascribes much of the 
growth of the agency to the intensive 
training given the new men during these 
schools, and more especially to the close 
field supervision given men after they 
have completed their training. | These 
schools have been held in the spring and 
fall. and men making contracts with the 
agency have been helped during the 
succeeding months to establish them- 
selves on a definite plane of production 
before a new group is given instruction. 





WOMAN AGENT WRITES 
LARGE BUSINESS POLICY 





Miss Margaret Leonard, agent with 
the Heart of America agency of te 
Provident Mutual Life in Kansas City, 
recently wrote a $100,000 business 1 
surance case. This is Miss Leonards 
first entrance into the business isur 
ance field. She worked up the case 
alone, providing for an insurance ve 
in connection. The policy is on ME 
general manager of a company who 'S 
responsible for the profits of the bu: 
ness. The trust provides for the retil 
ing and redistributing of his stock ™ 
the case of his death. P 

Miss Leonard is a young woman and 
is in her second full vear with tht 
Provident Mutual Life. The case whic” 
she has just written is considered # 
perfect case by the agency, since SH 
received a check for the entire first 


pusi- 





lantic Life. 


year’s premium with the application. 























° 





wa 
AGE! 
A 


Contr 


INVO 


Hearin; 
Larg 


NEV 
time i 
agents 
definite 
importa 
quisitio: 
being t 
At a pu 
week, b 
presente 
the pro 
made t 
ties. It 
this he: 
merely 
is one 
phase o} 
Origina’ 
was the 
it grew 
Now it 
problem 
irom th 
fornia 1 
business 


Last 
under 
stances, 
Hall of 
im the st 
since th 
23 years 
on the r 
of comp 
conditio 
course \ 
the pre 
charge ¢ 
there W 
hearing 
The ass 
pacity w 
had jour 
all parts 
tis hea: 


There 
actuaries 
officials 
the hear: 
these el 
times th 
those co 
their vie 
hearing 
Teach b 
the agen 
Companic 
even aft 





